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Thirty-sixth Year, No. 31 


Nation-Wide Hazards 
Of Docks and Piers 
Now Being Reviewed 


N.F.P.A. Has Reports Covering Sit- 
uation in 47 of Country’s 
Ports J 


NOT MUCH REGULATION 
Authority for Established Rules In- 


definite, Says Chairman 
C. H. Fischer 











Analysis of reports covering forty- 
seven ports in the United States to de- 
termine the fundamental strength or 
weakness which is most common in local 
regulations and supervision of piers and 
wharves from a fire safety viewpoint is 
now being carried on by the National 
Fire Prevention Association’s committee 
on piers and wharves of which Charles 
H. Fischer, fire prevention engineer and 
insurance broker, New York City, is 
chairman. The reports received covering 
the leading ports in the country were 
in answer to a questionnaire from the 
committee and follow a model report pre- 
pared by the Boston Board of Fire Un- 
derwriters. 

The committee feels that the informa- 
tion thus far obtained justifies a careful 
investigation of this phase of the prob- 
lem of safer marine structures and in- 
dicates that definite responsibility and 
authority for establishing suitable rules 
and regulations must be created, where 
lacking, with efficient provision for en- 
forcement if any substantial improve- 
ment is to be effected. 

Rule and Regulations Authority 
Indefinite 

A superficial examination of the re- 
ports shows that the authority for estab- 
lishing rules and regulations concerning 
piers and wharves in the various ports 
8 very indefinite, and, consequently, 
there are few such regulations in exist- 
ence. Building codes generally do not 
refer to pier and wharf construction and 
when they do it is in a very minor man- 
ner. Inspection of pier property is also 
generally indefinite and irregular and 
many ports report no inspections except 
those made for insurance companies. 
Most piers are privately owned, others 
are owned by municipalities or by the 
United States Government. 

A concern of the committee and one 
which they adopted in the revised recom- 
mendations for good practices in the 
‘onstruction and protection of piers and 
wharves, presented before the annual 


‘meeting of the N.F.P.A. this year, is 


the problem of fire protection in the 
substructure. While the old regulations 
gave the problem consideration they did 
(Continued on Page 20) 
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| Insurance Courses At 

A SIGN OF N. Y. University To Be 

Greatly Expanded 

Me) Lote), F-% Will Be Only Eastern College 
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A Father's Follow-Up 


One of our New York representatives tells us about 
the initiative shown by a father when causing his son to 
be insured. The son is of student age and of brilliant 
mind. The father requested the Agent to sit down 
with the boy and explain simply, clearly, fully, the 
essential provisions of the contract, and to endeavor to 
impress the youth with the financial necessities of elder 
life and what his insurance fund would do to meet 
them. This was done, and then the father took a hand. 
He is a trustee of a home for aged and indigent seamen. 
To that place he took his boy, to give him a visual 
demonstration, vivid and poignant, of what happens to 
old men who in their youth made no provision for their 
years of age. 


And the Agent suggested that it might be, probably 
would be, valuable practice for any father to supply a 
similar follow-up, or even by similar means to lay the 
foundation for the insuring. 


ad 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM A. LAW, President 
PHILADELPHIA 


Independence Square 








Cooperate with University in 


Broad Plans 





Plans are under way to enlarge the 
scope of insurance courses given at New 
York University which would make it 
one of the broadest insurance education- 
al centers in the country. For years 
there have been conducted at the uwni- 
versity insurance training courses in 
practical life insurance salesmanship with 
special courses in other branches of the 
business. In the spring the university 
announced that there had been added to 
the curriculum a course sufficiently broad 
that it would lead to the degree of Bach- 
elor of Commercial Science. 

Among the new, expanded courses will 
be those covering actuarial practice and 
life office management and procedures. 
All of these subjects will be included in 
the School of Commerce, Accounts and 
Finance. 

The plans for the actuarial course have 
been under way for some time. Major 
Bronson Foster, professor of banking, 
and Lloyd Ellis Dewey, associate pro- 
fessor of finance of the university, have 
consulted some of the leading actuaries 
in planning the schedule of courses. 
New York University will be the only 
Eastern college offering this training. 
The only others that have such courses 
available to students are the University 
of Toronto and Michigan University. 

Office Management New Field 


The subject of life office management 
and procedures has been developed in 
the past ten years into a definite field of 
knowledge whereas previously the meth- 
ods and practices of general office pro- 
cedure were used and these were usually 
poorly adapted to the specialized needs 
of the insurance business. This work 
has been done by the Life Office Man- 
agement Association under the direction 
of Frank L. Rowland, executive secre- 
tary, and his staff by means of a tre- 
mendous amount of research and ex- 
change of information and experience by 
the companies constituting the member- 
ship of the association. L. R. Woodard, 
associate secretary has devoted his entire 
time to the association work for the past 
seven years as well as acting as editor 
of association Proceedings and Reports. 
Since last year the association has had 
an educational director in the person of 
Casper K. Blackburn, who has had a 
vast amount of educational background 


(Continued on Page 6) 
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THE KEANE AGENCY 


PRESENTS 


—ORGANIZED SERVICE— 


A PRODUCTION OF THE FUTURE CONSTRUCTED FROM 
EXPERIENCE OF THE PAST TEN YEARS 


TIME - ---- - - THE PRESENT 
PLACE - - - - 225 WEST 34th ST. 


PLOT - - - Demonstration of effective handling 
and underwriting of business. 
Practical sales plans and ideas. 


Confidential handling of insured’s and 
agent’s business. Backed up by an 
intelligent and aggressive agency super- 
visory staff. 


CAST OF CHARACTERS 


Men of proven ability and experience 
who will continue to make 
— ORGANIZED SERVICE— 


The outstanding Insurance Business 
slogan. 


THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


225 WEST 34th ST. NEW YORK | CHickering 4-2384 


DONALD C. KEANE RICHARD EVANS CHESTER LEROY JOHN FAIRWEATHER TOM BRENNAN RICHARD D. LICHTERMAN 
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Fitting the 


When the Massachusetts Mutual Life 
direct mail division sends out new pro- 
motion letters or sales booklets it now 
nds with them suggestion sheets, pre- 
pared separately for general agent or 
producer, on how to use the new mate- 
rial effectively. The bulletins are not full 
of generalizations but give definite plans 
and instructions all the way from the 
fling of material to recommendations for 
an interview with the general agent 
about certain types of policy. 

In this way the company intends to 
make it easier for the agent to fit him- 
self into the plans made by the company 
when the direct-mail material was 
created, a fitting that has always been 
one of the difficult steps in getting 
proper results from home office material. 

The sales suggestion bulletins are pre- 
pared by Seneca M. Gamble of the Di- 
rect Mail Division at the company’s 
home office and are somewhat an expres- 
sion of the idea that field representatives 
need frequent suggestions tied in with 
selling helps. The bulletins will prob- 
ably be sent out monthly, although the 
schedule is not yet definitely dated. The 
first of these sales suggestions bulletins 
appeared in July. = ’ 

The suggestions are divided into two 
classes mimeographed separately for dis- 
tribution either to agency heads or pro- 
ducers. Suggestions which follow were 
made in the July issue with regard to 
the sales material reproduced at the end 
of this article: 


Sales Suggestions for Massachusetts 
Mutual General Agents 


July, 1935 
Home Mortgage Insurance. Many 
homes are mortgaged. Enclosed is 


Standard Sales Promotion Letter No. 11 
which you will please insert in your Sales 
Promotion Letter Portfolio, and add it to 
the index. The letter will direct the 
prospect’s attention to the need for 
mortgage protection insurance. Com- 
ments in detail appear in Sales Sugges- 
tions for agents. 


Close Corporations Need Insurance 
and the enclosed Standard Sales Promo- 
tion Letter No. 12 will be a big help to 
the agent. Please insert the letter in 
your Sales Promotion Letter Portfolio 
and add it to the index. 

The booklet “Legal Points for Stock- 
holders” may be loaned to prospects. It 
should be studied by each agent who 
will attempt to sell insurance to close 
corporations. The company will be glad 
to place a blanket order for as many 
copies of the booklet as our agencies will 
require. 


Estate and Inheritance Taxes. En- 
closed is the special letter which General 
Agent E. W. Hughes of Rochester is us- 
Ing successfully. He has given permission 
or his letter to be employed by our 
other agencies. Please insert this Special 
etter in your sales promotion letter 
Portfolio, 

This letter is not being sent to agents. 

€ believe it is better for the general 
agent to select agents who are capable of 
Using the letter. The green Interchange 
tards (DM 6A) bringing requests for 
this service should show “Tax” in the 
Space following “Letter No.”. The letters 
with envelopes addressed and stamped 















gent Into Plans for 


Company’s Direct Mail 


Massachusetts Mutual Begins Issuance of New 
Monthly Sheet of Sales Suggestions and Ideas 


will be sent to the General Agent, for 
signature and mailing. 
“The Estate That Didn’t Need 
Insurance”—A Booklet 


Enclosed is a booklet “The Estate That 
Didn’t Need Life Insurance” which 
should be carefully studied by agents 
who will solicit insurance for tax pur- 
poses. The company will be glad to place 
a blanket order for as many copies of 
the booklet as our agencies will require. 

Note the enclosed memorandum from 
our legal department. It should be read 
by all agents who will solicit insurance 
for tax purposes. 

Further Suggestions. Research and 
Review “Agent’s Plans” for February 
carried sales pointers on insurance for 
inheritance tax and estate tax purposes. 
Their “Agent’s Plans” for June touched 
on close corporations. If you do not sub- 
scribe to their service, and want these 
suggestions, send your request to the 
Direct Mail Division, stating which sub- 
ject you want covered and how many 
copies you require. (You will not need a 
copy for each agent). You will be 
charged only the actual cost. 

Bulletin to Agents. Enclosed is a copy 
of Sales Suggestions for agents. A sup- 
ply is going forward for your associates. 
Please have distribution made promptly. 





Sales Suggestions for Massachusetts 
Mutual Representatives, July, 1935 


With the aim toward assisting our 
Field Forces, we propose to publish peri- 
odically a bulletin offering Sales Sugges- 
tions. 

Home Mortgage Insurance. Many 
homes are mortgaged under the H. O. 
L. C. plan and other plans. Life Insur- 
ance can safeguard the home. The new 
Sales Promotion Letter No. 11 is en- 
closed. It will pave the way for your 
interview. The letter is available through 
the Direct Mail service. For full infor- 
mation on the letter service, refer to 
your portfolio of Sales Promotion Let- 


ters. 

Stockholders in Close Corporations 
Need Insurance and the enclosed Sales 
Promotion Letter No. 12 will be a big 
kelp to the agent. Each General Agent is 
provided with a booklet “Legal Points 
for Stockholders” which we suggest that 
you read before soliciting insurance on 
close corporations. The letter is part of 
the Direct Mail service. 

Unless your agency has a supply of the 
booklet, the letter will not be appropriate 
because of the final paragraph. It is rec- 
ommended that you communicate with 
your general agent on the subject of 
close corporation insurance. 

Be sure to insert Letters No. 11 and 
No. 12 in your sales promotion letter 
portfolio and add them to the index. 

Go See the General Agent 

Estate and Inheritance Taxes are high. 
and legislation now being considered 
would raise the taxes. Life Insurance 
renders valuable service in preventing 
shrinkage of estates. Each of our gen- 
eral agents is: provided with a booklet, 
“The Estate That Didn’t Need Life In- 


surance” and with a suggested sales pro- 
motion letter, both of which have proven 
helpful in selling insurance for estate tax 
purposes. Agents who are thoroughly 
familiar with Inheritance and Estate Tax 
matters may discuss these sales helps 
with their general agents. 

Partnership Insurance differs in sev- 
eral respects from insurance for Close 
Corporations. Selling helps on Partner- 
ship Insurance will be offered in the 
next bulletin of Sales Suggestions. 

Employment of Direct Mail is recog- 
nized as affording the agent a “track to 
run on.” It will assist you in planning 
your work. It will help you in getting 
the prospect’s attention quickly. 

Data Sheets to aid you in your infor- 
mation-getting interview are available 
through your agency, without cost. 

Let Your Competitors loaf because of 
the summer heat, while you stay on the 
job and make money. 

Sales Suggestions bulletins should be 
placed in a manila folder and filed for 
further reference. 





Letter No. 11—Mortgage on Home 


Mr. Joseph C. Prospect, 
1295 State Street, 
Springfield, Mass. 

Dear Mr. Prospect: 


Why is your home acceptable collateral 
to secure indebtedness? . . . because it is 
valuable property? Yes, of course... but 
also because it is evidence of your abil- 
ity to earn and accumulate money. 

You expect to continue to live and 
earn... and to pay the mortgage. But 
if you do not, can your family discharge 
the obligation without using money 
needed for living expenses? 

Thousands of men and women are 
answering this question by owning Mass- 
achusetts Mutual policies for the special 
purpose of paying any indebtedness 
against their homes. You will be sur- 
prised to learn how reasonably you can 
own one of these mortgage cancellation 
policies. The details will be explained by 
our Mr. John Q. Agent. 

Yours very truly, 
Joseph C. Behan, 
jeb:11 Second Vice-President. 

(This sample for your Sales Promotion 
Letter Portfolio is multigraphed. The 
letters to your prospects will be individ- 
ually typewritten and signed by hand). 





Letter No. 12—Close Corporations 


Mr. Joseph C. Prospect, 
1295 State Street, 
Springfield, Mass. 

Dear Mr. Prospect: 

How seriously would your corporation 
be affected by the death of a stockhold- 
er? Which of the following steps would 
the surviving stockholders take: 

1. Accept as associates the heirs of the 
deceased or whoever might purchase 
their interests ?—OR 

2. Sell out to the heirs or others not 
active in the business >—OR 

3. Buy the interests of the deceased, 





Campaigns 


for cash, at satisfactory 
price ? 

What would be the attitude of the 
heirs? Would they be ready or willing 
to leave their inherited interests intact ? 
Would they be content to receive only 
their share of the dividends? Would it 
be necessary for them to sell, even at a 
sacrifice ? 

When death enters a close corpora- 
tion, the corporation automatically be- 
comes a house divided against itself. 

“Legal Points for Stockholders” is a 
booklet which will assist in guarding 
against many difficult problems. It is 
written in the business man’s language 
... your language. Believing that you 
will be interested, I have asked that a 
copy be loaned to you by our representa- 
tive Mr. John Q. Agent. 

Yours very truly, 
Joseph C. Behan, 
Second Vice-President. 


a mutually 


jceb :12 
Suggestions for Procedure in 
Using Letter No. 12 


Your general agent has a copy of the 
booklet “Legal Points for Stockholders.” 
By reading the booklet before you at- 
tempt to sell insurance to close corpora- 
tions, you will be prepared to make your 
presentation more effective. 

It is recommended that the booklet be 
loaned (not given) to prospects. 

In most instances, you probably will 
find it advisable to make only a brief call 

(Continued on Page 12) 


SENECA M. GAMBLE 


Seneca M. Gamble of the Massachu- 
setts Mutual Life direct mail depart- 
ment and editor of the new monthly 
sales suggestions sheets of the company, 
has been with the company since July | 
of last year when he helped the George 
Lackey agency of the company in De- 
troit put over the testimonial drive for 
President William H. Sargeant. On July 
1 of this year Mr. Gamble was in De- 
troit by invitation to hear the results 
of “Gamble Day” held the previous Fri- 
day in his honor. Business produced was 
$122,402. Before joining the Massachu- 
setts Mutual he had been an independ- 
ent direct mail adviser, and was previ- 
ously in other life company home offices. 
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Bostonian Has Inspired Many Agents 


Career of Elbert H. Brock, Vice-President of John Hancock; 
First Job Was in Drug Store; Entered Service of 
Insurance Company by Answering Want Ad 


“In reply to your postal, come in and 
see me” 

In 1887, Robert Lamb, later to become 
president of the John Hancock Mutual 
Life, signed this cryptic message, which 
changed the course of an erstwhile drug 
clerk’s career. It changed his direction, 
but not his fortunes, because Elbert H. 
Brock, to whom the message was ad- 
dressed, would have reached the top in 
any pursuit where the essence of suc- 
cess 1s a rare ability to guide human be- 
ings in an eminently human way. 

Today he is vice-president in charge 
of Industrial agencies for the John Han- 
cock. On first meeting him one is im- 
pressed by his humanity, and, on riper 
acquaintance, the impression sticks, over- 
shadowing his many other qualities. Into 
his weekly bulletins of advice and coun- 
sel, which are one of the most inspira- 
tional forces in life insurance selling to- 
day, he projects this humanity. Simply 
multigraphed, unadorned by typographi- 
cal tricks, these messages are as direct, 
as human, as sure of their ground, as the 
man who writes them. E. H. Brock 
knows whereof he speaks. He once car- 
ried a rate book and has never forgotten 
what it feels like, or what long hours 
and the steady grind mean. 

His First Job 

It was a rugged age when, a lanky 16- 
year-old boy from a little village in New 
Hampshire, he made the then long voy- 
age to Fitchburg, Mass., to go to work in 
a drug store for the munificent salary 
of $3.25 a week. He paid $3 for his board 
and had the quarter to squander as he 
pleased, though there was little time for 
developing idle spending habits as he 
opened the store at 7 o'clock, calling it a 
day at 10 o’clock in the evening, after 
which he retired to await the dawn in 
a bunk in the back of the store. A year 
of this winnowing and he returned to 
his home town of Fitzwilliam, N. H., 
where he clerked in the local country 
store for four years. 

Searching for a doorway to a wider 
business world, he hit upon the idea 
which Has been the “open sesame” for 
so many successful men. He gathered 
together his meagre savings, went to 
Boston and took a course in shorthand. 
Studying the “help wanted” columns of 
a Boston daily, he dispatched a postal 
card in answer to an “office boy wanted” 
notice. He was hired as a general office 
worker in the one room then occupied 
by the John Hancock. 

His Summer Home in New Hampshire 
Hills 


He did everything there was to do in 
a life insurance office and acquired the 
beginnings of that marvelous grasp of 
the business which he has retained and 
developed through the years. He re- 
counts the adventures of those early days 
with a reminiscent twinkle in his keen 
brown eyes. He is one of those unusual 
individuals whose eyes seem not to 
change with the years, but remain clear 
and alert as if they were always viewing 
the world anew. In his lovely summer 
home, not far from the scenes of his 
boyhood in the New Hampshire hills. 
which he has so appropriately named 
“Quietude,” he goes about much as you 
do when you are his guest. He takes 
in the huge fireplaces and their blazing 
logs, the rows of well-thumbed books, 
the profusion of flowers from his gar- 
den, with the look of one to whom fa- 
miliarity with all this beauty and felicity 
cannot blunt the edge of his deep appre- 
ciation of it. 

Probably it is this freshness of view- 
point’ which accounts for his gift for 
dealing with men and holding through 
the years their confidence and their trust. 
To the onlooker his agency forces seem 
a huge machine, but not to him. In his 





Blank & Stoller 
E. H. BROCK 


constant trips through the districts he 
meets and talks with his men. He knows 
their problems and understands them. He 
virtually is the man with the rate book, 
making his daily rounds, meeting the 
objections, facing the sarcasms, swal- 
lowing his discouragement when things 
go wrong. And the men he so skillfully 
guides know this. 


Early Canvassing Experience 


Mr. Brock tells about his first day of 
canvassing as vividly as if it happened 
yesterday—and it is as sharp in his mem- 
ory as yesterday. He had been told to 
go out and collect a debit and he did 
so. It meant miles of walking over Bos- 
ton’s ancient cobblestones and after a 
week or so his soles began to wear thin. 
Then one day he was ordered to go out 
and canvass. By this time he could feel 
the pebbles through his shoes, so he 
dropped into a cobbler to get his only 
pair resoled. While he waited for the 
operation to be completed, he tried to 
sell insurance to the cobbler and his 
helper, and when he emerged again with 
an extra quarter inch between him and 
the good earth, he had eight applications 
for eight weekly premium policies on the 
cobbler’s eight children! 

Thus, in his stocking feet, did his ca- 
reer as an agent start! Two years after 
he replied to an obscure want ad, he 
entered the Boston Weekly Premium 
agency. Beginning as an agent and 
later as an assistant, his genius in lead- 
ership unfolded, and a short seven years 
from the day he took an office boy’s job 
with the John Hancock he occupied the 
position of superintendent of the Boston 
district agency. Nine years of skillful 














SALESMAN'S 


PROOF 


Though a product or service may be technically 
sound—the very apple of its makers eye—it can fail 
miserably if the prospect doesn’t like it. 
long been sure that the Mutual Benefit policy con- 
tract is technically and “mutually” sound .. . but 
Mutual Benefit men proved again that prospects 


Here is the proof: they hung 


like and will buy it. 


up a new record in submitted applications, doubling 
the goal they had set and far surpassing the pre- 


vious best week of the Company’s history. The sell- 


ing idea: “superior. contract.” 


The Mutual Benefit 


LIFE INSURANCE COMPANY 


We have 








. NEWARK, NEW JERSEY 








organization laid the secure { : 
of that agency which is today the am 
pany’s largest industrial office. af 
As assistant superintendent 
cies he returned to the home 
1903, two years after the Industria] fore 
of the John Hancock began to wile 
Ordinary life insurance in addition . 
Weekly Premium. Through the stery 
of the development of Ordinary jn rt 
Weekly Premium branch runs the brj ht 
thread of Mr. Brock’s career as a a a 
Today more than half the Ordinary jp. 
surance written by the John Hancock 
is developed through its Weekly Pr. 
mium department. : 
Made Vice-President 


In 1917 he became superintendent of 
agencies and three years later was elect- 
ed a vice-president of his company, Since 
1924 he has been a member of the board 
of directors. 

Between work and relaxation he draws 
no sharp line. He is proud of his or- 
ganization, sensitive to its temper, and 
his business associates are his friends 
He finds time for many activities, chief 
of which is the cultivation of rare gladi- 
ola blooms at his summer place, He 
plays a good game of golf and is equally 
at ease acting the host at a formal en- 
tertainment or donning a kitchen apron 
to cook a succulent meal after a days 
fishing. He is as active and his interest 
in life is as keen as that of a man half 
his age, for though his appearance be- 
lies it, he will celebrate in 1937 the fifti- 
eth anniversary of his connection with 
the company, in whose growth he has 
been so vital a factor. 


of agen. 
office in 





RIEHLE BACK FROM EUROPE 





President of National Association Saw 
French and British Newspaper Men 
Among Others While Abroad 


A passenger on the Normandie return- 
ing Monday of this week was Theodore 
M. Riehle, president of the National 
Association of Life Underwriters. Badly 
sunburned on the boat going over he 
went through the ruins of Pompeii car- 
ried on a sedan chair. In Venice he saw 
the imposing funeral of the Cardinal who 
was the Patriarch of Venice; in Paris 
he met the publishers of La Vie which is 
the leading life insurance paper of 
France and maintains a large insurance 
sales service. The editor is Lloyd Sloan, 
a young American, and the assistant edi- 
tor is Marcelle Adder who lived in New 
York for many years. 

In London Mr. Riehle called on the 
Equitable of England, oldest British life 
insurance company; upon the editors ol 
the Post Magazine, and had an inter- 
view at the Prudential of London with 
Sir Joseph Burn, chairman. He also saw 
one of the jubilee parades. 





WARNS BURIAL ASSOCIATIONS 


Eighty-seven Mississippi burial assoc 
ations have been notified by Mississipp!s 
new Insurance Commissioner, J. H. John- 
son, that they will have to comply strict- 
ly to the law. They will be required to 
file comprehensive financial statements 
and to state whether they operate 
partnerships or corporations. No new 
burial association will be licensed unless 
five responsible business men vouch 
for it. 





FORM INDIANA STATE ASS'N 


Articles of incorporation have beet 
filed with the Indiana secretary of state 
by the Indiana State Association of Life 
Underwriters, Inc. 123 West North 
Street, Indianapolis, formed “to promote 
the organization of local life underwrite! 
associations.” The incorporators a 
Homer L. Rogers, Herbert A. Lucke! 
and Francis P. Huston. 





F. G. PIERCE FILES SUIT _ 

F. G. Pierce, who represented the Con- 

necticut General in Philadelphia as ge" 
eral agent until April 30, 1934, has 





suit against the company. He now is 3 
general agent for the Travelers. 
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To Announce L.I.W. 
Plans at Des Moines 


5. T. WHATLEY ON PROGRAM 





tive Committee for 1936 Life Insur- 
— Week Already at Work; A. E. 


98 Patterson Adds Speaker 





Plans for the 1936 Life Insurance 
Week campaign will be outlined by =. 2. 
Whatley, vice-president, Aetna Life, at 
the National Association of Life Under- 
writers convention in Des Moines, Sep- 
tember 16 to 20. Mr. Whatley, a past 
president of the National Association, 
was appointed chairman of the L.I.W. 
executive committee by the Life Agency 
Officers Association several weeks ago. 

Alexander E. Patterson, general agent, 
Penn Mutual, Chicago, chairman of the 
program and speakers committee for the 
convention, felt that since the Life 
Agency Officers Association assumes 
major responsibility for Life Insurance 
Week the first general announcement of 
19% plans should be made by Mr. What- 
ley at the convention. - : ‘ 

The L.I.W. executive committee is 
composed of agency officers from vari- 
ous life companies and upon this com- 
mittee rests the responsibility of repre- 
senting those companies which contrib- 
ute financially to the conduct of Life 
Insurance Week. 

This committtee under Mr. Whatley’s 
direction has already been engaged in 
the formulation of plans for 1936 and he 
expects to be able to announce complete 
preliminary plans at the Des Moines 
meeting. 





Planning Entertainment for 


Big Des Moines Convention 


Entertainment for those attending the 
Des Moines convention of the National 
Association of Life Underwriters the 
week of September 16 is in charge of a 
committee headed by Walter St. John, 
general agent Equitable Society with J. A. 
Spargur, Bankers Life Co. as vice-chair- 
man. The main diversion event will be 
the “Underwriters Frolic” staged at Riv- 
erview Park where, following a chicken 
dinner, a full card of sports events will 
be given. All the diversions of the park 
will be free to the conventioneers. The 
president’s ball will be held at Hotel Ft. 
Des Moines with two orchestras. Three 
golf courses will be thrown open to the 
visitors, Sherry Fisher, Connecticut Mu- 
tual, being in charge of golf activities. 
The women’s entertainment is being ar- 
ranged by Mrs. Jack Hilmes. 





Lincoln Nat’l to Resume 


Big Advertising in Fall 


Renewed activity in the advertising 
program of the Lincoln National Life is 
scheduled for this fall. Emphasis will 
be placed on magazine and poster ad- 
Vertising. 

The magazine ads to be used are those 
proved most effective by actual test. Ad- 
Vertisements were run during the sum- 
mer months in smaller magazines and 
those ads which aroused most reader in- 
lerest will be placed in national maga- 
anes on the company schedule. 

In addition to magazine advertising, 
the third outdoor poster of the com- 
pany's 1935 series will appear August 15 
wb cities. The fourth and last poster 
of the 1935 series will appear October 15. 





HONOR DRYDEN AS FOUNDER 

Prin Prudential will observe founder’s 
re rr August 7 when the John F. Dry- 
Memorial Association will conduct 
morial ceremonies at the statue of the 
cunder of the company and the pioneer 


of oa: : . 
Industrial insurance in this country. 


of at day is the ninety-sixth anniversary 
the birth of Mr. Dryden. 














It’s 
Che Prudential 
Wap 


This company’s Field Represent- 
atives have been widely commended 
for their service and cooperation. 


This spirit, however, is not confined to them 


alone. 


It is a Prudential ideal that service to the 


people and to those who insure lives is a 


FIRST DUTY. 


Let us cooperate with you 


The Prudential 


Insurance Company of America 


Epwarp D. DuFFie.p, President 


Home Office, Newark, New Jersey 


























How Insurance Fares 
Under New Tax Bill 


CORPORATE TAX RATE CHANGE 
New Inheritance Section Has No Specific 
Proceeds Exemptions But General 
Exemptions Apply 
The administration tax bill’ introduced 
in the House on Monday by Chairman 
Robert L. Doughton of the Ways and 
Means Committee was being studied this 
week by the insurance tax experts. As 
applied to insurance companies the new 
rates on corporation income as proposed 
in the bill supercedes the existing flat 
rate of 1334% on net taxable income with 
a rate of 134% on the first $15,000 of 
taxable income and 141%4% on all income 
in excess of $15,000. This gives but two 
brackets instead of the graduated brack- 
ets originally proposed by the adminis- 

tration. 

In addition to existing estate taxes 
paid by the estate the bill would apply 
for the first time federal inheritance 
taxes on “Taxable Transfers” to be paid 
by the recipient. The paragraph apply- 
ing to insurance reads as follows: 

“Section 203-A. Taxable Transfers— 
For the purpose of this title there shall 
be considered as transfers by reason of 
the death of a decedent: * * * (7) Insur- 
ance—The receipt. by any person of the 
proceeds of insurance under _ policies 
taken out by the decedent upon his own 
life, even though at the time of the de- 
cedent’s death he did not have the right 
to change the beneficiary or have any 
legal incident of ownership.” 

Exemptions That Would Apply 

There is no specific exemption apply- 
ing to life insurance as in the federal 
estate tax which carries a $40,000 exemp- 
tion but there are exemptions of consid- 
erable importance which while general 
yet apply to life insurance proceeds. Un- 
der Deductions in Section 205 there is the 
following paragraph: 

“(b) Specific Exemptions—In addition 
to the deductions allowed in subsection 
(a) there shall be allowed as a deduction 
a specific exemption of $10,000, except 
that the specific exemption shall be 
$50,000 in the case of a surviving spouse, 
child (including a child legally adopted 
before it attained the age of 21) father, 
mother, brother or sister (including a 
brother or sister of the half blood), 
grandchild, erandfather or  grand- 
mother.” 

The effect of this is, it is pointed out 
by the tax experts, that as respects life 
insurance proceeds there would be a 
$50,000 exemption applying to any direct 
descendent or ascendent and a $10,000 
exemption each to any number of others 
not in the line. This exemption, of 
course, is not a specific exemption of life 
insurance proceeds and applies to all 
property but in the absence of other in- 
herited property under the “taxable 
transfers” designation it could be wholly 
insurance proceeds. 


Purchase of Securities by 
Companies 100% Over 1933 
Investment in securities by leading life 

insurance companies increased 100% in 

1934 over 1933, Poor’s 1935 edition of In- 

surance Company Purchases and Sales 

showed. 

Approximately $3,097,000,000 of secur- 
ities were purchased by 851 insurance 
companies in the period, against $1,528,- 
000,000 invested in securities by 816 in- 
surance companies in 1933. 

Securities valued at more than one bil- 
lion dollars were purchased by three of 
the largest life insurance companies dur- 
ing the year; the largest individual buyer 
was the Equitable Life Assurance So- 
ciety, which purchased equities and 
bonds in the amount of $395,945,792 last 
year. This compares with purchases of 
$136,426,993 in 1933. 
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A. M. Woodruff to Retire After 


Forty Years With Prudential 


It was no new experience for Archi- 
bald M. Woodruff, vice-president of the 
Prudential in charge of mortgage loans, 
to go through the real estate depression 
of recent years for in his forty years ac- 
tivity in this department of the Pru- 
dential he has seen both the crests and 
the depressions of real estate mortgage 
investment. Because of his 
thorough background he has constantly 
been consulted by both insurance and 
mortgage men. On his seventieth birth- 
day, September 21, Mr. Woodruff will 
retire from the service of the company 
after handling funds that 
would total a huge amount. 

There is plenty of family tradition to 
tie Mr. Woodruff to the insurance busi- 
ness. His grandfather, also named Ar- 
chibald M. Woodruff, was one of the 
founders of the Newark Fire, and his 
father, Cephas M. Woodruff, was later 
president of this company. It was the 
death of his father in a railroad acci- 
dent in 1882 that sent Mr. Wodruff to 
work at 17 as a clerk for the Newark 
Fire. The family had long been residents 
of the Clinton Hill section of Newark 
and had been associated with the growth 
of the city for several generations. 


Traveled Widely Over Country 


After learning something of the insur- 
ance business with the Newark Fire, Mr. 
Woodruff transferred to the Firemen’s 
Insurance Co. where he remained for ten 
years, and then went into the general 
insurance agency and real estate busi- 
ness for himself. It was while engaged 
in this field in 1895 that he was offered 
a position by the Prudential which led 
to his having charge of the company’s 
real estate mortgage investments and 
took him all over the country inspect- 
ing properties for mortgage purposes. 
There is hardly a mortgage man in either 
the city or farm loan field that Mr. 
Woodruff does not know. 

During the past half dozen years all 
institutional lenders on real estate mort- 
gages have had to take over properties 
on foreclosure due to the deep depres- 
sion in real estate, but this experience 
was nothing new to Mr. Woodruff for 
he had gone through the panic of the 
years following 1893 when there were 
also foreclosures on a large scale. At 
that time Mr. Woodruff traveled con- 
stantly throughout the country arranging 
for the handling of these properties, and 
their ultimate sale when the real estate 
market improved to absorb them. Mort- 
gage investments became the single 
largest class of insurance investment and 
Mr. Woodruff witnessed most of this 
growth. When he joined the Prudential 
in 1895 the mortgage loan department 
had three employes and it now has 1,250. 

Having devoted himself with charac- 
teristics concentration to the great re- 
sponsibilities of his position, Mr. Wood- 
ruff is a man of few outside interests 
and no hobbies that his friends know of 
unless his remarkable rose garden at his 
home at Chatham, containing about 100 
unusually fine rose bushes, might be 


long and 


investment 





GREAT WEST CONFERENCES 

Agency managers of the Great West 
Life were brought together in three re- 
gional conferences last month under the 
direction of H. W. Manning, assistant 
general manager. Gordon C. Cumming, 
supervisor of field service, and D. R. 
Ferguson, inspector of agencies, assisted 
Mr. Manning. Round table conferences 
formed the program for the most part 
At the Niagara Falls conference a guest 
speaker was William P. Worthington, 
superintendent of agencies, Home Life, 
who spoke on planned estate selling. 
Each conference drew 100% attendance. 





A. M. WOODRUFF 


termed his hobby. His greatest interest 
outside of his work is undoubtedly his 
family, his special pride being his son, 
Archibald M. Woodruff, Jr., who grad- 
uated from Williams College in 1934, is 
now a graduate student at Princeton 
working for his Ph. D. degree, but who 
is studying at the University of Berlin. 
That the son absorbed some of his fath- 
er’s interest in mortgage investments was 
shown in his graduation thesis which 
was on “Farm Mortgage Loans of Life 
Insurance Companies.” 


Acacia Income For 
Six Months $6,857,537 


INSURANCE IN FORCE UP 22% 





President Wm. Montgomery Makes Fi- 
nancial Report to Board; Marbury 
Elected Assistant Treasurer 





Total income of the Acacia Mutual 
Life for the first half of this year 
amounted to $6,857,537 while at the same 
time there was a substantial decrease in 
total disbursements. Assets gained $2,- 
000,000 to total $58,000,000. Policy loans 
continued to decline. Insurance in force 
gained $2,000,000, a 22% increase over 
the net gain for the first six months of 
1934. There was a 14% improvement in 
conservation. Total insurance in force 
rose to $353,180,860, the largest it has 
been since January, 1933. 

William Montgomery, president of the 
company, made the report before a meet- 
ing of the board of directors on July 
24. He said the income figure was the 
largest for any corresponding period in 
the history of the company and that as- 
sets also set a new company record. 

The board elected Bayne Marbury as 
assistant treasurer. Resolutions were 
adopted in memory of the late J. P. 
Yort, vice-president, who died July 8. 
The appointment of La Noue Matta as 
assistant to the president was approved. 

The regular triennial examination of 
the business and transactions of the 
Acacia showed the company in excellent 
financial condition with investments well 
diversified and ample reserves to meet 
statutory requirements and unforeseen 
contingencies. 


STARTS SECOND PRINTING 


Demands for the booklet, “A Financial 
Philosophy for Life Underwriters,” by 
T. M. Riehle, president, National Asso- 
ciation of Life Underwriters, have al- 
ready made a second printing of the 
booklet necessary. 
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Atlantic Life Sales 
Gain 18% This Year 


A. O. SWINK REPORTS TO Boarp 





Assets Reach Highest Point In " 
pany’s History; Real Estate Market 
Good; Lapse Rate Improves 





The Atlantic Life sales of new bys. 
ness gained 18% during the first six 
months of 1935 while the volume of ap- 
plications for new insurance received up 
to July 24 is 41% in advance of the cor. 
responding period last year. Assets are 
the highest point in the company’s his. 
tory, with an increase of 25% registered 
in the company’s holdings of high grade 
bonds. Angus O. Swink, president of 
the company, made the report before the 
board of directors at their monthly meet. 
ing on July 24. 

Despite investment purchases made 
regularly the company’s cash on hand 
is increasing and the Atlantic Life is in 
a more liquid position today than here- 
tofore. The excess of income over dis- 
bursements for the first half year shows 
an 80% gain over the figure recorded for 
the same period last year. 

Regarding the substantial amount of 
real estate sold by the company during 
1935 Mr. Swink said: “Sales are far in 
excess of those recorded in previous 
years constituting evidence that the real 
estate business is advancing steadily 
upon its upward swing.” 





In concluding his report he remarked: 
“The company’s lapse rate shows a con- f 
tinued improvement reflecting the prog- 
ress made by business in general od 
this with the gains recorded in new in- |} 
surance written has enabled the company } 
to show an increase in insurance in force | 
for the first six months of this year.” 





DEATH OF H. F. CHAPIN ‘ 





General Agent Aetna Life In Spokane; | 
Had Stroke at His Summer 
Home 
Harry F. Chapin, well-known general 
agent for Aetna Life Insurance Con- 
pany, in Spokane, Wash. and having sup- 
ervision over the Inland Empire area, 
suffered a stroke while at his summer 
home at Hayden Lake, Idaho, and died 
en-route to the hospital at Spokane. 
Mr, Chapin was fifty-seven, and had 
been general agent in Spokane for a 
number of years past since he was trans: 
ferred from the company’s offices i | 
Portland in 1930. He was a member oi 
the Kiwanis and Transportation Clubs 
and the First Presbyterian church. 


N. Y. U. Courses 


(Continued from Page 1) 


as well as having been an actuary of a 
insurance company. 

Now New York University has com 
pleted an arrangement with the Life 
Office Management Association throug! 
Mr. Blackburn to give courses at the 
university that are required by the 
L.O.M.A. Institute. 


Co-operates with N. Y. Association 


Another phase of the insurance educ: 
tional work at New York University a 
the courses given leading to the exall 
inations for the Chartered Life Under 
writers degree given by the Americ 
College of Life Underwriters. , 

The university is also working i © 
operation with the Life Underwriter 
Association of New York City 1m cof 
nection with the training course in sale 
manship. Among those that are Dem 
consulted in connection with the broaét 
insurance courses to be offered in Se 
tember are James Elton Bragg, form 
director of the training course; »: i, 
Ackerman, associate professor of inst! 
ance at the university and Edward § 
Hardy, secretary of the Insurance Ins! 
tute of America. 
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R. M. Simons Observes 
30th Home Life Year 


ITS GENERAL AGENT IN N. Y. CITY 





B Active in Life Underwriters 
yy Faget Twice President of Com- 
pany’s Agency Association 





Russell M. Simons of New York City 
celebrated his thirtieth anniversary of 
continuous service with the Home Life 
of New York on August 1 and was the 


RUSSELL M. SIMONS 


recipient of many congratulatory mess- 
ages. One of the most popular general 
agents of the company, Mr. Simons has 
been a loyal, conscientious  repre- 
sentative. The Home Life has been his 
one and only life insurance connection 
and the long association has been a valu- 
able one. 

When Mr. Simons signed his contract 
on August 1, 1905, the Armstrong in- 
vestigation of life insurance companies 
was at its height, and his first action was 
to “sit in” on the testimony being given 
at the City Hall by the late George Ed- 
ward Ide, then president of the Home 
Life, under the questioning of Charles 
Evans Hughes. “Those were dark days 
for life insurance,” says Mr. Simons, “but 
I had cast my lot and had faith in the 
future of both the business and of my 
company.” 

_Mr. Simons has crowded almost a life- 
time of activity into the past thirty years. 
In addition to building an agency which 
for years led the company, he served the 
Life Underwriters Association of New 

ork as secretary-treasurer and vice- 
president, and as chairman of its recep- 
tion committee, its business practice 
committee, and as a member of its execu- 
tive committee at various times. On two 
different occasions he has been president 
of the Home Life General Agency Asso- 
ciation and is now chairman of its execu- 
tive committee. He has done much to 
advance the organization to its present 
Position of usefulness. 





AMERICAN CENTRAL LIFE UP 


The American Central Life for the 
first half of July was ahead of the cor- 
responding period in June in volume of 
new business received, in new paid new 
Msurance and in first premium income 
despite the fact that June was the best 
month for the year to date. Cash re- 
mittances for renewal premiums and in- 
terest on policy loans for early July were 
16% higher than the average for the 
year to date. 


Midland Mutual Has Gains 


In All Items of Statement 
The Midland Mutual Life of Columbus 
had substantial gains in its operations 
for the first six months. Figures furnished 
by J. A. Hawkins, manager of agencies, 
show net new paid premiums gained 


25% over the same period last year. 
There was a substantial net gain in in- 
surance in force as against a loss for the 
first half of last year and total income, 
admitted assets, general surplus and 
special funds all recorded increases. The 
mortality was especially favorable, the 
company experiencing the extremely low 
figure of 38.5% of expected compared 
with 47.3% in the same period of 193, 
which also was low as against average 
experience. New business written in July 
increased 27% in applications and 37% 
in volume. 

The Midland Mutual will hold its thir- 
tieth anniversary convention next July 
at the Homestead, Hot Springs, Va. 





Wilbur C. Hawk, general manager of 
the Amarillo Globe and News, Amarillo, 
Tex., has been named a director of the 
Gulf States Security Life. He was for- 
merly a director of the Trinity Life of 
Texas. 
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contract 
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New York City 

















FARM SALES INCREASING 





$25 to $50 More Per Acre Paid Than 

Three Years Ago, St. Louis Bank 

Figures Indicate 

Life insurance companies with large 
holdings in farm properties are inter- 
ested in a report by officials of the Fed- 
eral Land Bank of St. Louis, which 
makes loans on farm lands in Arkansas, 
Illinois and Missouri that the market 
value of farm lands in those states has 
increased an average of 20% since 1932, 
or about $10 per acre. 

J. M. Huston, vice-president of the 


bank and in charge of its real estate, 
based this view on recent sales of farm 
properties made by the Land Bank. -He 
said that good farms in the corn belt 
now bring from $25 to $50 an acre more 
than they did three years ago and are 
now selling for from $125 to $175 an acre. 
Medium type farms bring from $30 to 
$60 an acre, an increase on the average 
of $10 an acre. Low grade farms have 
shown but a slight upward trend and sell 
for around $10 to $25 an acre. The ac- 
celeration in values has been more no- 
ticeable since September of the past 
year. 
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JAMES A. FULTON 
PRESIDENT 


Dear Ray: 





HOME 





INCORPORATED 1860 


HOME LIFE INSURANCE COMPANY 


256 BROADWAY, NEW YORK 


March 15, 1935. 


It seems clear to me that for a certain type 
of man entering the life insurance business with definite 
ambitions toward managerial work, the Home Life has an 
unusual opportunity. 


I shall try in this letter to state exactly 
what that opportunity is, and the steps which are planned 
to enable the right men to qualify for it. 
line specifically our plens for giving such a man the 
necessary background in life insurance generally, a 
thorough-going training in actual management in the field, 
followed by a broad experierce in our Home Office Agency 
Department in both field and Home Office problems, and 
finally, qualifying him with Company backing and coopera- 
tion for a worth-while agency post. 


I am writing you in the hope that a definite 
statement of our plans and methods in this important par- 
ticular will be helpful in your own activities. 


ee eer eter een ee 


The above is the first part of a letter from the President of the Home Life 
Insurance. Company to one of its General Agents. 
detail the Company's plans for actually equipping the right individuals for successful 
agency management. Because the letter gives such a complete picture, we shall be 
glad to send a copy of it to any man who is interested in entering the life insurance 
business with agency management as his objective. 


LIFE INSURANCE COMPANY — 


256 BROADWAY, NEW YORK 


CECLL C. FULTON, Jr. 
Superintendent of Agencies 


ea 


I shall out- 


The complete letter sets forth in 





JAMES A, FULTON 
President 
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L. to R.: E. P. Tobin, v.-p. Union Labor Life; J. C. Quinn, Central Trades and 
Labor Council; Thos. E. Burke, Plumbers and Steamfitters; Matthew Woll, presi- 
dent; Rudolph Ellis, assistant to Mr. Woll; Morris Pike, vice-president and actuary. 


The Union Labor Life, which moved 
to New York City from Washington, D. 
C., last month, was given a fine send- 
off in its new home offices at 570 Lex- 
ington Avenue, New York, last Thursday. 
Matthew Woll, president of the com- 
pany, who is vice-president of the Amer- 
ican Federation of Labor, was official 
host to a constant stream of visitors 
throughout the afternoon, including such 
notables as Owen D. Young and Gerard 
Swope, General Electric Co.; Superin- 
tendent of Insurance Louis H. Pink of 
New York State; James A. Beha, gen- 
eral manager and counsel, National Bu- 
reau of Casualty & Surety Underwriters; 
Capt. N. Taylor Phillips, ex-controller of 
New York City; Jeremiah T. Mahoney, 
former Supreme Court Justice, and many 
labor union leaders. President Woll re- 
ceived many congratulations on _ the 
growth of the company which is ten 


CHILDREN ENJOY OTT OUTING 


New York Equitable Society Agency 
Takes Annual Trip to Indian 
Head; Business Up 
Agents of the A. V. Ott agency, Equit- 
able Society, New York, with their wives 
and children were guests of the agency 
last week on a picnic outing to Indian 
Head. The boat trip, an annual agency 
event, is especially anticipated from year 
to year by the children and this year a 
feature of the return trip was the “chil- 
dren’s hour.” Lollypops as prizes tempt- 
ed into the open all manner of talent. 
The Ott agency for the first half of 
the year showed a 274% increase in 
volume of new business compared with 
the same period in 1934. July is ahead of 

the same month last year. 

Home office guests on the outing were 
Neil Williamson, bureau of issue, with 
Mrs. Williamson and their son and Le- 
roy Kurtz of the educational department. 
Contests of many kinds filled the pro- 
gram at Indian Head. 


DES MOINES SALES AHEAD 19% 
Life insurance sales in Des Moines 
territory surged ahead of 1934 figures 
for the first six months of 1935 with an 
average gain of approximately 19%. Sub- 
stantial gains for the period included 
areas in southern and western Iowa. 


NEW MONUMENTAL LIFE 


The Mutual Life of Baltimore has 
changed its name to the Monumental 
Life. The company, which was estab- 


lished in 1860, had in force at the close 
of last year $145,910,000 industrial busi- 
ness and $39,395,000 Ordinary. 

John M. Carrico is a new supervisor 
in the Martin Home Life, St. 
Louis. 


agency, 


years old and is owned by the American 
Federation of Labor and affiliated unions. 


E. P. Tobin Vice-President 


The announcement was also made that 
Edmund P. Tobin, for years assistant 
to President Woll, has been elected a 
vice-president in charge of agencies. 
Morris Pike is vice-president and ac- 
tuary. 

Messages were received from: Presi- 
dent Roosevelt, Governor Lehman, Sen- 
ator Robert F. Wagner, Herbert Hoover, 
William Green, Frank Morrison, Walter 
C. Teagle, Jules S. Bache, Percy S. 
Strauss, Walter P. Chrysler, Bernard M. 
Baruch, John J. Raskob, David Sarnoff, 
William Filene, Will H. Hays, Alfred P. 
Sloan, Jr., and others, all of whom ex- 
pressed the hope that the company’s re- 
markable growth would continue. 


MILWAUKEE DOUBLE TAX 





Widow Who Paid Premiums and Then 
Inheritance Tax Must Pay State on 
Income, Court Holds There 

Although Mrs. Lillian D. Sivyer of 
Milwaukee paid most of the premiums 
and an inheritance tax was paid on the 
life insurance trust fund established by 
her husband at the time of the distri- 
bution of his estate, her income from a 
$175,000 insurance trust is subject to a 
state income tax each year, it has been 
ruled by the Milwaukee district assessor 
of state incomes, and the ruling has been 
upheld by the Milwaukee county board 
of income tax review. Consequently, 
Mrs. Sivyer is required to pay income 
taxes on $8,300 in 1931 and 1932, and 
$7,923 in 1933, as well as future income. 

The husband, Frederick L. Sivyer, was 
killed by an automobile on January 22, 
1929. His widow also was denied an 
application for a refund on income taxes 
she had paid in 1931 before the insurance 
question arose. The ruling was the sec- 
ond of its kind, the first having been 
made in the case of a $115,000 life insur- 
ance trust set up by the late George H. 
Russell, prominent Milwaukee insurance 
agency executive, for the benefit of his 
widow and two daughters. 





Richard S. Rust, secretary of the 
Union Central Life of Cincinnati, arrived 
at Los Angeles July 16, accompanied by 
his wife and their two children, on a 
brief vacation trip to Southern Cali- 
fornia. On the following Thursday, ac- 
companied by Mark S. Trueblood, man- 
ager of the Southern California and Ari- 
zona agency of the company at Los An- 
geles, and Mrs. Trueblood, they went to 
San Diego to see the California Pacific 
International Exposition and visit Agua 
Caliente. The party returned to Los 
Angeles July 20, and the Rust family left 
immediately for San Francisco to board 
a Grace Line boat on the return trip to 
New York via the Panama Canal. 








in short. 





AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an 
annual or single premium basis. Annuities in- 
clude Retirement Income, 
ferred), Joint and Survivor, Refund, and 
Survivorship--one for any type of prospect, 





Elective (De- 





Che Lane A. gency 


Founded by Louis Lane 


ANNOUNCES 


Its Re-ENTRY INTO THR 
GENERAL INSURANCE Fretp 
Errective Aucust 1, 1935 
o 


And since our interest jp 
Life Insurance has in no 
diminished, we are happy to 
continue our representation 
of the Connecticut Mutual 
Life Insurance Company, 


® 
THE LANE AGENCY 
Frank L. Lane Mervin L, Lane 


EMPIRE STATE BUILDING 
New York, N. Y. 


All Types of Insurance and Annuities 


Telephone: CHickering 4-5240 





























LAMAR LIFE CONVENTION 


Ran Schlater Heads Production Club of 
All Stars; Biloxi Meeting Held 
This Week 

The Lamar Life of Jackson, Miss., held 
its 1935 agency convention at Biloxi July 
30-31. This was followed by an out- 
ing tendered members of the company’s 
All Star Club who are chosen according 
» the amount of gross premiums paid 
or. 

Officers of the club this year are Ran 
B. Schlater, president; Ernest Reddrick, 
first vice-president; Robert O. Hardy, 
second vice-president; W. C. Buckley, 
third vice-president. With the excep- 
tion of Mr. Reddrick, who is a Texan, 
the others are Mississippi agents. 

Home office speakers on the program 
were President Jesse Bounds, Vice-Pres- 
idents P. K. Lutkin and Dr. J. O. Segura, 
Vice-President and Secretary W. D. 
Owens, Superintendent of Agencies E. 
G. Olden, Underwriter W. K. Fritz, Mis- 
sissippi Supervisor Roy B. Nelson, Ad- 
vertising Manager Rex B. Magee. Ted 
M. Simmons, manager of the U. S. agen- 
cies of the Pan American, came over 
from New Orleans as a guest and de- 
livered an address. 





DR. HUEBNER AT BOSTON 





Speaks Before C.L.U. Chapter and Life 

Underwriters; Introduced by Paul 

F. Clark 

The Boston Chapter of Chartered Life 
Underwriters and the Boston Association 
of Life Underwriters sponsored a lunch- 
eon on July 24 honoring Dr. S. S. Hueb- 
ner, president of the American College 
of Life Underwriters, who is making a 
tour of New England associations in the 
interest of the C.L.U. Fitzhugh Traylor, 
president of the Boston chapter, pre- 
sided. In the evening Miss Corrine V. 
Loomis, manager of the women’s depatt- 
ment, Clark agency, John Hancock, en- 
tertained the chapter at her country 
home in Duxbury. 

Paul F. Clark, president, National 
C.L.U. Chapter, introduced Dr. Huebner 
with a tribute to the work he has done. 
He predicted a continued and _ rapid 
growth in the C.L.U. movement. Dr. 
Huebner told of the origin and growth 
of the American College. 

On July 23 Dr. Huebner was a guest 
of the Boston General Agents’ & Man- 
agers’ Association. Wallace N. Watson 
presided. Last week Dr. Huebner and 
Mr. Clark also were on the program for 
the New Hampshire Association meeting 
at Manchester and the Maine Associa- 
tion meeting. 
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Completes Twenty Years 
Service With Canada Life 





A. N. MITCHELL 


Alfred Newton Mitchell, vice-president 
and general manager of the Canada Life, 
who completes this month twenty years 
service with the company, started his 
insurance career as advertising manager 
but that was with the Manufacturers 
Life in 1901. Later he transferred to the 
Federal Life of Hamilton, Ont. and be- 
came its general manager in 1912. He 
first joined the Canada Life as assistant 
superintendent of agencies in 1915, was 
made superintendent in 1924, then assist- 
ant general manager, general manager in 
199) and a director the same year. Mr. 
Mitchell has a wide acquaintance 
throughout the insurance business in 
both the United States and_ the 
Dominion. 





Court Appoints Receiver 
For Federal Union Life 


The Federal Union Life, Cincinnati, 
was placed in receivership this week by 
United States District Judge Robert R. 
Nevin, who appointed Louis J. Huwe, 
former United States Collector of In- 
tenal Revenue and treasurer-elect of 
Hamilton county, to administer the com- 
pany’s affairs under bond of $50,000. 
_Judge Nevin also suggested that the 
State Superintendent of Insurance Rob- 
ett L. Bowen designate a member of 
his staff to serve as co-receiver. Judge 
Nevin, just prior to the appointment, had 
overruled the motion of the Ohio at- 
torney-general attacking the jurisdiction 
ot the court, but advised that the state 
Insurance Department participate in the 
receivership proceedings in order to be 
tully informed of all transactions. The 
Department may refuse to participate 
and appeal on jurisdiction. 

Since last October when the company 
was sued by one of its policyholders, 
who has since been joined by two others, 
the court has from time to time re- 
tewed the temporary injunction restrain- 
ing the state department from interfer- 
fnce in the company’s affairs, and it was 
an outgrowth of the court’s attitude 
on this phase of the case that brought 
the attorney general’s demurrer charg- 
‘ng want of jurisdiction. 

Life Co. of America Offers Reinsurance 

A pronosal to reinsure the business of 
“ Federal Union has been filed with 
the ‘Ln by C. S. Yunger, president of 
Colt r e Insurance _Co. of America, 
probably 7 Ohio. This plan, which will 
“« y e heard when the suit is heard 

Smerits September 1, must have the 





Associa- 


Santer of the state department, and if 
sar ole to the policyholders may re- 
In the lifting of the receivership. 
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CO-OP RATION 
Doubles the Value 


of MINUTES 


* An agent's time is expensive in New 
York. He has 360 minutes a day to get 
interviews; five days a week to boost 


his income. 


His minutes have a double value here. 
While he is working, an adequate staff 
is working with him... in the office 


and on the firing line. 


LIFE INSURANCE COMPANY 


¥y 
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The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 














Lloyd Patterson Appoints 
Bonham Ass’t to Gen. Agt. 


When the Lloyd Patterson agency 
started to function officially as an inde- 
pendent agency of the Massachusetts 
Mutual at 100 East Forty-second Street, 
New York, on Thursday Mr. Patterson 
announced that H. R. Bonham would be 
assistant to the general agent. Other 
appointments announced previously in 
The Eastern Underwriter were Percy A. 
Peyser in charge of full time production, 
Fred Fast as manager of city production 
and Miss Marie Refeld cashier with Miss 
Ethel Davis assistant cashier. 

Mr. Bonham has been with the Keane- 
Patterson Agencies since his graduation 
from University of Washington in 1930, 
his special field being policy audits, cal- 
culations and acting as supervisor~-atid 
trainer of new agents. He had majored 
in finance in college and has special 
equipment for auditing and similar tgch- 
nical operations. ‘ws 


H. E. North Will Address® 
Life Advertisers’ Meeting 


Henry E. North, second vice-president 
of the Metropolitan Life, will tell the 
Life Advertisers Association national 
convention “How the Advertising and 
Sales Promotion Department Can Help 
the Agent Build Prestige,” it has been 
announced by the convention committee. 
The meeting is to be held at Swamps- 
cott, Mass., September 30 and October 
1 and 2. Last year Mr. North was in 
charge of the Life Insurance Week ac- 
tivity as head of the committee of the 
Life Agency Officers. 








EARNED 75% MORE THIS YEAR 
The twenty veteran producers of the 
Ralph G. Engelsman agency, Penn Mu- 
tual in New York City, who have been 
with that agency two years or more, 
showed an increase of 75% in cash earn- 
ings for the first six months of 1935 over 
that period of 1934. 





30% MORE CASH IN BANK 

The average insured family has 30% 
more cash in the bank today than it had 
in 1933 and has reduced the mortgage 
on its home by 10% in the same two- 
year period, according to a survey of 
10,000 policyholder families by the North- 
western National Life of Minneapolis. 





COL. C. C. DAWES PRESIDENT 


Colonel Charles C. Dawes, son of Ru- 
fus C. Dawes and for years president of 
Dawes & Co., Chicago investment se- 
curities firm, has been elected president 
of the Franklin Mutual Insurance Co. 





MOTHER OF JOHN BALFE DIES 

John Balfe, general manager of Wil- 
liam J. Pedrick & Co., 350 Fifth Avenue, 
New York City, is receiving condolences 
on the death of his mother in Beacon, 
N. Y., on July 19. 


PAN-AMERICAN RATE CHANGES 
The Pan-American Life has put into 
effect increases in rates on all policy 
forms and in addition has made a num- 
ber of changes in policy contracts and 
deferred premium calculations. 





COLUMBIAN NAT’L CONVENTION 

The Columbian National Life of Bos- 
ton will hold a convention of its field 
force August 12 10 14 at the Greenbrier, 
White Sulphur Springs, W. Va 


John N. Arbaugh, prominent in the 
mercantile field at Lansing, Mich., for 
many years while associated, chiefly in a 
buying capacity, with the F. N. Arbaugh 
company department store, has becn 
named district agent for the Ohio Na- 
tional Life. 

The Assurances Generales of Paris, ore 
of the largest French companies, has 
again taken up the writing of life insur- 
ance in the Netherlands. 
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Prominent Mississippi 
Man Made Gen’! Agent 


T. E. HAND GOES TO LOUISVILLE 





Will Represent Home Life; Was Once 
Executive Vice-President of Standard 
Life of Mississippi 





Thomas E. Hand has been appointed 
general agent of the Home Life of New 
York at Louisville, effective August 1. 

Mr. Hand has been in the home office 
agency department of the Home Life for 





THOMAS E. HAND 


several months. Prior to that he was for 
five years executive vice-president and 
general manager of the Standard Life of 
Jackson, Miss., which post he left to join 
the Home Life. He had been in the field 
as a successful agent, spending four 
years with the Reliance Life in Jackson. 


Was With U. S. Dept. of Agriculture 


Mr. Hand is a graduate of the Missis- 
sippi State College of the class of 1918, 
and in the first few years after gradua- 
tion was connected with the United 
States Department of Agriculture in ex- 
tension work in Mississippi. He became 
prominent in this work, being the author 
of a nationally used text-book. 

When he was in the field with Reli- 
ance Life he was very active in associa- 
tion work, being president of the Missis- 
sippi Association of Life Underwriters, 
and, also, a member of the executive 
committee of the National Association of 
Life Underwriters. He was also active 
in community work, being secretary of 
the Jackson Exchange Club and _ state 
president of the Mississippi Affiliated 
Exchange Clubs. A colonel on the staff 
of Governor Sennett Conner, he is a 
member of the country club and the 
University Club of Jackson, as well as 
several hunting and fishing clubs. He is 
one of the organizers and charter mem- 
bers of a National Tarpon Club. Mr. 
Hand is a brother of John G. Hand, or- 
ganizer and president of the North 
American Mutual Insurance Co. of Jack- 
son. 





HOLD DETROIT CONVENTION 





Michigan Representatives of Western 
& Southern in Regional Meeting; 
President Williams Presides 


More than 300 representatives of the 
Western & Southern Life attended the 
regional convention of the company at 
the Book-Cadillac Hotel, Detroit, on July 
19 and 20. Charles F. Williams, presi- 
dent of the company, presided. His sons 
Charles M. and James R. Williams, vice- 
presidents, also attended. 

The Michigan districts are leading the 
company’s field force in current year 
volume of business. Conditions in that 
territory are favorably reflected in the 
investment returns on the company’s real 
estate holdings in Michigan. 

The company’s next regional conven- 
tion will be in Cleveland on August & 
9 and 10. 


Lincoln Nat. Insures Abraham Lincoln 


Abraham Lincoln, a lawyer in Fort 
Wayne, Ind., is insured in the Lincoln 
National Life. The agent who insures 
him is W. E. Webster. 

Mr. Lincoln was born at Hammond, III. 
September 29, 1894. He received his early 
education in the public schools at Ham- 
mond, and his pre-law training at James 
Miliken University and later attended 
Illinois Wesleyan where he finished his 
legal training and graduated in 1916. In 
the Fall of that year he started the prac- 
tise of law at Churubusco, Ind., where 
he remained until he entered World War 
Service. At the conclusion of the war 
he located at Columbia City, Ind., where 
he practised for ten years and was coun- 
ty prosecutor of Whitley County during 
the years 1925, 1926, 1927 and 1928. In 
1929 he moved to Fort Wayne where he 
has continued the practise of law since 
that time. Mr. Lincoln is married and 
has one child, a son, Marshall Lee Lin- 
coln. 

His View of Life Insurance 


Mr. Lincoln has given to Agent Web- 
ster the following statement on the sub- 
ject of life insurance: ° 
_“Personally, I am a strong believer in 
life insurance. In my opinion it affords 
the only way that a man of modest 
means can absolutely guarantee an estate 
of any sizable means to his family in 
event of his early death. 

_“In my experience in the legal profes- 
sion I have had the strength and security 
of life insurance as opposed to other 
forms of investment brought home to me 
forcibly time and time again. I believe 
that life insurance companies above all 
can fulfill their contractual obligations to 





ABRAHAM LINCOLN 


their policyholders without question—the 
events of the past five years have proved 
this to me.” 

There is a direct family connection be- 
tween the historic Great Emancipator 
and this Mr. Lincoln; the blood relation- 
ship being that of a fifth cousin. Mr. 
Lincoln stated that his greatest hopes 
and aspirations fall so far short of the 
achievements of the illustrious man 
whose name he bears that he has per- 
sistently refrained from permitting the 
family connection becoming generally 
known. 











enna ee ae 


NEARLY FORTY YEARS 




















THE UNITED STATES 











It has maintained an active organization in the United States for 38 
years. Its progress in the United States has been steady and con- 
sistent, its American clients now numbering a very large proportion 


of its million policyholders. 


| policyholder or beneficiary. 


HEAD OFFICE 








OF GROWTH IN 


to the value of its net liability to American policyholders. 
absolute protection to policyholders in the United States is assured. 


The Sun Life Assurance Company of Canada was incorporated in 1865. 


It is licensed in 39 states, in the District of Columbia and the Territory 
of Hawaii and maintains fifty-five branch offices in the United 
States, giving coast to coast service. 


|| Payments due under United States policies are made in United States 
currency either at the branch office through which the application 
was made or at the branch office at which the policy is recorded 
at the time of settlement—whichever best suits the convenience of 


The Sun Life keeps on deposit with United States trustees approved securities 


In this way 


SUN LIFE ASSURANCE COMPANY OF CANADA 


MONTREAL 








1848 


Experienced 
Friendly 


Secure 


1935 


Union Mutual 
Life Insurance 
Company 


Portland, Maine 











PHOENIX OFFICERS ON COAST 





President Collens and Other Home Of. 
fice Executives Attend Meeting 
in Yosemite Park 

President Arthur M. Collens, of the 
Phoenix Mutual Life, who is on a tour 
of the West Coast agencies of the com- 
pany accompanied by Mrs. Collens, ad- 
dressed a special meeting of the South- 
ern California agency in Los Angeles this 
week. Leon A. Soper, manager, ar- 
ranged a dinner for the members of the 
agency and their wives which was held 
at the Jonathan Club. President and 
Mrs. Collens then left Los Angeles for 
Yosemite National Park to attend the 
“Red, White and Blue Conference” of 
the Phoenix Mutual, which is to be held 
at the Ahwahnee Hotel in the park 
August 5-7. 

Other officers of the Phoenix Mutual 
who are expected to visit Southern Cali- 
fornia enroute to or after the Yosemite 
meeting are: D. Gordon Hunter, vice- 
president and agency manager; James A. 
Giffen, assistant agency manager; 
George W. Cheney, assistant secretary, 
and John R. Larus, vice-president and 
actuary, each of whom is on the program 
to address the conference. Mr. Hunter 
also addressed a meeting of the Los 
Angeles agency while Messrs. Cheney 
and Larus will address a special meeting 
of the agency Saturday. It is expected 
that Mr. Giffen will spend several days 
in Los Angeles after the Yosemite con- 
ference and will address the Soper agen- 
cy next week. 





WARNS FRATERNALS 


A warning to the legal reserve fre 
ternal life insurance companies to obey 
the statute regarding fraternal societies 
and thus be enabled to claim the exemp- 
tion from tax charges which is theirs 
was voiced at a meeting held at the 
Portland Hotel, and which was addressed 
by George L. Bowman, democratic 14 
tional committeeman from Oklahoma an 
director of the Modern Woodmen. 





SEE’S VANCOUVER COURSE 

Frank M. See, St. Louis general age 
for the New England Mutual Life, wil 
conduct a summer school for life agents 
at Vancouver, British Columbia. +H 
school will be sponsored by the . 
Underwriters’ Association and the ye 
Agency Managers’ Association of tha 
city. 





John S. Green has been appointed as 
sistant branch manager at Portland, Ore- 
gon, for the Occidental Life of Los An- 
geles. 








August 
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Around the world on an 
Equitable life policy 


Nearly everybody hopes “some day” to travel exten- 
sively. But few realize how conveniently this can be 
made possible through life insurance! 








An Equitable policy, for instance, after protecting a 
dependent family for 20 or 30 years, can be used to 
provide a monthly income for life—or a round sum in 
cash for travel, recreation or support during the later 
years of life. 

Read the following quotation from a letter written by 
an Equitable policyholder to one of our agents 

“The thought has occured to me while Mrs. Beldman 
end I are enjoying this wonderful Southern Hemisphere 
World Cruise, that it would not be amiss to tell you 
that this trip has been made possible through my life 
insurance. Allow me to thank you, and, through you, 
all of my friends who aided me in developing this life 
insurance program.” 

Let an Equitable agent work out a plan to provide 
this double protection for you. Our Case Method of 
life insurance planning assures you of a program made 
to your individual requirements. 


It’s useful — and it’s free 
A special ENVELOPE PoRTFOLIO for filing 
your life insurance. policies and premium 


THE EQUITABLE 


receipts will be sent free on request, to- FAIR ~ JUST 


LIFE ASSURANCE 


SECURITY — PEACE OF MIND 


gether with booklet describing the Equi- 
table Case Method of life insurance plan- 
ning. Fill in coupon below. 
SOCIETY 
MUTUAL — COOPERATIVE. 
OF THE U.S. 


NATION-WIDE SERVICE 









Seventh Ave., New York City 
i Please send me, without cost, one of your En 


{ The Equitable Life Assurance Society 
i velope | AN 
| Portfolios for filing life insurance policies and pre- | 
} mium receipts. ; 


H 
} mame 























The above advertisement is appearing in 
current national publications 


THE EQUITABLE 
CASE METHOD 
of 
LIFE INSURANCE 
PLANNING 


The national advertising 
program of The Equitable 
Life Assurance Society of 
the United States for 1935 
will continue to feature 
the Society’s Case Method 
of Life Insurance Planning, 
emphasizing the highly im- 
portant part the trained 
Equitable agent plays in 
fitting the insurance to the 


exact needs of the prospect. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


THOMAS I. PARKINSON, President 


393 Seventh Avenue, New York 


REMEMBER THE DATE! 


Convention—National Association of Life Underwriters—Des Moines, Sept. 16-20 
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Fitting Agent Into Direct Mail Plans 


(Continued from Page 3) 


when lending the booklet. The prospect 
will require a little time to read it, be- 
fore granting you a satisfactory inter- 
view. 

Each Sales Promotion letter is individ- 
ually typewritten and signed by hand. 





Estate and Inheritance Taxes 
Mr. Joseph C. Prospect, 
1295 State Street, 
Springfield, Mass. 
Dear Mr. Prospect: 

Have you considered the effect upon 
your estate of the constantly mounting 
inheritance taxes? 

Possibly you have attempted to esti- 
mate what these Federal and State taxes 
will be in your case. And you may have 
added your accrued income taxes, the 
legal fees, probate costs, transfer 
charges, executor’s fees, management ex- 
pense and debts—a long list of items. 
What will be left for your heirs after 
the sum total of these has been paid in 
cash—as they must be—no matter at 
what sacrifice of values this cash is 
raised ? 

This presents a serious problem—yet 
it is not hopeless. With forethought and 
care it can be anticipated and effectively 
met, before it arises, through a plan that 
may include a living benefit for you as 
well as for your heirs. 

The way toward a solution is pointed 
out in a booklet recently published by a 
noted research institution. It tells the 


story of an estate which was ideal as to , 


liquidity and stability. But fearful con- 
sequences were suffered because one fac- 
tor of utmost importance had been over- 
looked. 


You will be interested in the definite, $ 


constructive suggestions that are made. 
From the booklet you will learn what 
others are doing to solve the problem. 

Would you like a copy of it? 

I have a small supply and you may 
have one (without expense or obligation, 
of course) by simply initialing and re- 
turning this letter to me at (local agency 
address inserted here). 

Yours very truly, 


General Agent. 





Legal Department Memorandum 


Re: Booklet entitled “The Estate That 
Didn’t Need Life Insurance.” 


I have examined the booklet entitled 
“The Estate That Didn’t Need Life In- 
surance,” and believe that it can be used 
to advantage by many underwriters in 
dealing with this problem. 

No underwriter, however, should at- 
tempt to use this method of approach 
without careful study and familiarity 
with the entire subject of taxation. For 
instance, a hasty reading of the booklet 
would lead one to believe that all he has 
to do is to take out sufficient life insur- 
ance to cover the probable inheritance 
and estate taxes, including the other ex- 
penses in connection with his estate, and 
thereby eliminate these problems en- 
tirely. 

A Caution 

He might altogether overlook the fact 

that insurance which is “taken out” for 


tax purposes must be included in the 
gross estate and is accordingly subject to 
an estate tax. In other words, the estate 
is increased just that much more, where- 
as, one unfamiliar with this question 
might conclude from the booklet that the 
insurance would simply offset the taxes 
and other expenses and that it is not 
included in the taxable estate. 

However, one familiar with the subject 
of taxation would immediately recall that 
part of Article 26 of Regulations 80 
which deals with the problem in the fol- 
lowing manner: 

“The estate includes insurance taken out to 
provide funds to meet the estate tax, and any 
other taxes or charges which are enforceable 
against the estate. The manner in which the 
policy is drawn is immaterial so long as there 
is an obligation, legally binding upon the bene- 
ficiary, to use the proceeds in payment of such 
taxes or charges.” 


Need Experience to Recommend 
Irrevocable Trust 

The experienced underwriter might 
recommend an irrevocable trust, making 
certain that the trust instrument itself 
imposed no obligation on the trustee to 
use the funds for tax purposes, or he 
might suggest that the policies be made 
payable to wife or some other member 
of his immediate family, who could use 
the proceeds for such purposes. In no 
event should there be anything in writ- 
ing or a legal obligation on the bene- 
ficiary to use such funds for payment of 
taxes or other charges against the estate. 





INSURANCE ADVOCATE MOVES 





New York Insurance Paper Now at 123 
William Street; E. Weston Roberts 
Publisher 


The Insurance Advocate of New York 
has moved to larger and more conven- 
ient offices at 123 William Street, New 
York City. It has been at 206 Broadway 
for some time. 

E. Weston Roberts is managing editor; 
A. G. Hall, editor; S. B. Ackerman is in 
charge of its valuable question box de- 
partment, and Benjamin A. Kissam is 
advertising manager. 

The Insurance Advocate was estab- 
lished many years ago by the late father 
of E. Weston Roberts and is widely cir- 
culated in New York, especially in brok- 
erage offices. It is published by the 
Roberts Publishing Co., of which Mr. 
Roberts is president. 





ANOTHER C.L.U. COLLEGE 


Butler University in Indianapolis has 
been appointed a cooperating institution 
with the American College of Life Un- 
derwriters to prepare candidates for 
C.L.U. examinations and serve as an ex- 
amination center. Courses will be given 
both day and evening. 





Steven C. Hartman, state supervisor for 
the Eureka-Maryland in Pennsylvania, 
was given a testimonial dinner at Wilkes- 
Barre on the occasion of his thirteenth 
anniversary with the company. 





The Bankers Life Co. has issued a new 
birthday card. 


NEW BOOK BY R. & R. SERVICE K. B. CRANDALL’S NEW POST 





Mansur B. Oakes Writes on How to Use 
Master Card System; Gets Material 
From Questionnaire 

A new book, “How to Use the Master 
Card System,” which expliins something 
of the system itself and gives many quo- 
tations from those who are using it suc- 
cessfully, has just been completed by 
Mansur B. Oakes, president, Research & 
Review Service. The text covers 112 
pages. A questionnaire to owners of the 
system was the source for material. 

Several sections set up the manner of 
using the cards in preparation for in- 
terviews by agents. Chapters are de- 
voted to taxation, policy changes, rates, 
dividends and legal points. How the sys- 
tem is utilized by agencies in preparation 
for agency meetings is gone into and 
there is a chapter on recruiting new 
agents. 

The book is published by the R. & R. 
Service and sells for $1.50. 


Ohio Agency Supervisor for 

American; Has Been With Equit. 

able Society 

Kenneth B. Crandall has assumeq his 
new duties as Ohio agency superyig, 
for the General American Life and has 
located his headquarters in Cleveland i, 
the Terminal Building. 

Prior to joining the General American 
Life’s organization he had been for §¢. 
teen years with the Equitable Life 4. 
surance Society in various capacitic 
such as cashier, group sales SUPerviso; 
and assistant manager. He is a pas 
president of the Life Underwriters’ 4. 
sociation of Canton, 

The General American Life has gep. 
eral agencies or branch offices in (Cap. 
ton, Cincinnati, Cleveland, Elyria ay 
Portsmouth, O. 





PLANS FOR 1936 MEETING 
The Mutual Life of New York ha 
already started plans for the 19% Con. 
vention which will be held at the Wa. 
dorf-Astoria, New York, on June 4 and$ 


B. N. Mills, secretary, Bankers Life 
Co. of Des Moines. is spending his vaca- 
tion in northern Minnesota. He is ac- 
companied by Mrs. Mills, their son, 
Scott, and daughters, Marion and Bea- 
wm. oe ee pr etapa 
Sonn, Tre 


r 444 / | 
NEW | | A fstarmne: 
New interest basis, new rates, wif tlre (Be le 








new rate book, new policies—and . Whe Aasry hee heh ' 
a number of new and effective 2 alr pea wv mat) | 
working plans went into the hands q 


of Fidelity’s field on June 1. New 
conditions have been met with new 

lw ~ 
selling tools. a Mw 


Sharper Tools o/ 
These changes offer men in the Mot te ara 


Fidelity field not only new tools . mM : 
with which to meet modern condi- 5 4 
tions, but sharper ones as well— P Hout hn Aleut 
Income for Life, Family Income, . mM 
Family Maintenance and an Ad- - Cask C d 


justment Plan which fits today’s 
economic picture particularly well. 


Write for information on Fidel- 
ity contracts. 


sa IDELITY MUTUAL LIFE ; 
INSURANCE COMPANY 7 g 
PHILADELPHIA 4 


WALTER LEMAR TALBOT President 





























NORTH CAROLINA 


R. S. Plummer, for many years a successful Supervisor for this Com- 
pany in Philadelphia, is returning to his native North Carolina. 
Mr. Plummer will have openings for General Agents in several 
North Carolina cities (Charlotte excluded). 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 














THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans 
from birth to 65 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


Basil S. Walsh Joseph L. Durkin John J. Gallagher 
President Secretary Treasurer 


INDEPENDENCE SQUARE, PHILADELPHIA, PENNA. 
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» are about eighteen million girls in 
the United States less than fifteen years old. 
Fathers who carefully shield their little girls 
TODAY sometimes forget that TOMORROW 
their daughters may have to face the world 
alone. An education will not only help these 
girls to be self-supporting but also to develop 
any special talents or abilities they may have. 


To the fathers of these girls the Metropolitan 
sends a special message in a list of August 
magazines.* Field-Men are urged to tell these 
fathers how a Life Insurance Program will help 
to assure them that their daughters will have 
not only the necessities of life but will be 
equipped to face the world. 


** Business Week, Collier's, Cosmopolitan, Forbes, 


Nation's Business, Saturday Evening Post, Time. 





Don’t forget the Convention of 
the National Association of Life 
Underwriters at Des Moines, 
Iowa, week of September 16th. 











METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 


ONE MADISON AVENUE, NEW YORK, N.Y. 
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A Milwaukee Banquet Snapshot. 


L. to R. Seated: Herster Barres, Mrs. Robert 
Fitzgerald, Clifford L. McMillen, Tom Shriver. 


Standing: Meyer Goldstein, Robert 


Fitzgerald, Gustavus C. Wuerth, Robert U. Redpath, Charles A. Votaw. 


York members of the 
field force of the Northwestern Mutual 
Life have returned from Milwaukee 
where they attended the annual conven- 
tion last week. It was one of the most 
successful conventions that any company 
has had the past few years. Gains made 
by the company first half of this year 
have been particularly gratifying. 

While in Milwaukee Gustav C. Wuerth 
of the McMillen agency was elected 
member of the board of trustees of the 
company’s special and soliciting agents’ 
association. He is a former president of 
the Life Underwriters Association of 
New York. During the club year, end- 
ing May 31, 1935, he paid for $539,000. 

The Northwestern Mutual’s leader in 
New York is Herman Duval who again 
qualified for the Marathon Club. He 
paid for $1,412,389, writing 106 lives. 

Some Other Leading Writers 

Among other New York state men 
who paid for $250,000 or more during 
the club year are these: 


Greater New 





ie i ORG eo tab 664600 d news meee $270,450. 
Be aaa ee 395,000. 
i ia Pn ¢seecedseeeeedeeces cade 686,312. 
i, ds INS .c:0'6. 00-0 60:00 noua cine ee 
T. K. Carpenter . -- 771,830. 
2 oo eer .. 286,000. 
Philip Cohen ...... ; .. 301,439. 
ei we tccvsncedeanees .. 467,148, 
it ee SE ‘ecvenseacecnwen ns . 501.000. 
i Wn SE sa vececceseéanasvccsccese 
CO ree 637,539. 
DO ae ere 
oe a POND - bin cncdvaweeevsacee De 
NN 6s cosa ane ba ate eelals 349.000 
8 a ea 277.022. 
et Nt dn awan sng adw der then emacs 487.850. 
W. L. EE EN ee 
Pi Ee NEE, ccnscacinsccnieccces, ML 
Ae ORD ees ere ree 327.420. 
WOTNOe OMOTOREG oc cccccccecscaccees 497.905. 
SE Se eee ae 428,279. 
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ee 265.250 
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Find Out Whom You Know 

In his talk before the Northwestern 
Mutual Life convention last week Glenn 
B. Dorr, whose subhiect was “Locating 
the Door Behind Which There Is a 
Prospect,” said that people tend to buy 
from those they know. An analysis 
shows 65% of sales in recent years were 
made to those known a year or more. 

The producer should, therefore, find 


WOODWARD and FONDILLER, Inc. 


as Consulting Actuaries _ 
90 John Street, New York 


Telephone Beekman 3-6799 








out whom he knows—a technique so sim- 
ple that it is usually passed by. 

Time places a limit on interviews. As- 
suming a producer’s activity is at a max- 
imum, increases come only from better 
grade prospects and improved presenta- 
tion and close. Unless made intelligent- 
ly to prospects, with the right technique. 
interest fades, costing the agent his en- 
thusiasm. There is no ready supply of 
fresh raw material. The day dawns with 
no challenge of a new field experience, 
no prospect of a stimulating new worth- 
while contact, and the financial thirst 
numbs the judgment so that mirages are 
seen, and the weary agent finds only 
further disillusionment. A large per- 
centage of the production of honor 
agents at the convention comes from 
new lives. 





Snapped at Northwestern 
Mutual Field Convention 





L. to R.: W. R. Chapman, ass’t. di- 
rector of agencies; R. H. Pickford, gen- 
eral agent, Cedar Rapids, la. 


Allen Heads Northwestern 
Mutual Gen’! Agents’ Ass’n 


Luther E. Allen, Atlanta, Ga., was 
elected president of the Association of 
General Agents, Northwestern Mutual 
Life. during the fifty-ninth annual con- 
vention of the Association of Agents at 
the home office in Milwaukee last week. 
He succeeds Arthur C. Hoene, Duluth, 
Minn. Other newly elected officers are: 
First vice-president, B. J. Stumm, Au- 
rora, Ill.; second vice-president, L. F. 
Tarson, Portland, Ore.; third vice-presi- 
dent, E. R. Gettings, Albany, N. Y.; sec- 
retary - treasurer, Roswell H. Pickford, 
Cedar Rapids, Ia. (re-elected). 

Harold R. Hitt, Chillicothe, O., was 
elected president of the District Agents’ 
Association and Ralph L. Theisen, Lin- 
coln, Neb., vice-president. 

Victor C. Plummer, Rockford, TIl., was 
re-elected secretary-treasurer for the 
eighth consecutive term. He also was 
advanced to the presidency of the Asso- 
ciation of Agents at the 1935 meeting, as 
announced in The Eastern Underwriter 
last week. 

Ralph W. Emerson, St. Louis. was 
elected president of the Agency Super- 


visors’ Association, succeeding Philip L. 
Baldwin. Washington, D. C. Hector 
Dodd. Chicago, was elected to succeed 


Mr. Emerson as vice-president. Harold 
Kaufmann, Minneapolis, was elected sec- 
retarv-treasurer. All of the new officers 
are Chartered Life Underwriters. 

The Northwestern Mutual Chapter of 
C.L.U.’s elected Arthur E. Miller, St. 
Louis, president; Curt A. Schroeder. 
Denver, Col., vice-president, and Warren 
H. Lundgren, Racine, Wis., secretary- 
treasurer. 


Brief Notes 











In the seventieth anniversary campaign 
of the Connecticut General Life which 
was recently completed, Walter G. Gas- 
til, Southern California manager at Los 
Angeles, reports that his agency was 
successful in achieving 123.7% of its pre- 
mium allotment and ranked sixth among 
the 100 or more agencies of the company. 





E. Weingart, Wolfson agency, New 
York, is leading the Berkshire Life in 
paid-volume and paid-premium standing. 





Rankin Furey will be in charge of pro- 
duction for the Berkshire this month, the 
final month for Rhodes Club qualifica- 
tion. 





Charles T. Rogerson, formerly assist- 
ant division supervisor, Life Co. of Vir- 
ginia, is now division supervisor for 
Alabama and Louisiana. 





The Security Mutual Life golden an- 
niversary convention will be held at the 
home office in Binghamton, N. Y., dur- 
ing July next year. 





Fred J. Tosti, general agent, Security 
Mutual, Kansas City, has erected a large 
billboard on a main highway which fea- 
tures a changing picture at one end—one 
a young couple at Age 25 and the other, 
the same couple at Age 60. 





The Security Mutual is using a picture 
of the Dionne quintuplets on a calendar 
to be distributed to prospects for Juve- 
nile insurance. The date pad starts with 
September, 1935, and runs through 1936. 








INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 


“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 


Operating in New Ss York—Pennsylvania 
Ay 
SERVING THE PEOPLE 37 YEA 
ND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 








Helpful Hints On 
How To Worry 


One of the first rules, of course, is 
always to remember the future, 
Keep it foremost in your mind— 
but lay no plans for it. Seize no 
opportunities. Save nothing. Invest 
nothing. Do nothing. Just fret—and 
fume. Be utterly miserable. Worry 
about yourself as you will be when 
old age comes. Worry about your 





children, who will be leaving school 
if you die. Worry about your wife. 
Learn to wince when you think of 
her attempt to provide all that you 
neglected to provide. Picture her 
looking for a job—your favorite son 
shouting “Extree!” on the street 
corner. Do this thing right. Learn 
to look worried even if you have to 
practice in front of your mirror. 
Of course, if you prefer not to 
worry, you might look into this 
thing called Life Insurance. With 
the help of your telephone book, 
you will be able to locate intelligent 
agents representing this 70-year-old 
company with nearly a billion dob 
lars of insurance in force. 


PROVIDENT MUTUAL 


INSURANCE COMPANY 


LIFE 
OF PHILADELPHIA — Founded. 1865 





The advertising of Provident Mutual 
reflects its pride in the character of ts 
agency force. 








JERSEY CITY, N. J. 


GROUP 
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HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 

Kansas City 











Omaha 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN ae NEW YORK 
Telephone BEekman 3-5656 
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Standard Statistics Report 
Shows Industries on Up-Trend 


Industries on the upward trend offer a 
source of potential prospects to the life 
insurance salesman. The Standard Sta- 
tistics Co. summarizes the summer 
months outlook for various important di- 
visions of industry and trade in part as 
follows : ; 

Advertising—The volume of advertis- 
ing is running only slightly above levels 
of twelve months ago, but a widening of 
the rate of relative gain will probably be 
in evidence during the final half of 1935. 

Agricultural Machinery—Depletion of 
dealer stocks and inability of many farm- 
ers to obtain delivery of machines in time 
for spring planting suggest that factory 
activity will be well maintained during 
the normally dull summer months in 
preperation for a brisk fall selling season. 

Building—The rather impressive gains 
recently witnessed in residential building 
should be continued in coming months 
although activity will still be well below 
normal levels. Allotments from the Fed- 
eral work relief fund have already been 
made. Contracts should begin to appear 
in July and construction on certain 
projects should start in August. 

Electrical Equipment—Household ap- 
pliances, particularly refrigerators and, 
later, fans, should reach peak sales _vol- 
umes during the next few months, with 
prospects for the general line of appli- 
ances remaining favorable for the bal- 
ance of the year. Heavier lines of equip- 
ment continue to show moderate im- 
provement, a trend which is likely to 
continue. 

Food Products—Summer increases or 
declines in unit sales of various food 
products are expected to be in line with 
normal seasonal trends. While manufac- 
turers’ costs are unlikely to advance, and 
may recede, retail prices may exhibit a 
rising tendency as progress is made 
toward restoration of adequate profit 
margins, 

Machinery—The plant modernization 
program is gradually gathering momen- 
tum, indicating well sustained volumes in 
most machinery lines during the second 
half of the year. 

Paper—Greater demand for summer 
specialties will be witnessed for the next 
few months, with the prospect of rela- 
tively stable prices in this division. Final 
tuling on price control under the N.R.A. 
may unsettle prices somewhat in several 
branches of this industry, although pros- 
pects for relatively stable quotations in 
higher grade papers, containers, paper- 
board and kraft appear probable. 

Petroleum—Better balance between 
supply of and demand for petroleum 
products in prospect this year indicates 
that current seasonal increases in gaso- 
line prices will be more successfully 
maintained than was the case during the 
latter part of 1934. With consumption 
also expected to establish a new record, 
1935 earnings of the industry generally 
should compare favorably with 1934, de- 
spite an adverse first quarter. 

Radio—Although seasonally low, de- 
mand for sets should compare favorably 
with that for the corresponding period a 
year ago, with a further tendency toward 
purchases of higher priced sets. Broad- 
casting revenues will also be affected by 
seasonal influences, although this divi- 
sion will undoubtedly maintain the gains 
already shown over last year. 

Railroads—Rail traffic has fallen off 
somewhat in reflection of curtailment of 
industrial plant activity and a similar 
performance will probably be witnessed 
over the immediate future. Heavy crops 
and movement of raw materials in an- 
| “cipation of industry’s fall demands 
should bring about reasonably sharp ex- 
Pansion in the summer months, however. 

Sugar—Success in regulating supplies 
under the Jones-Costigan Act and in- 
‘reasing consumption are providing the 
asis for higher sugar prices. As these 
Evorable factors are expected to con- 
nue over the balance of the year, 1935 




















results of the industry should be gen- 
erally Satisfactory. 














AGENTS STAGE RADIO HOUR 


A popular and dramatic innovation of the 
recent annual meeting of the Association of 
Agents was the "Idea Exchange Hour", wit- 
nessed and heard by the audience of over a 
thousand when staged from the complete 
broadcasting studio shown above. 


Twenty proven sales approaches and nine- 
teen compelling closes, selected from among 
hundreds submitted by leading producers, 
were "broadcast'' by agents in two highly 


instructive ‘radio hours". 


Among the radio stars winning great favor 
was Medical Director Dr. J. W. Fisher, who is 
about to complete 50 years of service as an 
officer of the Company. Facetiously pre- 
sented as ‘Public Amateur Number |", he 
gave the professionals some sound advice. 
Upon being questioned he admitted that 
sometimes he closes his cases with a ‘'No!!"' 


EE _. di... 
Association of Life Underwriters 
National Convention—Des Moines—Week of Sept. 16 


"The 
Northwestern 


Mutual 


LIFE INSURANCE COMPANY 


The assets of the Northwestern Mutual, as reported to state insurance 
departments, now total a billion dollars—a great estate administered 
for the mutual welfare .and protection of more than 600,000 policy- 
holders with nearly three billion, seven hundred millions of insurance 


in force. 




















Start Survey of 
Manager’s Group 


BALD PEAK COMMITTEE ACTION 





To Determine Number and Function of 
Groups for Closer Tie-Up with 
National Association 





A motion to make a survey of existing 
associations of general agents and man- 
agers throughout the country in order to 
determine the number of such organiza- 
tions and the manner in which they func- 
tion was adopted by members of the 
special committee at Bald Peak, N. H. 
this week. Paul F. Clark, general 
agent, John Hancock, Boston, presided 
in the absence of Holgar J. Johnson, 
general agent, Penn Mutual, Pittsburgh. 

The purpose of the meeting was to 
consider ways and means of bringing 
about a more uniform method of organ- 
izing general agent and manager groups 
in various communities so that they will 
be more responsive to cooperative work 
in each community with the local, state 
and national associations. 

A preliminary report is now in the 

hands of T. M. Riehle, president, Na- 
tional Association of Life Underwriters, 
and a definite report will be made at the 
Des Moines convention by which time 
the survey will have been completed. 
_ In addition to Mr. Clark at the meet- 
ing were Julian S. Myrick, manager Mu- 
tual Life, New York; Henry K. Schoch, 
general agent Aetna Life, Detroit; 
Roger B. Hull, managing director Na- 
tional Association of Life Underwriters, 
and John Marshall Holcombe, Jr., man- 
ager Life Insurance Sales Research 
Bureau. 

Those attending the meeting had an 
opportunity to witness the golf matches 
on Sunday in which George Voigt, who 
made headlines again this week follow- 
ing his victory at Staten Island, was the 
winner. 





C.L.U. Executive Committee 
Approves 185 Candidates 


The executive committee of the Amer- 
ican College of Life Underwriters in ses- 
sion this week at Bald Peak approved 
the 185 candidates for the C.L.U. who 
have just completed the examinations 
successfully. Routine business was trans- 
acted and consideration given to the 
problems of raising an endowment fund 
to carry on the work. 

Those present included Dr. S. S. Hueb- 
ner, president; David McCahan, dean, 
and Franklin Ganse, treasurer. Others 
were William F. Duff, Pittsburgh; John 
A. Stevenson, Philadelphia; Arthur 
Spalding, New York; Paul F. Clark, Bos- 
ton; Julian S. Myrick, New York, and 
John Marshall Holcombe, Jr., Hartford. 





BIGGEST BUYERS LAST MONTH 


Largest purchasers of insurance pol- 
icies of $10,000 or more last month were 
bankers, brokers, and real estate men, 
according to an analysis made by The 
Lincoln National Life of its large insur- 
ance purchasers. Lawyers and judges 
were second. Retail dealers were next, 
closely followed by students. Other oc- 
cupations which were well represented in 
the large policy class are: mill and fac- 
tory managers, editors and reporters, 
undertakers, florists, fruit growers, gar- 
deners and nursery men, osteopaths, 
bakery managers, commercial travelers, 
and insurance agents. 





GARDINER AGENCY AHEAD 


The Harry Gardiner agency, John 
Hancock, New York, is $700,000 ahead of 
last year for the first seven months in 
volume of new paid-for business. Agency 
leaders are Elmer Letterman who wrote 
seventy-two cases for $796,000, Harry 
Balch with forty-one cases for $527,000 
and Fred Woolf, forty-four cases for 
$300,000. 
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LOSS OF LIFE IN FIRES 

During the months of April, May and 
June, 1935, 343 persons lost their lives in 
fires in this country. The largest toll was 
in Morton Grove, Ind., where seven per- 
sons died in a night club when a panic 
followed a fire. The rapidity with which 
the blaze spread was due to ignition of 
combustible draperies and decorations 
and the fact that the first occupants to 
escape from the building slammed the 
exit door. As the door opened inward the 
panic-stricken victims found themselves 
jammed against the door and could not 
re-open it. 

Of the persons who died in fires dur- 
ing these three months 155 were men, 
seventy-five were women and 111 were 
children. About six other deaths there 
was not available data for classification. 
Airplane fires took a toll of twenty-two 
lives; thirteen died in mining property 
fires; and sixteen in automobile fires 
Dwelling fires caused the most deaths— 
eighty-seven in rural homes and ninety- 
seven in city homes. Death list in apart- 
ment house fires and hotels was thirty. 
fires; 
which 


Three men died in prison and 


three in fireworks factories 
burned. Only three deaths were recorded 
when barns and stables caught fire. 

A study of an analysis of the fires 
given by the National Fire Protection 
Association discloses that for the three 
months nine children died as the result 
of fires caused by matches with which 


they were playing. Kerosene used to 
start fires was responsible for tragedies 
which cost thirty-seven lives. Ten per- 


sons who were smoking in bed set fire to 
the bedclothes and died. An interesting 
item is that eight persons lost their lives 
in fires as a result of being drowned by 
streams. Number of firemen who 
died fighting flames seven; 
number of civilians while fighting fire 
were 


hose 
while was 
two. 

TAX-EXEMPT BONDS 

The future of tax-exempt bonds again 
becomes a subject of considerable gen- 
in view of the President’s 
The un- 
derlying facts affecting tax-exempts as 
stated by Fiduciary Counsel, Inc., of New 
York, are as follows: 

If the United States wishes to tax the 
interest income from future issues of its 


interest 
recent message on the matter. 


cral 


own securities, Congress needs only to 
amend the Federal Revenue Act, which 


now exempts such interest income from 
taxation. 

If the United States wishes to tax the 
interest income of holders of state and 
municipal obligations, however, Congress 
must not only amend the Federal Reve- 
nue Act which now exempts such income 
from tax but, in the opinion of many 
attorneys, a Constitutional amendment 
must be ratified giving the Federal gov- 
ernment clear and explicit authority for 
such taxation. Such an amendment can 
be so worded as to give Congress the 
power to tax existing as well as future 
obligations. Many attorneys hold that 
such a tax is now barred by the deci- 
sion of Chief Justice John Marshall in 
the famous case of McCulloch v. Mary- 
land, in which it was held that under the 
Constitution “the instrumentalities of 
government” are exempt from tax. 

If a state or subdivision thereof wishes 
to tax the income from its own obliga- 
tions, or those of another state, it may 
do so if the state law so provides. 





DIFFICULTY OF KEEPING 
SPRINKLER VALVES OPEN 

Nothing is more important to a plant’s 
fire safety than to make sure that sprink- 
ler valves are open. 

The annual sprinkler tables of the Na- 
tional Fire Prevention Association show 
that from 1897 to 1935 32.4% of unsatis- 
factory sprinkler fires were caused by 
water shut off. In 1934 the ratio was 
43.2%. 





Col. Frank D. Layton, president, Na- 
tional Fire of Hartford, has been elected 
a member of the board of directors of 
Underwriters’ Laboratories, filling a va- 
cancy due to the resignation of William 
H. Koop, president of the Great Ameri- 
can, and former president of the Na- 
tional Board of Fire Underwriters. 

* * * 


Chandler Bullock, president, State Mu- 
tual Life, accompanied by his daughters, 
Vera Bullock and Mrs. Oliver S. Chute, 
and by Sir Alasdair MacRobert, an Eng- 
lish cousin, returned recently from a 
short vacation trip to Yellowstone Na- 
tional Park. Mr. Bullock also visited 
Teton National Park, the newest nation- 
al park in the country, 100 miles South 
of Yellowstone. 

* * * 


Miss Evelyn M. Davis, consulting ac- 
tuary of the firm of Woodward, Ryan, 
Sharp & Davis, has sailed for a leisurely 
Northland cruise to the land of the mid- 
night sun and the Arctic Circle. Miss 
Davis will visit five European countries 
—Norway, Sweden, Poland, Finland and 
Russia. 





L. SETON LINDSAY 


L. Seton Lindsay, vice-president, New 
York Life, and one of the leading figures 
in the world of life insurance produc- 
tion, is foreman of the extraordinary 
grand jury which is to hear witnesses in 
New York County’s investigation of 
racketeering and organized crime. There 
are twenty-three grand jurors and 
Thomas E. Dewey is to conduct the in- 
vestigation. 

* * * 

Emily Frances Parsons, daughter of J. 
Lester Parsons, head of the Crum & 
Forster fleet of fire insurance companies, 
and Mrs. Parsons, was married to Wil- 
liam C. Ridgway, Jr., at Broadacre, the 
Llewellyn Park estate of the Parsons, on 
July 27. Mr. Ridgway is the son of Mrs. 
William Combs Ridgway of Middletown, 
N. Y. The bride’s sister, Lucille M. Par- 
sons, is to marry George Vanderbilt on 
September 6. The bride attended Miss 
Porter's School at Farmington, Conn., 
and was presented to society in 1929. 
She is a member of the Montclair Junior 
League. Mr. Ridgway is a Princeton 
graduate, class of ’29, and is associated 
with the New Jersey Bell Telephone Co. 
The couple will live in Short Hills, N. J. 

* * * 


William H. Kingsley, vice-president of 
the Penn Mutual Life, accompanied by 
Mrs. Kingsley, arrived at Los Angeles 
this week on an inspection tour of the 
company’s mortgage holdings in Cali- 
fornia. They will remain there about a 
week and will be entertained socially by 
General Agent and Mrs. McMillan, and 
also by Associate General Agent Will O. 
Ferguson and Mrs. Ferguson. On Au- 
gust 10 Vice-President Kingsley will cel- 
ebrate his fiftieth anniversary of service 
with the Penn Mutual, and in honor of 
the occasion the McMillan agency is en- 
gaged in a Vice-President Kingsley drive 
for production of new insurance. 

‘ss & 


Edward B. Raub, president of the In- 
dianapolis Life, arrived at Los Angeles 
Friday morning, July 19, en route home 
from a Pacific Coast tour which included 
attendance at the recent national con- 
vention of commissioners at Seattle, and 
spent a few days with the Los Angeles 
agency of the company, R. M. Buck, 
general agent, before leaving for Indian- 
apolis. While in Southern California Mr. 
Raub visited the California Pacific In- 
ternational Exposition at San Diego, ac- 
companied by Mr. and Mrs. Buck. 

* * * 

J. J. Moriarty, vice-president of the 
General American Life, accompanied by 
Mrs. Moriarty, has been visiting the Pa- 
cific Coast agencies of the company. 














ees Sri See 


WALLACE J. FALVEY 

Wallace J. Falvey, first vice-president 
Massachusetts Bonding, has just been 
honored by election as a director of the 
American Standards Association, being 
nominated by the National Bureau of 
Casualty & Surety Underwriters, Mr 
Falvey has been on a Pacific Coast trip 
having attended the insurance commis- 
sioners’ convention in Seattle. 

OK * * 


F. H. B. Yerbury, fire manager, and 
A. Battrick, accident manager, Phoenix 
of London, are returning to England af- 
ter a visit to this country and Canada. 

* * x 

Chas. H. Conklin, United States man- 
ager for the Pearl Assurance, who is on 
a Pacific Coast trip, visited the Califor- 
nia Pacific International Exposition at 
San Diego last week and was expected 
to arrive at Los Angeles shortly for a 
conference with I. M. Fisher, manager 
for the Pearl in Southern California. 

* * 

W. B. Rearden, executive vice-presi- 
dent of the Loyalty Group, accompanied 
by Mrs. Rearden, spent several days last 
week with the Southern California agen- 
cy at Los Angeles, where, in the days 
that are gone he was local branch man- 
ager for the group. While here they 
also went to San Diego for a brief visit 
and to see the Exposition. 

* * * 

W. M. Eberle, prominent general agent 
of Oklahoma City, was in Los Angeles 
last. week enroute to Honolulu, accom- 
panied by his family, on a vacation trip. 

. es & 
E. C. Stone, United States manager, 


Employers’ Liability, and William F. 
Roeber, general manager, National 
Council on Compensation Insurance, 


were both visitors in San Francisco dur- 

ing the past fortnight. Another arrival 

last week was Kennedy R. Owen, vice- 

president, Standard Accident, who is on 

his first visit to the city in five years. 
* * * 

Floyd Forker, C.L.U., of the agency 
department of the Pacific Mutual Life, 
returned from a trip to Olathe, Kansas, 
where he and Miss Clara J. Staadt were 
married. 

* * * 

Jesse S. Phillips, chairman of | the 
board, Great American Indemnity, com- 
bined ‘vacation with his Pacific Coast 
business trip, and following the commis- 
sioners’ convention at Seattle he ané 
Mrs, Phillips attended the California 
Pacific International Exposition at Sal 
Diego and then went to Colorado for 4 
sojourn. 
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Dan Anderson of the New York Sun 

If a Pulitzer prize in the insurance 
business were awarded for the best 
sries of daily newspaper articles writ- 
ten on insurance topics during 1935 the 
winner would be Dan Anderson of the 
editorial staff of the New York Sun. 
At the time when the New York legis- 
lature was considering making work- 
men’s compensation insurance a state 
monopoly the Sun assigned Anderson to 
write some stories on the subject. He 
wrote a series of them, so well done 
that they took the wind out of the mo- 
nopolistic sails. A great collection of 
articles. 

Dan Anderson is a son of Harold M. 
Anderson, an editorial writer on the Sun, 
and Helen De Mott Anderson. With the 
Sun four decades, Harold Anderson 
wrote that famous editorial, “Lindbergh 
Flies Alone,” after the aviator had made 
his solo flight to Paris. The editorial 
has been widely reprinted. 

Dan Anderson attended public schools 
and high school in Upper Montclair, with 
an interlude of high school training at 
New York Military Academy. He spent 
one year at Williams; another at Co- 
lumbia. : 
Leaving school and wanting to go into 
some line akin to newspaper work, he 
tried advertising. A friend in Chicago 
offered to start him, saying “To do ad- 
vertising you must know selling.” So 
Anderson went out to sell Noelting 
Faultless Pivot-Bearing casters to the 
retail hardware and furniture trade in 
lllinois, Indiana, Wisconsin and there- 
abouts. He spent one week-end on the 
toad in Moline and wrote to Miss Jean 
Palmer of Upper Montclair, now Mrs. 
Anderson and then his fiancee, that it 
was a delightful town where he’d like 
to live. Wanting to enter journalism, he 
joned the staff of the Moline Dispatch, 
starting on his twenty-first birthday. He 
tozened the boss into thinking he had 
experience, and was assigned to cover all 
news in East Moline, an adjoining city 
ot 10,000 population. With the Dispatch 
he remained not quite a year, then went 
to the Associated Press, for which he 
worked in Chicago and Detroit. Left it 
to go on the copy desk of the Detroit 
Free Press for the summer of 1927; then 
went to the Indianapolis Star where he 
was first a copyreader, later a reporter, 
and stayed a year and a week. He 
then came to The Sun, starting work 
October 1, 1928. He has been writing 
and reporting for The Sun ever since. 
_At the time of the assassination of the 
King of Jugo-Slavia Anderson got in 
touch with New York representatives of 
the secret terrorist societies, Ustasha 
(which has as its symbol a bursting bomb 
cradled in a letter U) and Imro. The 
tn explained their workings and prob- 
able connection with Alexander’s death 
almost a week before the French police 
‘id that the death of the monarch was 
due to Ustasha. Recently he visited West 
Virginia and wrote a series of articles 




















about the New Deal’s subsistence home- 
stead experiments there. 
His hobbies are reading and photogra- 


phy. In the fall of 1934 he took so many 
photographs of his daughter in an ef- 
fort to get a good Christmas card pic- 
ture that after a while every time she 
saw him pick up the camera, she toddled 
over to the fireplace which he had been 
using as an appropriate background. 
* * * 


A Firm of Philadelphia Brokers 


Over in Philadelphia there is an insur- 
ance production outfit which not only 
does a large general insurance business 
in all divisions of insurance, but has 
attracted a great deal of attention be- 
cause of what it is doing in educational 
angles through letters, articles and other 
literature. This outfit is Towers, Perrin, 
Forster & Crosby, Inc. 

Its general brokerage department han- 
dles all kinds of fire, casualty and ma- 
rine insurance with allied lines. Its life 
department handles life insurance, Group 
Life, Annuities and pension plans for 
large corporations. It also has a rein- 
surance department where as brokers it 
arranges reinsurance contracts of pro- 
rata or excess nature for many large 
insurance companies of the country. 

Directors of the corporation are Wal- 
ter J. Chase, John Alden Towers, Charles 
C. Perrin, H. Walter Forster, Arthur U. 
Crosby and Harold P. Weaver. Mr. 
Chase is president; Messrs. Towers, 
Perrin and Forster are vice-presidents ; 
Mr. Crosby is treasurer and Mr. Weaver 
is assistant secretary. They have been 
associated in business for many yéars. 
five of them having been among the six 
senior partners who were located at 435 
Walnut Street in Philadelphia, where 
they conducted a general insurance busi- 
ness of all kinds. The firms at that loca- 
tion were dissolved at the end of 1933 
and they moved into the present head- 
quarters, 12 South Twelfth Street, in 
March, 1934. 

* * 
Normandie’s Receipts 

In Paris recently, addressing a crowd 
assembled to see a film on the building 
of the S. S. Normandie, Managing Di- 
rector Cangardel of the French Line said 
that despite a large number of compli- 
mentary passages the first trip of the 
giant ship brought 6,000,000 francs in 
gross receipts from passengers. Owing 
to gold consignments for New York 
eross freight earnings for the trip were 
about a million francs. The second voy- 
age brought 5,500,000 francs from pas- 
senger tickets and 342,000 francs in 
freight. There were 840 westward book- 
ings on the third trip. 

Director Cangardel said that he did 
not expect as favorable figures for the 
whole of the year. ; 

Andre Levy, director 
Penhoet Works, at the same gathering 
called attention to the very low con- 
sumption of fuel oil, which would favor- 
ably compare with the figures of internal 
combustion engines of not so many years 


general of the 


ago. Vibration felt was not uncommon 
with that of other liners in their early 
days. It will be corrected. 

* * * 


Progress of the Queen Mary 

All boilers and engines on the new 
Cunard-White Star liner Queen Mary 
are to be covered with special asbestos 
and the underside of the decks is to be 
backed with Cape blue asbestos with a 
hard slate finish. Great precautions are 
to be taken to prevent the access of rats 
to the engine and boiler rooms, and as- 
bestos with slate will be introduced for 
this purpose. 

The contract is being carried out by 
Messrs. Donald Bean & Co. of Govan. 

The feed-water system on the Queen 
Mary will be tested at sixteen separate 
points. Instead of all being grouped on 
one main control board, as on the Nor- 
mandie, the vessel’s outfit of salinometers 
is sub-divided for greater convenience of 
observation into five groups throughout 
the engine rooms, turbo-generator rooms, 
etc. 

The salinometers are being supplied 
by Messrs. W. Crockatt & Sons, Glas- 
gow, who also supplied the Normandie. 

* na + 


Woman Judge Well-Known in Work- 
men’s Compensation Circles 

Justine Wise Tulin, recently appointed 
a justice of the Domestic Relations Court 
in New York City, and daughter of the 
rabbi and social reformer, Stephen S. 
Wise, was made a referee in the New 
York State Department of Labor in 1929, 
the first woman appointed to the post, 
and, later, became an assistant corpora- 
tion counsel in charge of the workmen’s 
compensation bureau. She is thirty-two 
years old. 

In describing her, Literary Digest says 
in its last week edition: 

“An experienced lawyer and an author- 
ity on workmen’s compensation legisla- 
tion of the state, Mrs. Tulin was edu- 
cated at Bryn Mawr, Radcliffe, and Bar- 
nard, where she majored in economics. 
She studied labor-law at Yale, edited The 
Yale Law Journal, and was admitted to 
the bar in Connecticut in 1928. 

“Nor has her experience been confined 
to academic lines. She tried her hand 
at social work until she ‘got fed up with 
dried-up old maids studying the problems 
of people about whom they knew noth- 
ing,’ and worked in a textile-mill in Pas- 
saic until she was blacklisted, whereupon 
she helped out with the textile strike. 

“A widow, with a seven-vear-old son, 
she lives in a Greenwich Village apart- 
ment. She is a competent painter and 
sculptress, an alert, abrupt, frank person 
with expressive eyes and long, slim 
hands. She has no theories to test, and 
no crusades to launch in her new job.” 

= & 


W. J. Parker 

W. J. Parker, a New York man, head 
of W. J. Parker, Inc., is engaged in an 
interesting activity, which is helping 
trade organizations and other industrial 
groups to organize and improve their 
activities. The organization handles in- 
dustry statistics, cost systems, coopera- 
tive advertising, credit and collections, 
inter-trade relations, market research, 
publicity and other angles in connection 
with trade associations. 

Some of the groups being handled by 
W. J. Parker, Inc., are Chemical Fire 
Extinguisher Association, Forging Man- 
ufacturers’ Association, Motor Fire Ap- 
paratus Manufacturers’ Association, Na- 
tional Battery Manufacturers’ Associa- 


tion, National Association of Safety 
Razor & Blade Manufacturers. 

* * * 

Low-Downs 


If there is any better advertising in 
monthly magazines than that of the 
Maryland Casualty Co. I have yet to see 
it. The one in Fortune the other day, 
bearing the caption, “It Might Have 
Happened to You,” is as good an insur- 
ance sales argument as I have ever seen. 
It covers in a few words, graphically 
and simply illustrated, an important angle 
in automobile insurance after there has 


been an accident to a motorist traveling 
interstate. 

There is no doubt that advertising 
appeal, display, art work and effect have 
gained tremendously since Fortune 
started. 

Now that I have given Fortune a cou- 
ple of boosts I'll hand out a knock. The 
picture printed of Col. Howard P. Dun- 
ham, former Connecticut Commissioner 
of Insurance, in its “Faces of the Month” 
department for August was a good one. 
The paragraph of explanatory text ac- 
companying the picture was clumsily and 
inaccurately written. 

* * 
Interesting Pamphlet on Camden Fire 

An attractive illustrated brochure on 
the Camden Fire of Camden, N. J., has 
been distributed to agents of the com- 
pany with an interesting message written 
by President William T. Read. The com- 
pany was formed in January, 1841, after 
the merchants of the town had come to 


the conclusion that a local insurance 
company was necessary. Continuing 


President Read writes: 

“Here was an insurance company in- 
deed! The directors included ferrymen, 
innkeepers, a gunsmith, a shoemaker and 
a Sausage weaver. These peculiarly as- 
sorted directors placed their own insur- 
ance with it; they wrote the policies by 
hand; they advertised in local papers; 
and the company moved sluggishly into 
active business. The first year twenty- 
three policies were written, the next year 
thirteen, and by dint of rate reductions 
and much distributing of hand-bills by 
top-hatted directors, the third years 
showed thirty-four. : 

“It was small wonder that the new- 
born company moved slowly. The panic 
of 1837 was hardly over. Money was 
astonishingly scarce, and Philadelphia 
was still using its own ‘shin-plasters’ — 
paper notes. The Bank of the United 
States failed in 1841, leaving chaos in its 
wake. Riots flamed out in many districts. 
But Camden men had a conservative, 
rural point of view which accepts respon- 
sibility and fights it through. That was 
the salvation of the young insurance com- 
pany. It is still its strength. 

“Perhaps the Camden Fire was lucky. 
Perhaps its rate of one-third of one per- 
cent on frame houses was ridiculous, and 
perhaps its record of two losses in seven 
years was pHenomenal. But whatever the 
directors did was carefully done. There- 
fore, almost from the start they religi- 
ously accumulated assets. The second 
secretary, Jonathan Burr, said in his 
somewhat wordy first report, ‘Should the 
Association meet with no more than aver- 
age losses, they will in a few years have 
accumulated a surplus fund that will en- 
able them to present the most unexcep- 
tionable indemnification.’ And he, dur- 
ing his 32-year control, showed an aver- 
age loss ratio of only 15 percent! 

“Since, from the first, the Association 
operated similarly to a stock company, it 
was only necessary to build sufficient 
capital to become one in fact. This was 
done in 1870, stock being issued propor- 
tionately and without charge to policy- 
holders. So in 1873 the first cash divi- 
dends were paid and have been paid ever 
since. 

“Solid growth continued, with the re- 
serve funds mounting every year. But a 
local business has its limits, and until 
the Philadelphia office was opened in 
1895, development was slow. Then in- 
come doubled, and continued to shoot up- 
ward at a remarkable rate. Between 1899 


and 1909, the Camden Fire’s assets 
climbed from less than $300,000 to 
2,300,000. 


“The war found a conservative associa- 
tion willing and able to accept the huge 
volume thrust upon it, and the same 
growth continued. By 1929 the assets 
were $13,782,098. 

“When the depression threw its blight- 
ing shadow over business, the Camden 
Fire was in the enviable position of act- 
ing as a sure financial refuge to its as- 
sureds; and the heart-breaking drop of 
security values in the ensuing years has 
required no readjustment of the Cam- 
den’s business structure.” 
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Detective Scaffa Found Guilty 
In Florida Jewel ‘Theft Case 


Noel C. Scaffa, private detective who 
has frequently appeared in the public 
prints as returning jewels to persons 
from whom they were stolen, which has 
irritated the police who have claimed an 
understanding between the detective and 
the underworld, was found guilty of 
perjury by a Federal court jury last week 
after a five days trial, and he comes up 
for sentence on August 13. The allega- 
tion made in the case which has just 
been tried concerned his alleged partici- 
pation in retrieving $185,000 jewels taken 
at gun point in Coral Gables, Fla., on 
January 26 from Mrs. Margaret Hawkes- 
worth Bell. 

The jury deliberated for more than five 
hours. Mr. Scaffa, who is head of the 
Scaffa Detective Agency at 111 John 
Street, New York, was represented by 
George Z. Medalie as counsel. Mr. 
Medalie is a former U. S. Attorney. 


Lloyd’s Men on Stand 

The jewels were insured in Lloyd’s and 
it was testified that Scaffa had given the 
jewels to Henry L. Glidden, president of 
Toplis & Harding, adjusters for Lloyd’s. 

Mr. Glidden was on the stand for quite 
a time as was Edward T. Crowley, a 
Chicago agent for the Lloyd’s represen- 
tatives. Glidden was asked to testify that 
he had brought the jewelry to Miami at 


Scaffa’s request and if he had given him 
the key to a locker in which the jewels 
were found. 

Scaffa had testified before the grand 
jury that he did not know how or by 
whom the jewelry was placed in the 
locker ; that he had never seen the jewels 
before March 18 when they were “found” 
in the locker in Miami; and that at the 
time of testifying he possessed no in- 
formation concerning who concealed the 
jewelry from the time it was stolen until 
March 18. 

It was on the issue of Scaffa’s having 
seen the jewels prior to the time they 
were returned to Mrs. Bell that the jury 
returned to hear minutes read. 

The case has greatly interested insur- 
ance men. Upon a number of occasions 
Scaffa is said to have returned jewels to 
the persons who have been robbed. Upon 
one occasion he went on trial for alleged 
compounding a felony in the theft and 
return of the $245,000 jewels belonging 
to Mrs. Jessie Donahue at the Hotel 
Plaza. Upon that occasion the first jury 
disagreed and the second trial resulted in 
the presiding judge directing a verdict of 
acquittal. 

The insurance companies have saved 
considerable money by the fact of dis- 
covery and return of jewels on which 
they had furnished insurance protection. 





Tulsa Firm Was Formed 
Quarter of Century Ago 


PEARCE, PORTER & MARTIN AG’Y 





Silver Jubilee Celebrated with Meetings 
and Distribution of Six Months 
Campaign Prizes 





Pearce, Porter & Martin, Tulsa, Okla., 
an outstanding insurance agency, is now 
twenty-five years old. The firm cele- 
brated its silver jubilee with meetings 
and entertainments including a large 
dinner where prizes were awarded the 
winners of a six-months campaign for 
business carried on the eleven partners. 
The prizes ranged all the way from $500 
in cash through extra vacations to many 
personal gifts. L. E. Oliver won the first 
award, H. L. Farish won the second and 
the third went to H. C. Stehr. The 
names of the partners follow. They aver- 
age twelve years of service: J. Stewart 
Pearce, Hunter L. Martin, A. R. Willsey, 
C. E. McFarland, L. E. Oliver, G. B. 
Gilliland, W. B. Hankla, A. L. Morley, 
J. E. Marlow, H. L. Farish and H. C. 
Stehr. 

During the quarter of a century the 
firm has been active in local, state and 
national insurance affairs and has orig- 
inated numerous methods now used 
widely in the insurance business. Out- 
standing among these innovations is an 
insurance chart, now called the insurance 
audit and risk analysis, which is a plan 
by which the needs of the customer are 
analyzed so he may plan an intelligent 
program for his protection. 

From top to bottom the partners have 
been active in civic affairs in Tulsa and 
Oklahoma. Their offices are in the Na- 
tional Bank of Tulsa building where a 
large staff is employed. 


Oil Outlook Better 


In talking to the Tulsa Tribune J. 
Stewart Pearce said: 

“The insurance business, as well as 
other business of Tulsa, depends to a 


large degree on the oil business and is 
affected by the periodical depressions in 
the oil market. In 1910, when this agency 
was established, crude oil was selling for 
41 cents a barrel since then it has been 
as low as 10 cents and as high as $4. 

“The outlook is better now and on its 
twenty-fifth anniversary Pearce, Porter 
& Martin are celebrating the turn for 
better business.” 





NATIONAL UNION DIVIDENDS 

The board of the National Union Fire, 
at a meeting held on July 30th, 1935, de- 
clared a dividend of fifty cents per share 
and an extra dividend of $1 per share on 
the capital stock of the company. The 
dividends are both payable on August 
12, 1935, to stockholders of record at 
the close of business, July 30, 1935. 





J. BARRY MAHOOL DEAD 


_J. Barry Mahool, former mayor of Bal- 

timore, noted politician and head of an 
insurance brokerage business, who died 
this week, was a vice-president of the 
Eureka-Maryland Assurance Co. Mr. 
Mahool held many state and municipal 
offices. He started in the insurance 
brokerage business in 1922 after retiring 
from the grain business in which he had 
been from his youth. 
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Carl Schreiner Now 
On Visit to Germany 


WILL SEE SOME OLD FRIENDS 





One of Them Is Kurt Schmitt, Former 
Reich Economic Director; Deplores 
Press Treatment of German Incidents 





Carl Schreiner, president of the Pilot 
Reinsurance Co., and one of the out- 
standing figures in the world of reinsur- 
ance, arrived in Europe this week, a pas- 
senger on the Bremen. While abroad he 
will visit Berlin, Munich and Basle. In 
Germany he will see his friend of many 
years standing, Kurt Schmitt, who for a 
time was Reich minister of economics 
in the Hitler regime, and who as general 
director of the Allianz fleet for years, 
was the leading insurance man of Ger- 
many. 

Mr. Schreiner was in Germany a year 
ago and as a lot can happen in twelve 
months he is eagerly looking forward to 
his trip in order to see for himself just 
how conditions are there. 

Thinks Newspapers Exaggerate 

“Advices which I have received from 
Germany are to the effect that Hitler has 
the overwhelming backing of the people 
of the nation,” he said. “There is no 
doubt about the economic progress of 
Germany and the confidence which the 
people have in the head of the nation. 
We should read news from Germany 
with moderation and intelligence, not be- 
ing carried away by sporadic incidents 
or episodes, some of which are written 
by persons with motives, political, parti- 
san or otherwise. There are unfortunate 
happenings in all countries which the 
great mass of the people deplore, but 
these should not be exaggerated by 
newspapers untii they apparently give 
color as the complete and accurate view- 
point of the nation. Germany, at the 
present time, is suffering abroad because 
of some detached incidents which do not 
reflect necessarily the attitude of the 
nation. When undue emphasis is placed 
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by the foreign press on such happenings 

an entirely wrong impression is given 
‘I_ was especially interested in an ip. 

terview in New York newspapers with 


the well-known New York clergyman 
John H. Holmes, who commented upon 
these exaggerations. He had been in 
Germany in 1922 and in 1931 and was 
tremendously impressed by the changes 
he noted this year. In 1931 he found 
Germany ‘close to destruction.’ In 1935 
he saw the nation under Hitler making 
tremendous ype wage progress and the 
great mass of the peopl iasti 
about Hitler.” —— ae 
Mr Schreiner’s Career 


For many years Mr. Schreiner, with 
headquarters in London, was manager of 
the Munich Reinsurance Co., largest re- 
insurance company in Germany, for all 
territory outside of the continent of 
Europe. In 1930 he celebrated his fif- 
tieth year with the Munich. When he 
was elected a director of that company 
he retired as foreign manager as direc- 
tors cannot be operating executives of 
the company. If a man belongs to the 
management he cannot be a member of 
the board. Mr. Schreiner visited Mun- 
ich upon the occasion of his fiftieth an- 
niversary. At the time the company gave 
him a beautiful heavy ivory and jeweled 
plaque attesting the value of his services 
and the company’s appreciation. Also, 
while in Munich at the time he received 
a degree from the Ludwig Maximilian 
University of Munich. 

Mr. Schreiner went into the insurance 
business in 1874 and was one of the first 
men employed by the Munich Reinsur- 
ance Co., which was organized in 1880. 
For several years he was manager of a 
reinsurance company in Mannheim, but 
re-entered the service of the Munich in 
1890 when he was made manager of its 
foreign department in London. 

Became U. S. Manager 

In 1891 the Munich commenced to 
transact_ reinsurance business in_ the 
United States under the direction of Mr. 
Schreiner and he was appointed man- 
ager of the company’s United States de- 
partment in 1898. The Munich stopped 
doing business in America in 1917. Mr. 
Schreiner founded the First Reinsurance 
Company of Hartford and was its presi- 
dent from 1912 to 1917. He organized 
the registered mail insurance pool while 
in Hartford with First Reinsurance. In 
1925 the Pilot Reinsurance Co. of New 
York was organized by Mr. Schreiner. 
It has made steady progress and also has 
made an increase in surplus during the 
first six months of this year. 


G. & R. PLANTS IN BOSTON 
The Globe & Rutgers has appointed 
the Boston office of Russell, Fairfield & 
Ellis as its general agents for Boston 
and the metropolitan district starting 
August 1. Harold R. Hatch, state agent 





of the company, will hereafter make his 


headquarters with that agency, which 's 
one of the foremost insurance offices 1 
New England. 
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Wilfred Garretson Wins Insurance 
Golf Tournament for Sixth Year 


Left to right: 


The sixth annual insurance golf tour- 
nament, at which Powers, Kaplan & 
Berger, well known attorneys of 90 John 
Street, N. Y. were the hosts, was suc- 
cessfully held last Wednesday at the 
Progress Country Club in Purchase, 
N. Y. More than 100 attended, includ- 
ing some of the leading fire insurance 
executives, underwriters and company 
adjusters in New York City. In addition 
to golf the guests participated in various 
swimming and diving contests in the out- 
door pool. The affair was voted as one 
of the best of the summer season, and is 
annually becoming recognized as a mid- 
summer get-together of the leading fire 
insurance men of the city. 

First honors in golf went to Wilfred 
Garretson of the Fire Companies’ Ad- 
justment Bureau. Mr. Garretson’s gross 
score was 83, but the remarkable part 
of his score was the fact that for nine 
consecutive holes he scored a total of 35. 
This is the sixth consecutive first-honor 
trophy that Mr. Garretson has won at 
these annual tournaments. 


Other Prize Winners 


Second honors went to Thomas J. 
Todarelli, who scored a gross 85; and 
third honors for low gross to Lorenzo 
Banta of the Travelers. Various other 
trophies and prizes were won by a large 
number of contestants including: 

Charles L, Alexander, associated with Dargan 
& Co., Inc., adjusters; Curtis Carvalho of the 
American International Underwriters Corp.; 
Ri. Burlingame and L. B. Hazzard, of the 
firm of Burlingame & Hazzard, adjusters; Frank 
Crosby, Home of New York; L. C. Dameron, 
adjuster; James T. Dargan, Jr., president of 
Dargan & Co. Inc., adjusters; Samuel Fassler, 
Superintendent of buildings of the City of New 
York ; Robert H. Chapman, vice-president, Am- 
rican International Underwriters Corp.; J. B. 
C. Guile, Home of New York; Joseph T. Hig- 
Sins, Collector of Internal Revenue; Harold 
Holt; Harold G. Howe, adjuster; Harold Hyer, 





Walter Doyle, golf pro of the Progress Club; Gene Sullivan, 
secretary, National Democratic Club; Wilfred Garretson, Fire Adjustment Bureau, 
winner of first prize; John Donlan, advertising counsel, and Abraham Kaplan, one 
of the hosts. 


adjuster; E, E. Ikier; Jefferson Latham, of the 
Fire Association of Philadelphia; Leonard Turn- 
er, furniture expert; Walter C. Martin, Brook- 
lyn Board of Education. 

Also Herbert E. Maxson, vice-president, Con- 
tinental; Edward Maeser of McDaniel & Mae- 
ser; Hugh McQuillan, chief of the intelligence 
unit, United States Treasury Department; 
George Moszkowski, vice-president, American 
International Underwriters Corp.; Harry B. 
Murtha, of the Home of New York; Jules 
Myers; William H. Peterman, Niagara Fire; 
Lewis B. Pitcher of Pitcher & Tate, adjusters; 
George Savale associated with J. J. Windle Co., 
adjusters; Charles C. and Frank Vail; Fred 
Wood, insurance accountant. 

Also Vernon Hall, vice-president, Continental ; 


Milton Schreiber; John Manning, assistant 
United States attorney; Chick Meehan, well- 
known football coach; Joe Mayers, adjuster; 


John J. Kennedy (Aud Petrie), president of 
Provincial Distilleries; Bernard Tompkins, as- 
sistant United States attorney; Bernard A. Sav- 
age, commissioner of the Board of Standards 
and Appeals. 





Link Joins Crum & Forster 
In Its Auto. Department 


Charles Link, until recently with the 
New York office of the Employers’ Fire, 
has just joined the automobile division 
of the Crum & Forster Group. 

Continuously connected with the auto- 
mobile insurance business since 1918, Mr. 
Link in 1928 was sent to Philadelphia as 
special agent for the Fireman’s Fund 
Group, traveling Pennsylvania, South 
Jersey, Delaware, Maryland and Wash- 
ington until the summer of 1933. Prior 
to that he was manager of the New York 
automobile department of- the Aetna 
(Fire) with supervision of underwriting 
and losses. 

In his new position Mr. Link’s duties 
will be of .a general nature throughout 
the eastern territory with headquarters 
at the New York office. 


Milwaukee Board Will 
Allow All-Risk Policy 

CONTRACT FOR HOUSEHOLDERS 

Covers Personal Property, Dwelling Con- 


tents on World-Wide Floater Form; 
Restrictions on Issuance 





The Milwaukee Board of Fire Under- 
writers, which two years ago decided 
against writing personal property floater 
policies on dwelling contents, has re- 
versed itself and has now incorporated 
in its rules and regulations a rate sched- 
ule and rules which have all of the effect 
of board rules, violation of which is sub- 
ject to the strict penalties of the organi- 
zation. The board has found after de- 
liberate consideration of the matter that 
there are certain demands for this type 
of protection and that restriction was un- 
fair to policyholders. In adopting the 
new rule the board feels that it should 
take over complete jurisdiction and keep 
control over the underwriting to avoid 
unfair competition and other evils. 

The householders’ comprehensive or 
all-risk contract includes the following 
coverages to be used on the basic part 
of the policy: aircraft damage, burglary, 
theft and larceny, earthquake, explosion, 
fire and lightning, flood and hail, motor 
vehicle property damage, malicious dam- 
age and vandalism, personal effects 
floater, riot and civil commotion, smudge 
damage, water damage, windstorm, tor- 
nado and cyclone. 


Only Members May Apply for Form 


Only members and solicitors of the 
Milwaukee board are permitted to write 
this form. Members are prohibited from 
accepting personal property floater in- 
surance or issue policies therefor from 
any broker or agent except board mem- 
bers and solicitors. It may be written 
only on application, such application to 
be on blanks furnished by the company 
and signed in person by the applicant. 
Rates on specifically rated property will 
be furnished by the board office and no 
policy mav be issued except when the 
rate has been so obtained. The mini- 
mum premium per policy has been fixed 
at $50. 

The all-in-one personal property float- 
er policy insures household goods and 
personal property against all risks any- 
where in the world. Unscheduled jew- 
elry, watches and furs are covered for 
an amount not exceeding $250 in any 
one loss, but such articles may be sched- 
uled with individual values. subject to 
rates and rules for regular jewelry and 
fur floater policies. 





ST. LOUIS AGENT DEAD 


David D. Metcalfe, vice-president, 
Lawton-Byrne-Bruner Insurance Agency 
Co., St. Louis, died recently of heart 
disease. A Princeton graduate, class of 
1904, he has been an active figure in 
insurance and civic affairs of St. Louis. 
Two years ago he was chairman of the 
character building campaign of the Com- 
munity Fund. He was a member of the 
St. Louis Country Club and of the vestry 
of St. Peter’s Episcopal Church. Fun- 
eral services were held at the church on 
July 23. 





PRENTISS REED TO OPEN OFFICE 


Prentiss B. Reed on August 1 will open 
an office of his own at 90 John Street. 
He has resigned as vice-president of 
Wagner & Glidden, Inc., and Toplis & 
Harding, Inc. Mr. Reed is one of the 
best known loss adjusters in the coun- 
try; was former assistant manager of 
the Phoenix Assurance; and wrote the 
valuable book, “Adjustment of Fire 
Losses.” 





E. V. GOODWIN PROMOTED 


Ernest V. Goodwin, who has been chief 
examiner in the southern department of 
the Security of New Haven, has been 
promoted to general agent at the home 
office. 





NATIONAL UNION 
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“The way we do things, not just 
the way we say things, is always 
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Union of Canton Formed 

In China Century Ago 
HAS WORLDWIDE AFFILIATIONS 
Got Its Start When East es Co.’s 


Monopoly Was Broken; 
Roberts & Co. U. S. Managers 





The Union Insurance Society of Can- 
ton is latest company to enter the cen- 
tenary group. It was formed in 1835 
and has assets exceeding $35,000,000. The 
United States managers are W. J. Rob- 
erts & Co., New York. General man- 
ager of the company is A. W. Hughes. 
H. C. Gray is sub-manager; and G. S. 
Archbutt is fire manager. H. G. Simms 
is London manager. C. E. Sword is 
manager for Canada. Raoul Midor is 
manager for France. 

Affiliated companies are British Trad- 
ers, established 1865; China Fire, estab- 
lished 1870; North China, 1863; Yangtsze 
Insurance Association, 1862; and Far 
Eastern, 1917. 

Although the Union has had its head- 
quarters in Hong Kong since foundation 
of that colony it takes its name from 
the metropolis of South China because 
it was there that the company com- 
menced its career. In discussing this 
The Policy Holder of London says: 

“The selection of Canton needs little 
explanation. Until the British flag was 
planted on the island of Hong Kong, 
and the modern port developed, Canton 
was the centre of European trade with 
South China, and that trade was of old 
standing and very considerable extent. 
Arab navigators were making regular 
voyages between Canton and the ports 
of Western Asia as early as the tenth 
century. The Portuguese found their 
way there in 1516, the Dutch appeared 
on the scene about a hundred years 
later, and were followed by the British 
within a few years. The latter, towards 
the close of the seventeenth century, 
founded the very profitable trade which 
was conducted for nearly 150 years by 
the agents of the East India Co., who 
first gained a footing in Canton in about 
1684. 

“The East India Co.’s monopoly ter- 
minated in 1844, and one year later, one 
hundred years ago, the Union Insurance 
Society of Canton, Ltd., was established 
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by a group of far-seeing pioneer British 
merchants under the guidance of the old 
firm of Dent & Co.” 
First to Issue Aviation Policy 

The Union was the first company to 
issue an aviation insurance policy. It 
insured the first British commercial air- 
planes in 1919; and it was the first com- 
pany to negotiate an aviation reinsurance 
treaty which was in 1921. It carried on 
aviation insurance jointly with the White 
Cross Aviation Insurance Association of 
Lloyd’s underwriters under the name of 
the British Aviation Insurance Group. 
The British Aviation Insurance Group 
was taken over in 1921 by the existing 
British Aviation Insurance Co. 


BUFFALO’S MID-YEAR GAINS 





Premium Volume Increased; Underwrit- 
ing Profit was $35,223 on Earned 
Premiums of $975,357 


The Buffalo Insurance Co., of which 
Sidney R. Kennedy is president, had a 
successful six months period, with in- 
creases in premium volume, underwriting 
profit and surplus. Underwriting profit 
was $35,223 on earned premiums of $975,- 
357. Losses and adjustment expenses 
were $365,743 and underwriting expenses 
incurred were $468,048. Actual market 
values were applied in the June 40 state- 
ment. 

Principal figures from statements as of 
December 31, 1934 and June 30, 1935 fol- 
low: 


1934 1935 
eee $1,000,000 $1,000,000 
Voluntary Reserve ...... 780,000 —s_ an aeees 
POGEES acc nnaredededess 1,961,560 2,172,529 
Unearned Premiums .... 2,177,192 2,220,517 
Admitted Assets ........ 6,394,002 6,799,698 


WESTERN CONFERENCE 





Insurance Commissioners of Eleven 
States Elect John J. Holmes of Mon- 
tana President; E. A. Smith, Sec’y 

Insurance delegates from the eleven 
western states have formed a Western 
Conference of Insurance Commissioners. 

John J. Holmes of Montana was 
elected president; George Brown, Ari- 
zona, vice-president; E. A. Smith Jr., 
Utah, Secretary; and Henry Schmidt, 
Nevada, treasurer. 


Local Board and Group Conferences 
Prominent On Rochester Program 


Local board and group conferences, 
which are assuming each year a more 
important position in the annual meet- 
ings of the National Association of In- 
surance Agents, are scheduled for this 
year’s meeting at Rochester, the week 


of September 22, with the following 
leaders: 
Local Board Conferences: Tuesday, 


September 24, 2 P. M.: 

Group 1, for local boards in towns and 
cities up to 50,000 population; Pinch- 
back Taylor, Pine Bluff, Arkansas. 

Group 2, for local boards in cities be- 
tween 50,000 and 250,000 population, 
McAlister Carson, Charlotte, North Car- 
olina. 

Group 3, for boards in cities above 
250,000 population, Herman J. Hass, At- 
lanta. 

Three Group Conferences 

Group Conferences, Thursday, Septem- 
ber 26, 2 P. M. 

Group 1, for agents with premium in- 
come up to $100,000, Arthur B. Dunbar, 
Omaha, Nebraska. 

Group 2, for agents with premium in- 
come between $100,000 and $300,000, 
James M. Crosby, Jr., Grand Rapids. 

Group 3, for agents with premium in- 





D. E. WITT RECUPERATING 

D. E. Witt, Virginia state agent for 
the New Hampshire Fire, is recovering 
at a Lynchburg hospital from a major 
surgical operation which he underwent 
recently. 


QUAKER CITY DIVIDEND 
The Quaker City Fire & Marine has 
paid a dividend of 25 cents a share as 
of July 31, to stockholders of record 
July 20. 


BIRMINGHAM AGENT DEAD 


John L. Yancey, Birmingham, Ala., in- 
surance agent, died recently after more 
than fifty years a leader in the com- 
munity. He was 75 years old. 














to assume. 
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come of more than $300,000, Ralph Alex. 
ander, Pittsburgh. 

The leaders of these conferences are 
all experienced men, and leaders in their 
state associations and local boards, They 
are preparing agenda for their meetings 
which serve a definite, practical purpose 

The local board conferences formerly 
were confined to breakfast sessions, but 
it soon became evident that the time 
allotted was too short. Accordingly the 
entire afternoon on Tuesday, preceding 
the get-together dinner, will be devoted 
to them. The discussions will center 
around the successful operation of local 
boards, the practicability of in-and-out 
rules, inclusion of casualty and surety 
business in fire insurance local boards 
and the writing of public properties 
through the boards as clearing houses 
for servicing it and distributing it to 
members. 

Some of the most memorable sessions 
of the National Association have been 
the group conferences, graded according 
to premium income. While these ses- 
sions are not executive, free discussions 
of salesmanship and the handling of un- 
usual and complicated lines and the 
meeting of competition, both ethical and 
otherwise, are the order of the day. 
There will be no full convention session 
on Thursday afternoon. 





Pier Fire Danger 


(Continued from Page 1) 


not set it forth clearly. The revised 
report treats substructure and _ super- 
structure separately. The reason for this 
is that in several large fires where the 
superstructure was thought to be ade- 
quately protected and insurance coverage 
was obtained at a low rate, fire breaking 
out in the substructure was inaccessable 
to fire fighters, undermined the pier or 
wharf, and dumped the superstructure 
into the harbor. These parts of pier and 
wharf construction, therefore, present 
two separate problems. 
A Prophecy by Fire Chief 

Before the New York convention of 
the American Association of Port Au- 
thorities last year John J. McElligott, 
New York City’s fire chief and commis- 
sioner, said: “In my opinion New York’s 
big fire will originate on the waterfront.” 

The committee on piers and wharves 
has not taken this statement of New 
York’s fire chief lightly. There are 578 
miles of waterfront in New York City 
with piers, wharves, quays and _ pier 
structures of every known type of con- 
struction. The property value of these 
piers 1s enormous and the values of car- 
goes being transferred to and from ships 
upon these piers amounts to many mil- 
lions of dollars. The fire department has 
no authority in the matter of pier con- 
struction nor has the New York building 
department. Therein lies the reason for 
the present investigation by insurance in- 
terests. 

Chairman Since 1918 

Mr. Fischer has been chairman of the 
committee on piers and wharves of the 
N.F.P.A. since its formation in 1918. In a 
report before the Society of Terminal 
Engineers in October, 1932, he showed 
the necessity for enforcement of defi- 
nite regulations to insure safety to life 
and property in this class of structure. 
At that time he forecast the making 
of a survey of ports such as his commit- 
tee is now completing. 

The fire record of the committee on 
piers and wharves of the National Fire 
Protection Association up to and includ- 
ing the year 1934 covers a period of for- 
ty-five years and 591 fires with a total 
loss of $66,113,584. This loss was sus- 
tained in approximately 50% of the total 
number of fires reported. The loss in 
any one fire ranged from $3.87 to $5,- 
500,000, and the average loss per fire for 
the 591 fires reported was $111,867. 
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THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 


of Insurance Companies 


NIAGARA FiRE INSURANCE COMPANY 
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ws FiDELITY-PHENIX FiRE INSURANCE COMPANY THE FIDELITY AND CASUALTY COMPANY 
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“e Eighty Maiden Lane, |My) New York, N.Y. 
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cl STATEMENTS AS OF JUNE 30, 1935 

ety 

ds, ASSETS SURPLUS FOR 

Hes BONDS & STOCKS Reserve for Reserve for Losses POLICYHOLDERS 
ses Market Quotations Unearned and All Other *Surplus for Market Quotations 
md Assets*} June 30, 1935 Premiums Claims Capital Policyholders June 30, 1935 

of Continental............. $77,095,263 $79,143,536 $20,663,596 $6,867,488 $4,873,990 $49,554,179 $51,612,452 

“en Fidelity-Phenix......... 59,733,120 60,922,048 16,289,919 5,710,714 3,464,825 37,732,487 38,921,415 

= NS vais Ging wena ee 21,381 ,623 21,621,992 5,584,759 1,404,553 2,000,000 14,392,311 14,632,680 

a American Eagle......... 12,969,126 13,245,488 3,290,355 1,266,254 1,000,000 8,412,517 8,688,879 

ne First American......... : 4,167,835 4,253,571 903,301 271,949 1,000,000 2,992,585 3,078,321 

* acacia catenins 2,609,007 2,634,402 357,881 76,430 1,000,000 2,174,696 2,200,091 
- Fidelity & Casualty..... 37,413,030 37,887,452 11,768,671 17,691 ,330 2,250,000 7,953,029 8,427,451 


*Bond and Stock valuations on basis approved by National Convention of Insurance Commissioners. 
{Securities carried in the above statements are deposited for purposes required by law, Set, $796,693.30; Fidelity-Phenix, $680,590.50; Niagara, $405,158.00; American 
Eagle, $45,193.50; First American, $258,586.50; Maryland, $245,657.00; Fidelity & Casualty, $1, 654, 022. 
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3 STRENGTH 
le- 

ge Diversified selected investments in leading American industries. 

ng ecm te ; ‘ 

sle Reserves to meet every obligation in full, leaving large policyholders surplus 

ve in excess of all obligations. 

nd 

nt 

of 

u- 

tt, Experienced agents to protect capably the interests of assureds. 
5 Conservative underwriters to protect the interest of assureds. 
mn Adequate inspection service. 

7” An expense ratio that conserves assured’s premium dollar. 

ty Expert adjusters, assuring competent and equitable adjustment of losses. 


Payment of all honest claims in full. 


' CHARACTER 


Famous for fair dealing. 
é Has commanded confidence of insuring public for over 80 years. 
Losses paid since organization $983,107,313.71. 


a For over eighty years companies of the "America Fore" Group have issued contracts of 
: insurance and have met their obligations in full to millions of "America Fore" policyholders. 
fc "America Fore" insurance contracts are safeguarded by abundant liquid assets invested in care- 
g fully selected American industries and well diversified to assure protection for their policyholders. 


They may be depended upon when the unexpected happens. 


a 
n Chairman of the Boards. 
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Nubel Underwriters, Inc., Appointed 
N. Y. Agents for Bankers & Shippers 


The Bankers & Shippers has appointed 
the Nubel Underwriters, Inc., 111 John 
Street, as its New York City fire agent 
and New York suburban head agent, ef- 
fective August 1. 

The acquisition of this company—a 
member of the Pacific group—will ma- 
terially strengthen the agency’s fire de- 
partment, a fact of interest to the brok- 


ers doing business with the office. 
John F. Nubel is president of the 
agency, which recently celebrated its 


tenth anniversary. With his years of 
background in the various lines of in- 
surance and his wide activity and ac- 
quaintance Mr. Nubel heads one of the 
rapidly growing agencies of the city. The 
agency has a high standing among the 
offices of the insurance district. 

From its inception Mr. Nubel’s organi- 
zation has represented the Federal of 
New Jersey for automobile lines and 
since early in 1933 has been the down- 
town borough agent for the Globe In- 
demnity. Other companies represented 
are the Standard of New York for auto- 
mobiles, and the First National of Amer- 
ica for New York City fire business. 

The inland marine and country-wide 
binding facilities of this agency equip it 
to serve brokers thoroughly in all lines 
except life. 

The fire department of Nubel Under- 
writers, Inc., is in charge of Walter P. 
Reilly, who has had long experience in 
local fire underwriting. After gaining 





JOHN F. NUBEL 


early training with Fred S. James & Co. 
he joined Fred. W. Kentner and subse- 
quently went with him to the Travelers 
Fire. More recently Mr. Reilly has been 
with Fuller & Kern. He joined the Nubel 
organization several months ago. 





45 Pass Brokers’ Tests 
In New York City Region 


Forty-five of those who took the ex- 
amination for insurance brokers’ certifi- 
cates of authority held in New York City 
July 16 passed the examination, accord- 
ing to the New York State Insurance 
Department. Sixty-nine failed. Names 
of the successful candidates follow: 

Earl H. Bennett, 99 John Street, New York 


C. Benson, 69 Court Street, Brook- 
yn, N. Y. 

Conrad H. Biddlecombe, N. Y. University, 
University Heights, N. Y. 

Monroe Blumenau, c/o L. Blumenau’s Sons, 
Inc., 161 Smith Street, Brooklyn, N. Y. 

Harold Brindley, Jr., Strand Theatre Building, 
Rockville Centre, N. Y. 

Herbert W. Campman, 116 John Street, New 
York City. 


Louis M. Chernobil, 961 Eastern Parkway, 
srooklyn, N. . A 

George V. Comfort, 50 West 17th Street, 
New York City. 

Joseph F. Conroy, 90 John Street, c/o Thos. 
J. Hogan, Inc., New York City. 


Harold L. Cool, 556 West 18ist Street, c/o 
Schaller Const. Co., New York, N. Y. 

Paul A. Corroon, 92 William Street, New 
York, N. Y. 

Jason Cotton, c/o Slater, 35 McClellan Street, 
New York, N. Y. 

Bernard Dubin, 299 Broadway, New York 
City. 

Emanuel Feffer, 1133 Findlay Avenue, New 


York City. 
Emanuel Fichandler, 1450 Broadway, c/o J. 
Richard Davis, Esq., New York City. 


oe Fish, 1476 Walton Avenue, New York, 

__ Arthur G. Fredericks, 20 Hudson Terrace, 

North Tarrytown, N. Y. 

_Ogden W. Garretson, 149 Broadway, New 

York, N. Y j 
(Continued on Page 32) 


TENNIS DOUBLES TOURNAMENT 

The New York City Insurance Tennis 
Championship singles tournament having 
been completed, entries are now being 
received for a doubles tournament to be 
played on the courts of the St. George 
Tennis Club, opposite Hotel St. George, 
Brooklyn. Dates of play are yet unde- 
cided, but all desiring to participate are 
invited to place their entry with either 
Ben Gold of Israel Andron, Inc., or J. R. 
Dunne of I. Tanenbaum Son & Co. on 
or before August 5. 





JOHN M. OSBORNE DEAD 
John M. Osborne, who conducted a 
country-wide binding agency at 110 Wil- 
liam Street, New York, died July 18 after 
a long period of ill health. He was one 


of the old-timers on William Street and 
at the time of his death represented the 
Atlas of London and Phoenix of London 
for out-of-town risks. 





VETERAN BROKER DIES 
Warner J. Roberts, insurance broker 
in the office of Freeborn & Co., 90 John 
Street, New York, passed away Mon- 
day. He had been in poor health for 
the past year. Before his Freeborn & 


Co. connection Mr. Roberts had his own 
office. A lifelong resident of Brooklyn, 
he was for years a vestryman at St. 
Paul’s Church there. 





Mainly Personal 





William C. Richardson, vice-president 
of F. F. Richardson, Inc., 123 William 
Street, now has a son as well as a 
brother named Stuart. The young fel- 
low, whose middle initial is “L” while 
that of his uncle is “H,” arrived July 20. 

* * * 


Charles L. Bussing, pioneer liability 
broker along William Street, whose 
work along accident prevention lines has 
given him a national reputation as Al. 
B. Careful, has just returned from a 
month’s vacation during which he mo- 
tored to New Hampshire and then spent 
some time at Skytop Lodge in the Po- 
conos. Mr. Bussing is one of the best 
known brokers on the Street. 





Analysis of Brokers’ Laws 
Compiled by Harrison Law 


Harrison Law, insurance analyst and 
compiler of Nutley, N. J., has just pub- 
lished the 1935 edition of his booklet, 
“The Insurance Broker,” which has been 
rated as valuable to New York City pro- 
ducers having out-of-town clients in ac- 
quainting them with the actual laws, 
state by state, which specifically apply to 
the broker, and especially the non-resi- 
dent broker. Painstaking in his prepa- 
ration of the treatise, Mr. Law has re- 
ferred all data to each state for verifica- 
tion, and has then presented the laws 
as they have advised. He says in his 
introduction : 

“While in many cases the law mentions 
fire insurance, sections do appear under 
the other classifications that make the 
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laws almost universally apply to all class- 
es of insurance, surety and fidelity, other 
than life insurance. Where the broker 
is considered as the agent, I have shown 
that law, that you may see just how 
to interpret it. 

“Many of the resident agents’ laws de- 
termine the method of operation of com- 
pany and/or agent, therefore I have em- 
braced those laws, that you may see how 
they operate in connection with the brok- 
erage laws. Some laws state that only 
through the agents can the broker oper- 
ate; others show that only the agents 
can pay the brokers, and in some cases 
the specified amount is limited by law.” 





THEO. ZENER WITH RASP 

Theodore Zener has joined the pro- 
duction staff of the agency of Arthur 
H. Rasp, 44 Court Street, Brooklyn. Mr. 
Zener once conducted an agency of his 
own in Brooklyn. For the past ten years 
he has been in the insurance depart- 
—_ of the Lawyers Title & Guaranty 
oO. 





Joseph Golub Agency 
Established 30 Years Ago 


The Joseph Golub Agency, 151 Remsen 
Street, Brooklyn, is now celebrating the 
thirtieth anniversary of its establishment 
which was during the latter part of July, 
1905. The opening day was to have been 
August 1, but with all the impatience of 
a young man wanting to “get going” (and 
at that time he comprised the entire per- 
sonnel) Mr. Golub started a few days 


ahead of the scheduled date what has 
since grown to be one of the largest 
agencies in Brooklyn. 

Prior to launching out for himself, Mr. 
Golub had been in charge of the insur- 
ance department of a private bank in 
Brooklyn. This affiliation with this pri- 
vate bank where he established its insur- 
ance department undoubtedly proved 
good business schooling for Mr. Golub. 
It probably explains that mixture of con- 
servatism and progressiveness which is 
part of his own personal equipment. This 
banking training also caused him to move 
cautiously during the early days of his 
own business, preferring not to branch 
out until he felt he had laid a strong 
foundation. 

His first insurance office was at 30 
Graham Avenue; later moving to 60 
Graham Avenue (State Bank Building) ; 
then to 816 Broadway (Brooklyn), and 
afterwards to 815 Broadway. The agency 
was nineteen years at the latter two loca- 
tions. In November, 1934, it moved from 
the Eastern district (815 Broadway) to 
the Western district of Brooklyn, the 
location being 151 Remsen Street. 

Following the foundation of the busi- 
ness, Mr. Golub operated for several 
months without an assistant. Now, in- 
cluding himself and his son Bert—who 
is associated with him in the agency and 
one of the best known men on the Street 
—the personnel totals fifteen. 

Bert Golub joined his father in the 
agency about eight years ago, after hav- 
ing gained insurance training in the met- 
ropolitan office of the Commercial Union 
Assurance. 


Joseph Golub recalled that the first 





JOSEPH GOLUB 


policy he handled when he started out 
for himself was in the old Phenix of 
Brooklyn, now the _ Fidelity-Phenix, 
which company he now represents for 
all lines. 

Besides its large fire business, the 
Joseph Golub Agency is an important 
factor in the inland marine field. It rep- 
resents seven companies for this form of 
insurance, and in volume its inland ma- 
rine business ranks with the largest of 
the city’s local agency offices. 

The agency has a strong fleet of fire 
companies and also writes automobile 
and casualty lines. 

Bert Waring, the agency’s fire under- 
writer, has had about thirty-five years’ 
experience in the Brooklyn field. 

he cashier’s department is in charge 
of Jack Landrigan and he has three as- 
sistants which gives an idea of the 
amount of business handled. 

Two members of the agency staff that 
are well-known among brokers are Fred 
Gottlieb and Neal Chichester. 
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Florida Local Agents Set Example of 
Fine Cooperation With Companies 
By Hervey W. Laird 


What can be accomplished by the right 
spirit of active cooperation between the 
jocal agents in a state and the compa- 
nies is illustrated by the work that has 
been done in Florida. 

W. P. Fisher, whom everybody calls 
“Pat,” with a good agency business at 
West Palm Beach, began with his first 
active affiliation with the state and na- 
tional associations, to think and work, 
along with others, who had been doing 
the same thing ahead of him, to a basis 
that would make it possible for agents 
and company organization officials to sit 
down together and talk over their prob- 
lems, each hearing the arguments of the 
other and all seriously and frankly con- 
sidering the other side as well as their 
own. As president of the state associa- 
tion two terms and its present editor 
and public relations vice-president, Pat 
has kept this situation always in mind. 
When Payne Midyette was elected pres- 
ident of the Florida Association this 
year the members insisted that he retain 
the chairmanship of the legislative com- 
mittee. 


Started at Tallahassee 


In an interview for The Eastern Un- 
derwriter, Mr. Fisher says: “The ques- 
tion as to whether or not it is possible 
to get a real spirit of cooperation be- 
tween company and agency organizations 
will be answered by some yes and some 
no. In my opinion the answer is un- 
questionably yes, but in order to accom- 
plish it there must be the will to try, 
and both sides must disregard selfish 
motive, and go into the problems of 
each other with an open mind. 

“I would say that possibly the present 
friendly feeling of cooperation which 
exists between the Florida agents and 
their companies originated in some of 
the earlier battles of Tallahassee. When 
the legislators threatened to tax the 
companies out of the state the agents 
joined with the companies in protecting 
their rights. It might be said that we 
were then like two brothers who fight 
with one another but when an outsider 
jumps on either one he has both to whip. 
Naturally any adverse legislation that 
affected the companies likewise indirect- 
ly worked to the detriment of the 
agents, all of which brought us closer 
together at each session of the legisla- 
ture. During the past five years, under 
the able leadership of our legislative 
chairman, Payne Midyette, there has not 
been a single piece of legislation passed 
that was detrimental to either the com- 
panies or agents, although numerous bills 
have been presented at each session that 
would have materially affected all our 
interests had any of them passed. 

“The executive committee of the 
South-Eastern Underwriters Association 
have always shown a willingness to at 
least investigate complaints of Florida 
Local Underwriters Association, and dur- 
ing the past few years committees of 
both organizations have held numerous 
conferences for the purpose of discuss- 
ing mutual problems. At these confer- 
ences the members of each committee 
have expressed their views on questions 
at issue in a very frank and unbiased 
manner. While we have. in many in- 
Stances differed in our opinions, even 
after the discussions, I would say that 
at the conclusion of the meetings there 
was a more friendly and sympathetic 
feeling towards each other than before. 

recall several occasions where the dis- 
cussions resulted in either one side or 
the other completely changing viewpoint. 
In some instances the agents were shown 


where they were wrong and in others 
the companies were convinced that there 
was justification in the position taken 
by the agents. 


Companies Submitted Proposed Changes 


“During the past five years I recall 
any number of instances where the com- 
panies have voluntarily presented con- 
templated changes to our executive com- 
mittee before putting them into effect, 
and on several occasions changed their 
plans somewhat after getting the agents’ 
opinion as to the reaction of the public. 
We have held quite a number of confer- 
ences with the rating organizations for 
the purpose of discussing various phases 
of the rating schedule, forms and per- 
mits, both as respects fire and wind- 
storm. We have found the executive 
committee of the S.E.U.A. always sym- 
pathetic to our cause, and ready to give 
as much relief as was possible. Our ex- 
ecutive committee has likewise cooper- 
ated in every way with them and when 
shown where we were wrong we have 
been instrumental in keeping the agents 
satisfied. What is good for the agent 
is good for the company and it has been 
proven that neither of us know it all. 
We respect the companies’ ability to at- 
tend to the management of the business 
and I believe that the companies have 
found that the information they get from 
the agents who are out in the field pro- 
ducing business helps them to meet the 
requirements of the insuring public. We 
are in reality each an important part of 
one big business and by putting our 
heads together are certainly in a better 
position to keep abreast of the times and 
meet the competition of our competitors 
such as the non-boards, mutuals and re- 
ciprocals. 

“Unfortunately we have not as yet 
been able to build the same spirit of co- 
operation between our organization and 
the Florida field men. Probably we are 
both to blame for this and it is to be 
hoped that the day is not far off when 
we will be able to get together on the 
same basis. We have however been able 
to join together in legislative matters 
and there are some members of the field 
conference who do assist us as much as 
possible. Then there are some who in 
their greed for premiums work under 
cover even as respects their’ own or- 
ganization. 

“It is my opinion that there is a great- 
er spirit of cooperation between the 
Florida Local Underwriters Association 
and the South-Eastern Underwriters 
Association than exists between any 
other organizations similarly situated. 
Their success I believe is due primarily 
to their willingness to discuss each 
others problems with an open mind and 
a give and take attitude.” 





OKLA. AGENT ENTERTAINS 





Harry Carlin Gives Stag Party Attended 
By 75 Including Jess G. Read 
And Other Notables 


About seventy-five fire and casualty 
men were guests at a stag party, Satur- 
day night, July 20, on the lawn of Harry 
Carlin, of the Workman-Carlin agency, 
Oklahoma City, to match their skill at 
miniature golf, cards and similar fea- 
tures of entertainment. In addition to 
local agent members of the Fire & Casu- 
alty Insurance Underwriters of. Okla- 
homa City, and a group of new state 
agents, the guests included C. T. Ingalls, 
manager of the Oklahoma Inspection 
bureau; R. M. Miller, manager of the 
Oklahoma Audit bureau; Commissioner 
Jess G. Read; State Fire Marshal Wil- 
liam C. Theimer, Sharpe W. Philpott 
secretary of the. state ‘insurance board; 
and George Goff, chief of the city fire 
department. 





How soon will they 
get there ? 





When fire breaks out, the vital question is: How soon will 


the fire department get there? A delay of even a minute or two 
may mean the difference between a trivial fire and disaster. 

Everybody knows this. Yet every year, millions of 
dollars of needless fire losses can be directly traced to belated 
discovery, or delayed or inaccurate alarms. A large propor- 
tion of such losses could unquestionably be prevented through 


greater use of automatic fire detecting and reporting systems. 


A.D.T. PROTECTION INSURES INSTANT AND 
ACCURATE ALARMS 


A. D. T. SPRINKLER SUPERVISORY AND WATERFLOW ALARM 
SERVICE makes the sprinkler system an automatic fire alarm, 
automatically summoning the fire department the instant a sprinkler 
head operates. A. D. T. “AERO” AUTOMATIC FIRE ALARM auto- 
matically detects fire when it starts, automatically summons the fire 
department direct to the scene. 

By recommending these, and other, A.D. T. Protection 
Services, you can show your clients how to obtain better protection, 
and often bring about immediate and substantial economies. Write 
for descriptive booklets. 


A. D. T. Central Station Protection Services 


SPRINKLER SUPERVISORY AND WATERFLOW ALARM SERVICE + “AERO” AUTO- 
MATIC FIRE ALARM . WATCHMAN SUPERVISORY AND MANUAL FIRE ALARM 
SERVICE « BURGLAR AND HOLDUP ALARM SERVICES 


Controlled Companies of 


AMERICAN DISTRICT TELEGRAPH COMPANY 


155 SIXTH AVENUE ° . . NEW YORK, N. Y. 


A NATION-WIDE PROTECTION SERVICE 


=Gap> 


AGAINST FIRE, BURGLARY AND HOLDUP 
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hould Companies Cover War Risk 
Losses Caused By Air Bombing? 


In the current issue of The Marine Un- 
derwriter, an international publication 
printed in Berlin appear some interesting 
comments on damage from air bombing 
and other modern war developments, with 
suggestions as to how insurance companies 
can meet the situation, the writer takes 
the position that insurance should not be 
furnished against damage resulting from 
“the more barbarous forms of attack,” 
such as air bombing. 


The writer of the article is W. Bros- 
chadt, general manager of the Swiss Na- 
tional Insurance Co., Ltd., of Basle, Swit- 


His comments follow 

In an illuminating article published by 
A. K. in No. 4 of “Neumann’s Zeitschrift 
fur Versicherungswesen” of January 23, 


cerland 


1935, the author came to the conclusion 
that to cover war risks in the ordinary 
course under a marine policy was an 


absurdity. 
European Opinion 


The majority of the members of the 
special War Risks Committee of the In- 
ternational Union of Marine Insurance 
which had for a long time been dealing 
with this question were of the same 
opinion. English underwriters, in partic- 
ular, had repeatedly proposed to exclude 
war risks altogether from the sphere of 
marine insurance, or only to cover them 
separately and at appropriate rates to be 
specially agreed in every single instance. 
Other means of eliminating war risks or 
at least of reducing to a minimum the 
cover granted for such risks by marine 
policies were also considered. Continen- 
tal underwriters, for instance, suggested 
that war risks should be made liable to 
cancelation on very short notice, say two 
or three days at most. English under- 
writers, on the other hand, supported the 
view that war risks should only be cov- 
ered while the interest was waterborne, 
in essentials, therefore, during ocean 
transit only. A further English proposal 
which is now under consideration would 
limit the liability of marine underwriters 
for war risks to from 48 to 72 hours 
after discharge of the cargo from the 
seagoing vessel at the final port of des- 
tination. 

All these measures have encountered 
objections of various kinds dictated by 
practical considerations, and it is perhaps 
too much to hope that they will ever be 
made the basis of an international agree- 
ment binding on all marine insurance 
markets. The opposition is, indeed, to 
some extent comprehensible, as condi- 
tions vary too much from country to 
country to permit a uniform action, and 
the custom of including war risks in 
marine insurance dates back for so many 


WINS BOSTON PRIZE 
Insurance Library Association Makes 
Annual Awards Offered by Boston 
Fire Insurance Co. 

The Insurance Library Association. 
Boston, has announced the winners of 
the cash prizes offered each year by the 
3oston Insurance Co. for highest aver- 
age marks in the fire insurance classes. 
H. Jordan Hansen of the Boston office 
of Russell, Fairfield & Ellis is this year 
the winner of the $50 first prize. He 
is twenty-six years old and started in the 
business with Tohn Paulding Meade & 
Co. in 1929. His marks were the highest 

over a three-vear term. 

Nelson B. Lee in the office of Boit, 
Dalton, Church & Hamilton, Boston, won 
the prize for the highest average marks 
covering the course of the current year. 


HANSEN 


centuries that the world’s commercial 
interests can hardly be expected to fore- 
go the convenience and to rearrange 
their usages accordingly at short notice. 

It might even be shown that in former 
ages, and especially in the fourteenth 
century, insurance against loss arising 
from warlike operations and piracy was 
the main element of marine insurance 
and that the necessity of securing such 
cover was the very incentive to which 
marine insurance owes its being. 

It may also be admitted that insur- 
ance against war risks by the methods 
hitherto adopted has not in any sense 
proved disastrous to underwriters. Var- 
ious big claims have had to be met in 
this or that war, but such losses were 
usually counter-balanced by increased 
premium income, even if the final result 
did not actually show a net gain. At 
all events, there is no record of the ruin 
of any marine insurance or reirfsurance 
company in consequence of indemnities 
paid for war losses. 

However, the case becomes entirely 
different immediately one takes account 
of the development of modern arms and, 
in particular, of the murderous effect of 
bombing from the air. This barbarous 
form of attack—a very mockery of our 
vaunted civilization—makes it possible 
that at the very outbreak of war and 
long before underwriters can exercise 
their rights of cancelation, destruction 
may overtake whole docks and ware- 
house quarters with the cargo lying 
there, estimates of the possible total val- 
ue of which reach appaling figures. 


Reserves Would Be Too Small 


Such catastrophic losses cannot, it is 
obvious, be met out of any reserves that 
may have been accumulated under the 
present method of insuring against war 
risks either gratis or at ludicrously low 
rates. As in all probability there will not 
be any such reserves at all available, i 
must be assumed that a great number 
of underwriters on war risks affected by 
such a loss will not be strong enough 
financially to fulfill their engagements, 
especially if, as foreseen by A. K., rein- 
surers are prevented by law or by cur- 
rency regulations from paying their 
share of the loss. 

Under these circumstances, underwrit- 
ers, when the danger of bombing from 
the air became evident, made a mistake 
in failing to recognize that they ought 
at once to declare to the whole world 
that this new peril of unsurmised mag- 
nitude is alien to marine insurance and 
cannot be coped with by either the or- 
ganization or the technical methods of 


marine underwritnig as hitherto prac- 
ticed. They should have made it clear 
that, even supposing it were conceivable 


and practicable for marine underwriters 
to grant cover against losses by bombing 
from the air, without the assistance of 
the Government, such cover would have 
to be implemented by a special type of 
insurance to be granted subject to can- 
celation at short notice and on an en- 
tirely different basis and at entirely dif- 
ferent rates from those of marine insur- 
ance with its system of nominal rates 
adapted to time of peace and often fixed 
for years on end. Instead, underwriters 
of all countries unfortunately allowed 
their assured to gain the impression that, 
since marine insurance had always lent 
itself to the inclusion of war perils by 
torpedoes and mines, marine underwrit- 
ers must now as a matter of course ac- 
cept liability for catastrophic losses 
caused by bombing from the air. This 
attitude of marine underwriters is, strict- 
ly speaking, almost tantamount to bad 
faith and dishonesty, seeing that under 
a marine policy obligations are assumed, 
which, to fulfill when it comes to the 
point, in all probability the requisite 
means are not available. 


Should Not Be Covered 


It would therefore be no less fair than 
it is an imperative necessity for marine 
underwriters even now to make up their 
minds to inform their assured that, the 
risk of loss and damage by bombs from 
the air being totally incalculable, they 
are not in a position to cover it. This 
is a train of thought which should appeal 
to English underwriters all the more as 
it was their idea to avoid as much as 
ever possible uncontrollable accumula- 
tions on shore, while the proposed solu- 
tion attempts to achieve, though by other 
means, the aim which English wunder- 
writers had in mind in restricting the 
cover to waterborne cargo. If the other 
big marine insurance markets should 
also decide to take up the new plan, it 
ought not to be difficult to bring about 
an international agreement. 

As to method, the introduction of the 
reform should not encounter any serious 
difficulty as it would be sufficient to add 
to existing war risk clauses words to 
the effect that loss and damage caused 
to ships and cargo by military aircraft 
is not covered by the insurance against 
war risks. The remaining conditions ap- 
plicable to ordinary war risks, i. e. lia- 
bility for direct losses by confiscation, 
damage or destruction of the insured in- 
terest by war ships, torpedoes and mines 
could remain as they are. 

It now remains to be seen how under- 
writers will receive the foregoing new 
proposal, which aims at the simplification 
of a very difficult problem by reducing 
insurance against war risks to manage- 
able proportions. 





Other prize winners were William N. 
Woodland, reporter on an insurance pa- 
per: Foster B. Waters of Jordan, Marsh 
& Co., and William E. McCarron, Em- 
ployers’ Fire. D. N. Handy, librarian 
for the association, made the announce- 
ment. 


G. & R. IN MISSISSIPPI 


The Globe & Rutgers, which recently 
re-entered Mississippi, has planted with 
the Palmer Insurance Agency at Gulf- 
port and expects to make other appoint- 
ments in various parts of the state with- 
in the near future. The company is 
managed by the H. A. Steckler general 
agency of New Orleans. W. H. Bullen, 
Jr., of Jackson has been named agent 
for service in compliance with the Mis- 
sissippi law. 


Siieahaed Fire’s Lawn Fete 


Provided Vacations for Poor 

The annual lawn fete of the Hartford 
Fire on June 29th, which this year fea- 
tured the 125th anniversary of the com- 
pany, in addition to providing x entertain- 
ment to spectators, is now to provide 
vacations for the underprivileged chil- 
dren of Hartford. The proceeds of $2,000 
were equally divided between Camp 
Courant and the Hartford Times Camp. 
two institutions which have done much 
to give a taste of country life to those 
who otherwise would not have known it. 

This money is the largest single do- 
nation ever received by either camp 
Appreciation of the work the two camps 
have performed was expressed by Miss 
Genevieve E. Collard, president of the 
Hartford Girls’ Club. ~ 
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R. P. Barbour Outlines 
Mechanics of Insurance 


ARTICLE IN CREDIT MAGAZINE 


President of E.U.A. Explains Necessary 
Cooperation of Stock Companies to 
Meet Responsibilities 


Something of the mechanics of insur. 
ance, particularly the services of the Na- 
tional Board of Fire Underwriters and 
the cooperation of stock companies in 
making rates and forms of contracts, is 
outlined by Robert P. Barbour, United 
States manager of the Northern of Lon- 
don and president of the Eastern Under- 
writers Association, in an article appear- 
ing in the July issue of Credit and 
Financial Management. Telling of the 
size of the stock fire business he wrote: 

“The dollars of annual premiums writ- 
ten are larger than the normal value of 
all wheat, oats and rye grown annually 
in the United States , or of cotton, tobac- 
co or potatoes or the output of canned 
fruits and vegetables—larger than the 
annual value of manufactures of woolen 
and worsted goods, or boots and shoes, 
or chemicals, or glass, or hardware, or 
men’s clothing.” 

Marvelous Record for Solvency 


Leading up to a detailed account of the 
National Board’s activities Mr. Barbour 
said: 

“Insurance companies, through a wide 
spread of liability, are able, for a modest 
consideration or premium, to assume 
such risks and to agree to indemnify 
those suffering loss by fire or other spe- 
cified casualty, thus affording protection 
to all the varied interest involved. 

“The major portion of such protection 
against loss by fire, windstorm, trans- 
portation, and other related causes is 
furnished by about 200 capital stock fire 
insurance companies which have had a 
truly marvelous record for solvency, re- 
liability and real service to the public 
in good times and bad. 

“The foregoing facts and figures are 
brought to your attention as giving point 
to the statement that a business of this 
magnitude in dollars involved, in re- 
sponsibilities undertaken, and in its wide 
ramifications could not have been oper- 
ated successfully without organized ef- 
fort and a large measure of cooperation 
amongst the companies involved. 

“The conduct of the insurance bust- 
ness, upon which so many other trans- 
actions depend, must be orderly and sys- 
tematic to fully serve its purpose. Rates, 
forms of policy, contracts, and controll- 
able expenses must be determined upon 
some reasonable and definite basis in or- 
der that conditions’ may be stable and de- 
pendable for the purchasers of insurance. 
These things cannot be left safely not 
advantageously to the whims of individ- 
ual barter. The cost of furnishing insur- 
ance is never known until the policy ex- 
pires. We run our business on a very 


slim margin based on averages drawn 
from our knowledge of the past and 
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judgment of the future and it needs the 
combined consideration of many 
thoughtful and experienced men to avoid 
serious miscalculations. 

“To achieve stability there must be co- 
operation among a very substantial ma- 
jority of the insurance companies trans- 
acting such business, and this need has 
led to the formation of the various in- 
surance company organizations which 
are the major factors in producing ra- 
tionalized insurance conditions to the 
benefit of all concerned. These organiza- 
tions are many in number, each having 
its separate and specific purposes; yet to 
a very large extent all are inter-related 
insofar as the work accomplished is con- 
cerned.” 

Regional Organizations 


Turning to consideration of essential 
cooperation among fire companies to 
maintain some measure of control over 
forms, rates and commissions Mr. Bar- 
bour writes: 

“It is, of course, much simpler for men 
to agree on matters where their interests 
do not come into collision than in those 
where they do. Nevertheless, the need 
for some measure of control and under- 
standing in competitive matters has been 
recognized as serving the best interests 
of all concerned and a substantial ma- 
jority of representative stock fire insur- 
ance companies are members and sup- 
porters of the four major regional organ- 
izations which exercise a general patern- 
alism, where lawful, over rates, rules and 
commissions. 

“It is almost wholly the initiative of 
these four organizations that has devel- 
oped the present rate structures and sys- 
tems of rate making, the various forms 
of contracts in use, the commissions pay- 
able to agents and brokers and the estab- 
lished rules of practice. All of these mat- 
ters are inter-related and must be under 
some measure of control or supervision 
if there is to be.order and system, a con- 
dition alike for the benefit of the public, 
the insurance companies and_ their 


agents. The stabilization resulting there- 
from provides known costs and condition 
for the public and gives value to an in- 
surance agency and to the portfolio of an 
insurance company. 

“Our rate making systems, however 
differing, are alike in granting liberal 
credits for improvements tending to re- 
duce fire hazard and from that angle 
alone serve the public good as a means 
of fire prevention. It may be pointed out 
that the standards erected and maintain- 
ed by the National Board are those relied 
upon in rating practice, thus illustrating 
the inter-relation of insurance company 
organizations. No credit in rate can be 
given for a fire door unless it is a Stand- 
ard door and so labeled. 

“It is a great tribute to the work of 
the stock fire insurance companies that 
support the organizations herein men- 
tioned that non-member stock companies 
and mutual and reciprocal companies al- 
most invariably adopt the standards and 
the rates made under the general direc- 
tion of said organizations and variations 
from such rates, if made, are almost al- 
ways by percentage. Thus such com- 
petitors gain the benefit of the organized 
effort with little or no sharing in the 
labor or cost involved.” 





OKLA. SCHOOL FIRE CHECKUP 

A check is being made by State Fire 
Marshall William C. Theimer of all 
school buildings in Oklahoma for the 
purpose of eliminating fire hazards and 
installing as complete fire prevention 
equipment as possible before the school 
term begins in September. 





ENTERS MISSISSIPPI 


The Mercury Insurance Co. of St. 
Paul has entered Mississippi and has 
appointed J. L. Ross general agent. Mr. 
Ross also represents the St. Paul Fire 
& Marine, which is affiliated with the 
Mercury. 


Lord Wakefield, North British 
Chairman, Honored By London 


The honorary freedom of the City of 
London has just been presented to Lord 
Wakefield, chairman of the North Brit- 
ish & Mercantile and one of the most 
popular public figures of the age. The 
Guildhall and the Mansion House were 
taxed to their capacity for the ceremony 
and for the Lord Mayor’s lunch which 
followed. 

The City Chamberlain, Sir Adrian Pol- 
lock, delivered the customary address 
and the certificate of freedom, in a hand- 
some gold casket, was then handed to 
Lord Wakefield by the Lord Mayor, Sir 
Stephen Killik. 

This was the first occasion upon which 
the honorary freedom of the city had 
been conferred upon a member of the 
City Corporation, as such a person is 
necessarily free of the city. Lord Wake- 
field was Lord Mayor in that momentous 
period 1914-15, and the honorary free- 
dom has been given him for eminent 
public services, especially in the cause 
of charity. After the ceremony Lord 
Wakefield delivered an address at the 
Lord Mayor’s luncheon, thanking those 
who had honored him. 

Few men enjoy a finer record of pub- 
lic service. He has any number of for- 
eign decorations and is or has been 
president, governor, past master, chair- 
man or treasurer of an almost staggering 
number of hospitals, colleges, companies, 
clubs and other institutions. His capac- 
ity for public work is apparently insati- 
able. 

In reference to Lord Wakefield’s “gen- 
uine and lifelong love of sport,” Sir 
Adrian Pollock recalled how he had pre- 
sented airplanes to flying clubs in every 


Empire, to Lancashire, and to many in- 
dividual aviators. 

“We do not forget,” he said, “that 
Lord Wakefield has presented to the 
National Gallery a collection of the por- 
traits of British and Empire soldiers and 
statesmen by Sargent and Orpen; Nel- 
son’s log-book to the British Museum; 
the Great Chronicle of London to the 
Guildhall Library, and the Whittington 
Window, which is one of the adornments 
of the Guildhall. Lord Wakefield’s name 
has become a household word for gener- 
osity and benevolence.” 

“Whatever success has been vouch- 
safed me. I owe in largest measure to 
my wife,” replied Lord Wakefield. “If 
I have been able to render some small 
service to the city, I have drawn the 
strength and will to serve from the ex- 
ample of others. I have been rich in 
friendships, ever in unity with my fellow 
citizens, and happy far beyond hope or 
expectation in that true comradeship al- 
ways to be found at the Guildhall. My 
work is not done. While I have strength, 
while life lasts, I dedicate myself arfew 
to the service of the most inspiring and 
glorious city the world has ever known.” 





LOUIS FLINK, NEWARK, DEAD 

Louis Flink, president of the Flink In- 
surance Agency, Newark, died July 28 at 
the Park Lane Hotel, where he resided 
following a heart attack. Born in New- 
ark 49 years ago, Mr. Flink at one time 
served in the Newark Police Department, 
but resigned in 1920 to enter the insur- 
ance business with his brother Carl, who 
is treasurer of the agency. He was also 
president of the Trojan Building & Loan 
Association and was active in local Re- 


British dominion and other parts of the publican politics. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Swinnerton’s Conferences Missed 

Mr. Swinnerton, vice-president of the 
America Fore Group, who died several 
years ago, spent most of his summers 
at the Deer’s Head Inn at Elizabethtown, 
N. Y. He often invited his fieldmen up 
there for conferences which was very 
agreeable to them, as it was a delightful 
place in the Adirondacks. The old field- 
men surely miss these pleasant meetings 
with their chief, who was a regular fel- 
low, in and out of office hours. 

* * * 
My Mother-in-Law 

In the back yard of our home in Flat- 
bush we have a fine tree, which was 
planted by my wife’s mother from a 
seedling in 1903, thirty two years ago. 
It is quite a large tree with spreading 
limbs, and Mrs. Hornbostel and her 
friends sometimes have tea under it, or 
sit under it in hot weather. The ground 
is covered with needles just as in a 
forest. My mother-in-law loved this tree 
and often said before her death that we 
would remember her by it, better than 
by a tombstone; that it would be a liv- 
ing monument to her. She died several 
years ago. Being, under the surface, 
somewhat sentimental in these matters, 
I love to sit under this tree and in a 
semi-conscious dozing state imagine that 
her soul is talking to me as I listen to 
the soft murmuring of the needles and 
branches, for next to my own mother I 
loved her like a son. Her spirit may be 
clinging to that tree sometimes, who 
knows? 

* * * 


Peace Annihilated 


Now comes the summer tourist season, 
when tourists mess up hotels and trans- 
portation facilities, supplanting the com- 
parative peace that reigns in off seasons. 

* * * 


Wasteful Customs With Bread 
and Paper 

I do not know how the custom origin- 
ated, or what for but most restaurants 
cut off the best part of the bread, the 
crust, and throw it into the swill barrel. 
The crusts thus wasted would feed and 
keep from starvation many people. Then 
after wasting the best part of the bread, 
they stick a tooth pick into the middle 
with some silly decoration. 

Cutting off the crust takes the back- 
bone out of the bread, architecturally 
and economically speaking. Another 
great waste is the way writing paper is 
used, both by local agents and company 
men. have seen men write a few 
figures on a fine sheet of paper and then 
throw it away. (On the other hand I 
have seen some men use used envelopes 
and scraps of paper for their work). I 
have seen letters, where they start same 
half way down the page, and use a 
second sheet for just the closing para- 
graph; sheer waste. 

* * * 
Ideas on Efficiency Differ 


A local agent at Ottawa, Canada, whom 
I had just appointed then, in 1912, told 
me after we got through talking insur- 
ance that when he was sales manager 
for an agricultural implements concern, 
that he never employed a man who lin- 
gered over his meals. In other words his 
idea of efficiency was that a man should 
ruin his stomach (a travelling man’s best 
health asset) in the pursuit of sales. 


Most travelling men eat too fast any- 
way. This man’s philosophy is all wrong, 
and a healthy salesman is worth more 
to his employer than a dyspeptic. A lot 
of these so-called efficiency ideas are 
damfoolishness. 

* * & 


We Are All Touchy About Something 


Mr. Schumann, who died in 1913 after 
a brilliant career with the Germania Fire, 
was himself physically a small man, but 
did admire size in others if combined 
with brains, of which he had a lot. One 
day, one of his specials—and he was very 
close to his men—said, in recommending 
an assistant to himself: “This man is 
suitable, though quite small.” I can still 
see his eyes blaze, for he was touchy 
about his size, when he said: “We don’t 
buy men by the pound.”. It was a tact- 
less thing to say to him, but we all make 
mistakes in tact occasionally. 

” * * 
Peculiarities—Yours and Mine 


I have a very valued friend, who usu- 
ally winds up a delightful evening, when 
we visit, after business hours, by saying: 
“Well, Ed, you have your peculiarities, 
but you are all right.” The joke is that 
he has a lot of peculiarities himself, as 
his best friends do not tell him, and a 
further joke is that some of his idiosyn- 
cracies are my very own. 

* * 7 


Suggested Form For U. & O. 


Until use and occupancy forms are 
simpler, this form of insurance will re- 
main comparatively in its infancy. Agents 
generally and many company men, unless 
they are specialists, like Mr. Falls of the 
American of N. J., and Mr. Robier of 
the L. & L. & G. group, are too hazy 
and poorly posted to make it an easy 
selling proposition; also the assured, ex- 
cept in rare cases, is wearied by long 
explanations, etc. although he should be 
interested for his own good. I have often 
thought in recent years that a modified 
valued form might be advisable, written 
under a separate policy form, as is done 
in England, or was if I am correctly in- 
formed. 

I remember that when I saw my first 
use and occupancy policy the form just 
stated “Use and Occupancy” and then 
described the premises and nothing else. 
I was asked in Olean in 1905 to draw up 
a use and occupancy coinsurance clause 
for one of our customers, and, as I had 
to act at once and had no “file” or 
“card” or “rule” to go by, nor could I 
run into the home office, being about 300 
miles away, I had to sit down and do 
some original thinking. I solved mat- 
ters to my own satisfaction and agent’s 
and customer’s by inserting words “use 
and occupancy” (sound value) whenever 
the words “sound value” appeared in the 
coinsurance form. 

The use and occupancy rate was 25% 
off the fire rate. and it was not until 
1908 that I urged on Mr. Jenness, then 
secretary of the Underwriters Associa- 
tion, that we should have specific rates 
for U. and O., as in many cases the U. 
and O. hazards (strictly) differed from 
others, and even from the fire risk. 

The fact that companies have to em- 
ploy specialists in U. and O., shows how 
complicated the matter is as far as many 
assured are concerned. Until some sim- 
plification occurs in the handling of the 
selling end of U. and O., it will be com- 
paratively speaking, not popular, though 
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London Takes Measures 
To Fight Big Fires 


INDUSTRIAL BUILDING CAUSE 








Trénd Toward Factories in Greater Lon- 
don; Plan Cooperation Between 
Boroughs 





The trend of British industry towards 
the south, which has progressed steadily 
during the past few years, has resulted 
in the construction of a large number 
of industrial buildings and factories in 
Greater London and has consequently 
raised serious questions regarding in- 
creased fire risks. Many important fac- 
tories have been established just outside 
the Administrative County of London 
and, under ordinary circumstances, out- 
breaks among these would not be dealt 
with by the Fire Brigade of the London 
County Council. In such cases, however, 
assistance sometimes means a great deal 
of difference to the limitation of the 
damage. 

From time to time costly outbreaks 
have occurred just bevond the area 
served by the London County Council. 
Recently a $750,000 loss was caused by 
the destruction of property in Willesden. 
Actually the Fire Brigade Committee of 
the Council decided in October. 1932, 
that no charge would be made for the 
attendance of the brigade at fires oc- 
curring in the then Willesden urban dis- 
trict (now a London borough) within 
one-half mile from the county boundary, 
except in cases where the call was re- 
ceived from the Willesden Fire Brigade. 
The property recently destroyed was 
within the limit and, apparently, the 
owners were unaware that they could 
call on the services of the County Fire 
Brigade. 

The occurrence of great fires just out- 
side inner London suggests that cooper- 
ation hetween the boroughs and the Lon- 
don County Council for the joint tse 
of fire bricades might generallv be in- 
troduced with advantage to all. It is not 
impossible to imagine circumstances in 
which a serious fire iust outside the area 
mivht imperil lives and pronerty within, 
and in such an event it would naturallv 
be in the Council’s interests to deal with 





it should be. It is very fine for company 
men to have evolved the intricate and 
theoretically perfect forms they have, 
showing much study and work, and in 
conference in their home offices they can 
convince one another that “here is the 
dernier cri “U. and O. form.” but it is 
another thing to “sell it” to the- public. 
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= fire as rapidly and efficiently as pos- 
sible. 

By a Fire Brigade Act of 1865 the 
Council is empowered to permit any part 
of the Fire Brigade to proceed outside 
the limits of the metropolis for the pur- 
pose of extinguishing outbreaks. The 
Council is, therefore, able to enter into 
arrangements with local authorities for 
the interchange of services. Some of 
the factories which have been erected 
during the past year or two are so large 
that local authorities, however efficient 
their own fire brigades may be, would 
certainly be glad that arrangements for 
greater cooperation should be made. 

In this connection it is interesting to 
see that the Greater London Profes- 
sional Fire Officers’ Board has lately 
been established, the principal aim of 
which is to make possible immediate 
coordination between the municipal fire 
authorities surrounding Central London 
in times of national emergency. It is 
quite probable that this will result in a 
reduction being secured in the total cost 
of the protection afforded by fire bri- 
gades. Certainly such a reduction would 
be welcomed. 





Texas Ex-Banking Official 
Made Company Vice-Pres. 


R. F. Siddons, formerly deputy bank- 
ing commissioner of Texas, has become 
vice-president of the Commercial Stand- 
ard of Fort Worth. A native of Itasca, 
Texas, Mr. Siddons began his business 
career with the Higginbotham-Harris 
Lumber Company in west Texas. 

He was engaged in the banking busi- 
ness in that section for five years, later 
going to Hillsboro where twenty years 
of service with the First State Bank of 
that city included ten years as cashier, 
five years as vice-president and five as 
president. Early in 1933 he joined the 
Texas state treasurer’s office and six 
months later he was appointed deputy 
banking commissioner. He _ resigned 


from this post July 15. 








Comn 


BRITISI 


Marine 
Amo 


Presid 
British ] 
in the 
nounced 
to invest 

The fir 
commiss! 
cent ing 
not, in P 
flect upo 
of the b 
ity that 
worthy | 
owner a 
can repl. 


ba | hav 
perts,” | 
of steer! 
tions. § 
ferred t 
Committ 
if they 
tions ne 
earliest 
“Surv 
required 
These 
viously 
The « 
steering 
chief m 
don & } 
marine | 
architec 
intendet 
R. Sper 
tional 
Will 
Their 
sider ir 
at sea 
steering 


The sit 
N 


Protect 
ers | 


The € 
ing inte 
convers 
the pur 
insured 
convers 
covers 
tomer | 
but wh: 
cal wit] 
ferred. 
cases v 
leave b: 
tries fo 

The 
tisk, w 
case; tl 
is 10% 
actions, 
sured ; 
up to 
months 
dorsem 
insuran 


0.3%, 





IL 


). 


I 


D 








August a 1935 







THE EASTERN 
UNDERWRITER 









AEE SERENE ETE 





Page 27 











Committee Will Study 
Ships’ Steering Gear 


BRITISH BOARD OF TRADE PROBE 





Marine Engineer and Naval Architect 
Among Members; Grew Out of 
Recent Disasters 





President Walter Runciman of the 
British Board of Trade, in a statement 
in the House of Commons, has an- 
nounced the appointment of a committee 
to investigate ships’ steering gear. 

The findings of Lord Merrivale, wreck 
commissioner who presided over ‘the re- 
cent inquiry into marine disasters, do 
not, in President Runciman’s opinion, re- 
flect upon the efficiency of the surveyors 
of the board of trade. The responsibil- 
ity that a ship should be in safe, sea- 
worthy condition rests primarily on the 
owner and master. No system of survey 
can replace this, Mr. Runciman contends. 

he Committee 

+ have appointed a committee of ex- 
perts,” he declared, “to consider types 
of steering gear and make recommenda- 
tions. Standards of manning I have re- 
ferred to the Merchant Ship Advisory 
Committee and I have little doubt that 
if they find any change in the regula- 
tions necessary it will be enforced at the 
earliest possible moment. 

“Surveys will be ‘tuned up,’ if that is 
required.” 

These assurances of prompt action ob- 
viously pleased the House. 

The committee to investigate ships’ 
steering gear consists of H. N. Gresley, 
chief mechanical engineer of the Lon- 
don & North Eastern Railway; M. Gibb, 
marine engineer ; Denham Christie, naval 
architect; Capt. Thomas, marine super- 
intendent of the Furness Line, and W. 
R. Spence, general secretary of the Na- 
tional Union of Seamen. 

Will Look Into Tramp Steamers 

Their terms of reference are to con- 
sider in the interests of safety of life 
at sea the types of main and auxiliary 
steering gear fitted in the Usworth and 
Blairgowrie and to make recommenda- 
tions. 

Mr. Gresley states that the commit- 
tee will inquire only into the efficiency 
of the steering gear of tramp steamers. 
The sittings will be private. 


NEW TRANSFER POLICY 








Protects Loss to Assured Where Export- 
ers Leave Balances Due Them in 
Foreign Countries 
The ever increasing difficulties in mak- 
ing international payments have led to a 
conversion and transfer insurance policy, 
the purpose of which is to protect the 
insured (exporter) against the risk of 
conversion and transfer. This insurance 
covers cases in which the foreign cus- 
tomer pays the bill in his own currency, 
but where the amount paid is not identi- 
cal with the invoice or cannot be trans- 
ferred. It prevents loss to the assured in 
cases where exporters are compelled to 
leave balances due them in foreign coun- 

tries for a long period of time. 

The assured must carry part of the 
tisk, which is determined from case to 
case; the minimum of such self-retention 
1s 10% for credit and 5% for cash trans- 
actions. The premium is 4% of the in- 
sured amount for transaction on credit 
up to three months and 1% up to six 
months. This policy can be sold as en- 
dorsement to the customary export credit 
insurance for an additional premium of 

0. 


NEW BRUNSWICK DIVIDENDS 

he New Brunswick Fire has declared 
regular dividend of 50 cents a share and 
an extra of 15 cents a share, both of 
which were paid August 1 to stockhold- 
ers of record July 20. 





Edward W. Schwarz Adds 


Inland Marine Facilities 


Edward W: Schwarz, 50 Court Street, 
Brooklyn, has been appointed inland ma- 
rine agent for the Mechanics & Traders. 
Besides launching Mr. Schwarz in the 
“all risks” field, this is the third ap- 
pointment of his agency by companies 
of the National of Hartford group. First 
the Transcontinental entered the agency 
for Brooklyn fire business, later the 
same company made an additional ap- 
pointment for the suburban territory and 
now follows the marine appointment by 
the affiliated company. 

Other companies in the Edward W. 
Schwarz office are the London & Scot- 
tish and Occidental for Brooklyn fire. 
The Occidental is also represented for 
suburban and automobile. Country-wide 
risks are also bound by this agency. 





HIGHER COMMISSIONS 


London Underwriters to Allow Brokers 
More on Marine Insurance Risks 
of Various Kinds 
After more than two years of negotia- 
tions London marine underwriters have 
come to the conclusion that the existing 
scale of brokerage on hull and cargo 
business is inadequate. They have there- 
fore agreed that, as from July 1, they 
will allow brokers an extra commission 
of %% off the gross premium on hull 
risks and other shipowners’ interests, and 
on all the insurances for periods of time; 
and of 242% off the net premium on all 
cargo, specie and transit risks in general. 
The new scale of brokerage is to ap- 
ply to all business to which the old scale 
of 5% brokerage and 10% discount pre- 

viously applied. 





Last Wreck Inquiry To Be 


Heard at Next Law Term 
At the close of the London Board of 
Trade inquiry into the loss of the Mill- 
pool, Wreck Commissioner Lord Merri- 
vale alluded to the inquiry into the loss 
of the London tanker La Crescenta, 
which disappeared on a passage from 
California to Osaka last November with 
the loss of her crew of twenty-nine. 
The solicitor-general, Sir Donald G. 
Somervell, said he hoped it might be 
possible to fix a date early next term. 
The question, however, is one of get- 
ting evidence from people in other coun- 
tries. Their convenience has to be con- 
sidered. This will be the last of the se- 
ries of inquiries into recent marine dis- 
asters to British vessels. 


Definitions of General Average 


When delivering a lecture recently be- 
fore the ocean marine class of the In- 
surace society of New York, Inc., Hugh 
A. Mullins of the Association of Average 
Adjusters presented definitions of gen- 
eral average as framed by members of 
the United States Supreme Court and by 
an English judge in court cases. Some 
of these definitions follow: 

By Story, J., in Columbian Ins. Co. v. 
Ashby: 

“The general principle is that whatever 
is sacrificed voluntarily for the common 
good is to be compensated by the com- 
mon contribution of the property bene- 
fited thereby.” 

By Clifford, J., in Star of Hope: 

“General Average is a contribution by 
all the parties in a sea adventure to make 
good a loss sustained by one of their 
number on account of sacrifices volun- 
tarily made of part of the ship or cargo 
to save the residue and lives of those on 
board from an impending peril, or for 
extraordinary expenses necessarily in- 
curred by one or more of the parties for 
the general benefit of all of the interests 
embarked in the enterprise.” 

By Clifford, J., in Hobson v. Lord: 

“Sacrifices voluntarily made in the 
course of a voyage of part of the ship 
or part of the cargo to save the whole 
adventure from an impending peril or 
extraordinory expenses incurred for the 
joint benefit of both ship and cargo and 
which became necessary in consequence 
of a common peril of the kind are re- 


garded as the proper objects of general 


By Gray, J., in Ralli v. Troop: 

“There can be no general average un- 
less there has been a voluntary and suc- 
cessful sacrifice of part of the maritime 
adventure made for the benefit of the 
whole adventure and for no other pur- 
pose and by the order of the owners of 
all the interests included in the common 
adventure or the authorized represen- 
tative of all of them.” 

By Pitney, J., in the Jason: 

“That the facts present a case of gen- 
eral average within the meaning of the 
clause embodied in the bills of lading is 
entirely clear. There was a common and 
imminent peril involving ship and cargo 
followed by a voluntary and extraor- 
dinary sacrifice of property (including 
extraordinary expenses) necessarily made 
to avert the peril and a resultant bene- 
fit to the adventure***** the essence of 
it (general average) is that extraordinary 
sacrifices made or expenses incurred fer 
the common benefit and safety are to 
be borne proportionately by all who are 
interested.” 

Best Known English Definition 


By Lawrence, J., in Birkley v. Pres- 
grave: 

“All loss which arises in consequence 
of extraordinary sacrifices made or ex- 
penses incurred for the preservation of 
ship and cargo comes within general 
average and must be borne proportion- 
ately by all who are interested.” 





Latest Lloyd’s Register Report 


Lloyd’s Register’s statistics of mer- 
chant vessels under construction at the 
end of June show that in Britain and 
Ireland there was an increase of 4,506 
tons in the work in hand as compared 
with the figures for the previous quarter. 
The present total of tonnage under con- 
struction—560,321 tons—is, however, 26,- 
821 tons less than the tonnage which 
was being built at the end of June, 1934, 
but exceeds the aggregate tonnage now 
under construction in the five leading 
countries abroad. Of the British total 
243,096 tons consisted of motorships, and 
about 79,000 tons are intended for reg- 
istration abroad or for sale. : 

The tonnage now under construction 
abroad (excluding Russia, whose figures 
are unavailable) is 722,210 tons, or 8,500 
tons more than the work which was in 
hand at the end of March last, and is 
the highest quarterly total recorded since 
June, 1932. 

Leading Registrations 

The leading countries abroad are: Ger- 

many, 237,045 tons; Sweden, 94,473 tons; 
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Holland, 75,446 tons; Japan, 65,970 tons, 
and Denmark, 65,753 tons. 

Total tonnage under construction in 
the world thus amounts to 1,282,531 tons, 
of which 43.7% is being built in Great 
Britain and Ireland, and 56.3% abroad. 
The quarterly total for the world shows 
an increase of about 13,000 tons over the 
figures at the end of March last, and is, 
with the exception of that for Septem- 
ber last, the highest since March, 1932. 

Work begun in Great Britain and Ire- 
land during the last three months totaled 
108,122 tons, a decrease of 36,264 tons 
compared with the corresponding total 
for the March quarter; 116,911 tons were 
launched, an increase of 9,914 tons. 

The vessels being built in the world at 
the end of June include five steamers 
and eight motor-ships of between 8,000 
and 10,000 tons each; six steamers and 
25 motor-ships of between 10,000 and 20,- 
000 tons; and three steamers and two 
motor-ships of 20,000 tons and upwards. 





Liverpool Underwriters 


Report on Marine Losses 


The latest statistics compiled by the 
Liverpool Underwriters’ Association 
show that during the first half of 1935 
ten British vessels, of 35,342 tons gross, 
were lost and thirty-seven foreign ves- 
sels, of 83,721 tons gross, making a total 
of forty-seven vessels, of 119,063 tons 
gross, lost during the period through 
casualties. 

During the first half of last year thir- 
teen British vessels, of 32,031 tons gross, 
were lost, and forty-eight foreign ves- 
sels of 127,789 tons gross—a total of six- 
ty-one vessels, of 159,820 tons gross. 
Only vessels of 500 tons gross and up- 
wards are included in the returns. 

In June, 1935, six vessels of 13,339 tons 
gross were posted in the Loss Book. 
These figures compare with nine vessels 
of 40,896 tons gross so posted in June, 
1934, and with eight vessels of 20,531 tons 
gross in June, 1933. The total number 
of casualties posted in the Loss Book 
during June last was 332. For June of 
last year it was 305; for June, 1933, the 
number was 317, and for June, 1932, it 
was 36. 
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| CASUALTY AND SURETY 





Reinsurance Treaty With Lloyd’s 
Now Nearing Its Final Stages 


By E. S. Banks 


The reinsurance pact on blanket bond 
business between London Lloyd’s under- 
writers and the individual American sur- 
ety companies has progressed as rapidly 
and as smoothly as could be expected 
during the past few months, and it is 
hoped that the treaty may be completed 
and signed before summer is over. This 
would mean a working reinsurance 
agreement in effect by early September. 

The technical aspects and the different 
methods of operation and practices of 
the parties concerned have naturally 
tended against an early completion of 
the agreement. American companies, for 
example, have discovered that many of 
Lloyd’s practices and principles are at 
direct variance with those in force on 
this side of the Atlantic. Several clauses 
of the proposed agreement, because of 
these differences in operating methods, 
would have made the reinsurance void 
as far as the American companies went 
as Lloyd’s specifically excluded certain 
phases which were covered by the Amer- 
ican companies. 


Lloyd’s was therefore asked to re- 
phrase those particular clauses so that in 
the event of a the reinsurance 
would apply. 

The American companies, because of 
the entirely distinct method of opera- 
tion by Lloyd’s, naturally expected that 
drawing up a satisfactory reinsurance 
treaty would consume much time. Both 
sides have gained considerable from the 
exchange of views on practices in gen- 
eral and it is not at all unlikely that 
Lloyd’s will, at a later date, adopt some 
of the practices of the American com- 
panies while the latter, in turn, will elect 
to try out some of Lloyd’s ideas. 

The work now is nearing its final 
stages with consideration being given to 
losses of the type that crop up about 
once in a hundred years. There has been 
no disagreement at any time between 
Lloyd’s and the American companies and 
both sides have done everything in their 
power to iron out, to the satisfaction of 
all concerned, any difficulties that have 
arisen. 


loss, 





Mass. Guest-Rider Bill Past 
Both Houses; Before Gov. 


Much interest is being shown in the 
progress of Governor Curley’s guest- 
rider bill in the Massachusetts legislature 
which aims to eliminate the guest cover- 
age from compulsory automobile liability 
coverage, and thus remove one of the 
chief causes of Bay State auto rate in- 
creases. The bill has now passed both 
houses and will go to the Governor for 
his expected signature from the confer- 
ence committee. 

A senate amendment to the bill last 
week removed the provision requiring 
reports of accidents to local police. In 
this the house concurred, and accidents 
will continue to be reported to the regis- 
trar of motor vehicles as at present. An 
additional house amendment on July 27 
changed the title of the bill so as to con- 
form to the aforementioned change in 
the body of the bill, by striking out the 
words “and providing for prompt reports 
and investigation of motor vehicle acci- 
dents.” 





Ryder’s New Book 


Ambrose Ryder, assistant vice- 
pre sident, Great American Indemnity, 
is the author of a book on economics 
entitled “The Partnership Way Out,” 
which is being published by Harper 
& Brothers and is expected to be 
ready September 1. 











NEW COMPENSATION DIRECTOR 

Austin L. Staley, Pittsburgh, has been 
named as director of the Workmen’s 
Compensation Bureau in the Pennsyl- 
vania Department of Labor and Indus- 
try. Mr. Staley, who had been a deputy 
state attorney general, succeeds Stephen 
B. Sweeney, who resigned to become 
chief of the labor relations division of the 
Pennsylvania branch of the Works 
Progress Administration. 


MO. BUYERS ORGANIZE 

Insurance buyers of Missouri are 
forming a permanent organization to be 
called the Members Conference on In- 
surance Problems of the Associated In- 
dustries of Missouri, and met on July 30 
in St. Louis for election of officers and 
adoption of by-laws. Temporary chair- 
man has been V. W. Bergenthal of the 
Wagner Electric Corp. 





CHARGES LAW VIOLATION 


Tulsa Criticized by Okla. State Fund 
Manager for Buying Compensation 
Ins. from Private Companies 
The city of Tulsa is violating the Ok- 
lahoma State law in purchasing compen- 
sation insurance from private companies, 
it was pointed out by Eugene B. Mapel, 
manager of the state insurance fund, at 
a recent meeting of the Tulsa city com- 
mission. Mapel charged that the city of 
Tulsa, Tulsa County and Custer county 
were the only governmental subdivisions 


in the state that were not complying 
with the law. 
The statutes provide that until the 


state insurance fund had refused a risk 
all governmental divisions must take out 
their compensation insurance through 
this medium. It was shown that Tulsa 
pays about $10,000 in annual premiums to 
the Great Northern Life. Mapel figured 
that similar protection for city employes 
could be obtained from the Fund at 
about 50% of that cost. Mayor Penney 
appointed a committee to investigate the 
matter. 





Tulsa Agent’s Accident 
Drive Starts Town A-talking 


Setting a fine example the progressive 
Tulsa agency of Pearce, Potter & Mar- 
tin has started its own automobile acci- 
dent reduction campaign in which the 
entire city has been circularized with 
letters, with reply postcards enclosed. 
The objective has been to get everybody 
thinking and talking about accident re- 
duction, and in its attainment Pearce, 
Potter & Martin are making progress. 
Furthermore, everyone is being asked to 
get his fellow citizens to agree to drive 
more carefully and courteously. 

A careful explanation is given in the 
agency’s letter as to the reasons for the 
accident situation in Tulsa; also why it 
has been necessary to increase automo- 
bile rates in Oklahoma. The slogan “Ten 
Miles Off the Top” has been adopted 
with the idea of reducing top speed ten 
miles per hour where the speed is exces- 
sive. 





MISS. AGENTS’ MEETING 
The Yazoo-Delta Association of Insur- 
ance Agents will meet at Tutwiler, Miss., 
August 21. J. H. Johnson, Insurance 
Commissioner, will be a speaker. 
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Destruction Policy 
Put On the Market 


PROTECTS MONEY, SECURITIES 





Contract Issued by Indemnity Insurance 
Co. of N. A.; Approved in New 
York State 





The Indemnity Insurance Co. of North 
America has just put on the market a 
new casualty policy covering destruction 
of money and securities from the haz- 
ards of fire, windstorm, cyclone, tornado, 
hurricane, earthquake, strike, riot, civil 
commotion, collapse of building, explo- 
sion, falling objects, maliciousness, water 
and flood. The new form has been ap- 
proved in New York State. The need 





Nat'l. Bureau Approves 


It is learned that the National Bu- 
reau of Casualty & Surety Underwrit- 
ers has approved the new destruction 
policy “in substance” but when their 
form is officially adopted and stand- 
ardized it is expected to vary some- 
what from the Indemnity Insurance 
Co. of North America contract and 
conform more nearly to the standard 
casualty policies. 











for it arose when the New York state 
legislature amended section 70, article 5, 
of its insurance code relating to bur- 
glary insurance companies, permitting 
them to insure money, securities, cur- 
rency, scrip, coins, bullion, bonds, notes, 
drafts, acceptances, bills of exchange and 
other valuable papers, against all loss 
except while in the custody of a common 
carrier or in the mails. 
Difficult to Get Protection 

The standard form of fire and wind- 
storm policies in practically every state 
exclude money and securities. This has 
made it practically impossible for appli- 
cants to secure this protection from 
American fire insurance companies. For 
some time it was possible for them to 
secure it from inland marine companies, 
but the adoption of the insurance com- 
missioners’ definition of inland marine 
and transportation insurance by New 
York and nearly every other state in the 
Union eliminates the marine companies 
from this field, inasmuch as the defini- 
tion specifically prohibited marine com- 
panies from insuring money and securi- 
ties while on location. This left a void 
in the protection available to the Amer- 
ican insurance purchaser and he was 
compelled to seek a market for this type 
of protection in London Lloyd’s and 
other foreign companies. It is an odd 
but actual fact that the insurance buyer 
in this country has been able to protect 
all of his worldly goods against destruc- 
tion by fire, windstorm, water damage, 
explosion and other hazards, except the 
medium of his wealth, which is his 

money and securities. He has been able 

(Continued on Page 29) 


Trade Pacts May Widen 
Surety Bond Market 


RATE CONSIDERED REASONABLE 





Need Arose with Demise of N.R.A. 
Codes Bringing Voluntary Trade 
Agreement Movement 


With the dropping of N.R.A. code en- 
forcement a movement has been evi- 
denced toward the establishment of vol- 
untary trade agreements by industry, 
which, although not very energetic at 
present until the attitude of Government 
officials at Washington toward such 
agreements can be ascertained, may 
bring forth an enlarged market for sure- 
ty bonds to insure compliance with the 
provisions of the agreements by parties 
to them. When the matter was first con- 
sidered it was feared that the rate 
charged by surety companies for such 
bonds would be prohibitive in view of 
the lack of experience with the device. 
Latterly, however, several large compa- 
nies are offering surety bonds to insure 
the compliance with trade agreements at 
$10 per $1,000 liability. Trade association 
officials feel that this charge is reason- 
able and should make the adoption of 
liquidated damage clauses in voluntary 
agreements more popular. 


Factors in the Rate 


Surety companies may not, of course, 
offer such low rates for all voluntary 
agreements. In some cases, the provi- 
sions of the agreement may be so strict 
as to invite violation, and in such cases a 
higher fee might be charged. Obviously 
the credit standing and competitive rec- 
ord of the concern to be assured would 
also affect the rate to be charged. In 
this connection, however, trade associa- 
tion executives point out that only the 
more reputable concerns in an industry 
can be expected to participate in such 
voluntary agreements, since no compul- 
sion whatsoever will be exercised on 
them. It is also improbable that the na- 
ture of the provisions may be such as to 
cause a higher rate to be charged by the 
surety companies in view of the fact that 
the anti-trust laws now apply to them. 

In addition, however, it is pointed out 
that surety companies should not suffer 
any loss through the bonds underwritten 
for this purpose, since they can provide 
in their contract that the concern must 
immediately reimburse the surety for any 
damage paid. 


Fear Anti-Trust Law 


Owing to fear of the anti-trust laws 
some industries are reluctant to adopt 
an agreement which will be enforced by 
a liquidated damages clause, despite the 
encouragement provided by the attitude 
of the bonding companies. Many indus- 
trialists fear that the Federal Trade 
Commission and Department of Justice 
may be inclined to frown on anything 


(Continued on Page 29) 
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Fearful Results of Reckless Driving 
Dramatized In Reader’s Digest Article 


«And Sudden Death” Gives Ugly Realism of Automobile 
Fatalities; National Bureau Sends Reprints of It to 
Entire Company Membership 


Lending the strength of its editorial influence to the case of automobile acci- 
dent prevention the Reader’s Digest, which is widely réad here and abroad, prints 
in its August issue an article entitled “—And Sudden Death” by F. C. Furnas which 
gives a stark and realistic picture in terms of human gore of the consequences of 


fast and irresponsible automobile driving. 


It is admittedly gruesome reading, but, 


as the editors of the Reader’s Digest observe, “it seems the only way to bring 


home to people the terrible results of reckless driving. 
Maybe a little ugly realism will do the job.” 


have made no impression. 


Up until now cold statistics 


Quick to appreciate the effectiveness of “—And Sudden Death,” the National 
Bureau of Casualty & Surety Underwriters this week sent out reprints of it to 


its entire company membership, suggesting distribution of it far and wide. 


And 


it will not be surprising to find this gruesome story, which follows at length, repro- 
duced in many a company house organ and agency paper, the theme of many an 


address in the months to come. 


Publicizing the total of motoring in- 
juries—almost a million last year, with 
3,000 deaths—never gets to first base in 
jarring the motorist into a realization of 
the appalling risks of motoring. He does 
not translate dry statistics into a reality 
of blood and agony. 

Figures exclude the pain and horror 
of savage mutilation—which means they 
leave out the point. They need to be 
brought closer home. A passing look at 
a bad smash or the news that a fellow 
you had lunch with last week is in a 
hospital with a broken back will make 
any driver but a born fool slow down 
at least temporarily. But what is needed 
is a vivid and sustained realization that 
every time you step on the throttle, 
death gets in beside you, hopefully wait- 
ing for his chance. 

That single horrible accident you may 
have witnessed is no isolated horror. 
That sort of thing happens every hour 
of the day, everywhere in the United 
States. If you really felt that, perhaps 
the cold lines of type in Monday’s paper 
recording that a total of twenty-nine lo- 
cal citizens were killed in week-end 
crashes would rate something more than 
a perfunctory tut-tut as you turn back 
to the sports page. 

Vivid Picture of Accident Scene 

An enterprising judge now and again 
sentences reckless drivers to tour the 
accident end of a city morgue. But even 
a mangled body on a slab, waxily por- 
traying the consequences of bad motor- 
ing judgment, isn’t a patch on the scene 
of the accident itself. No artist work- 
ing on a safety poster would dare depict 
that in full detail. 

That picture would have to include 
motion-picture and sound effects, too— 
the flopping, pcintless efforts of the in- 
jured to stand up; the queer, grunting 
noises; the steady, panting groaning of 
a human being with pain creeping up on 
him as the shock wears off. It should 
portray the slack expression on the face 
of a man, drugged with shock, staring at 
the Z-twist in his broken leg, the insane 
crumpled effect of a child’s body after 
its bones are crushed inward, a realistic 
portrait of an hysterical woman with 
her screaming mouth opening a hole in 
the bloody drip that fills her eyes and 
tuns off her chin. Minor details would 
include the raw ends of bones protruding 
thrcugh flesh in compound fractures, and 
the dark red, oozing surfaces where 
clothes and skin were flayed off at once. 

Those are all standard, every-day se- 
quels to the modern passion for going 
Places in a hurry and taking a chance 
or two by the way. If ghosts could be 
put to a useful purpose. every bad stretch 
of road in the United States would greet 
the oncoming motorist with groans and 
screams and the educational spectacle of 
ten or a dozen corpses, all sizes, sexes 
and ages, lying horribly still on the 
loody grass. * * * 

Auto Can Be Deadliest Missile 


The automobile is treacherous, just as 


a cat is. It is tragically difficult to real- 
ize that it can become the deadliest mis- 
sile. As enthusiasts tell you, it makes 
65 feel like nothing at all. But 65 an 
hour is 100 feet a second, a speed which 
puts a viciously unjustified responsibility 
on brakes and human reflexes, and can 
instantly turn this docile luxury into a 
mad bull elephant. 

Collision, turnover or sideswipe, each 
type of accident produces either a shat- 
tering dead stop or a crashing change 
of direction—and, since the occupant— 
meaning you—continues in the old direc- 
tion at the original speed, every surface 
and angle of the car’s interior immedi- 
ately becomes a battering, tearing pro- 
jectile, aimed squarely at you—inescap- 


able. There is no bracing yourself 
against these imperative laws of mo- 
mentum. 


It’s like going over Niagara Falls in a 
steel barrel full of railroad spikes. The 
best thing that can happen to you—and 
one of the rarer things—is to be thrown 
out as the doors spring open, so you 
have only the ground to reckon with. 
True, you strike with as much force as 
if you had been thrown from the Twen- 
tieth Century at top speed. But at least 
you are spared the lethal array of gleam- 
ing metal knobs and edges and glass 
inside the car. 

Anything can happen in that split sec- 
ond of crash, even those lucky escapes 
you hear about. People have dived 
through windshields and come out with 
only superficial scratches. They have 
run cars together head on, reducing both 
to twisted junk, and been found unhurt 
and arguing bitterly two minutes after- 
ward. But death was there just the 
same—he was only exercising his privi- 
lege of being erratic. 


He Took a Greasy Curve Too Fast 


This spring a wrecking crew pried the 
door off a car which had been over- 
turned down an embankment and out 
stepped the driver with only a scratch 
on his cheek. But his mother was still 
inside, a splinter of wood from the top 
driven four inches into her brain as a 
result of son’s taking a greasy curve 
a little too fast. No blood—no horribly 
twisted bones—just a gray-haired corpse 
still clutching her pocketbook in her lap 
as she had clutched it when she felt the 
car leave the road. 

On the same curve a month later, a 
light touring car crashed a tree. In the 
middle of the front seat they found a 
nine-months-old baby surrounded by 
broken glass and yet absolutely unhurt. 
A fine practical joke on death—but 
spoiled by the baby’s parents, still sit- 
ting on each side of him, instantly killed 
by shattering their skulls on the dash- 
board. * * * . 

By no means do all head-on collisions 
occur on curves. The modern death- 


trap is likely to be a*straight stretch 
with three lanes of traffic—like the no- 
torious Astor Flats on the Albany Post 
Road where there have been as many as 


twenty-seven fatalities in one summer 
month. This sudden vision of broad, 
straight road tempts many an ordinarily 
sensible driver into passing the man 
ahead. Simultaneously a driver coming 
the other way swings out at high speed. 
At the last moment each tries to get 
into line again, but the gaps are closed. 
As the cars in line are forced into the 
ditch to capsize or crash fences, the pass- 
ers meet, almost head on, in a swirling, 
grinding smash that sends them carom- 
ing obliquely into the others. * * * 
The Decapitation Motif 

Overturning cars specialize in certain 
injuries. Cracked pelvis, for instance, 
guaranteeing agonizing months in bed, 
motionless, perhaps crippled for life— 
broken spine resulting from sheer side- 
wise twist—the minor details of smashed 
knees and splintered shoulder blades 
caused by crashing into the side of the 
car as she goes over with the swirl of an 
insane roller coaster—and the lethal con- 
sequences of broken ribs, which puncture 
hearts and lungs with their raw ends. 
The consequent internal hemorrhage is 
no less dangerous because it is the 
pleural instead of the abdominal cavity 
that is filling with blood. 

Flying glass—safety glass is by no 
means universal yet—contributes much 
more than its share to the spectacular 
side of accidents. It doesn’t merely cut 
—the fragments are driven in as if a 
cannon loaded with broken bottles had 
been fired in your face, and a sliver in 
the eye, traveling with such force, means 
certain blindness. A leg or arm stuck 
through the windshield will cut clean 
to the bone through vein, artery and 
muscle like a piece of beef under the 
butcher’s knife, and it takes little time 
to lose a fatal amount of blood under 
such circumstances. 

Even safety glass may not be wholly 
safe when the car crashes something at 
high speed. You hear pictuzesque tales 
of how a flying human body will make 
a neat hole in the stuff with its head— 
the shoulders stick—the glass holds—and 
the raw, keen edge of the hole decapi- 
tates the body as neatly as a guillotine. 

Or, to continue with the decapitation 


motif, going off the road into a post-and- 
rail fence can put you beyond worrying 
about other injuries immediately when a 
rail comes through the windshiela and 
tears off your head with its splintery end 
—not as neat a job but thoroughly effi- 
cient. Bodies are often found with thei: 
shoes off and their feet all broken out 
of shape. The shoes are back on the 
floor of the car, empty and with their 
laces still neatly tied. That is the kind 
of impact produced by modern speeds. 


Not Scare Fiction 


_ But all that is routine in every Amer- 
ican community. To be remembered in- 
dividually by doctors and policemen, you 
have to do something as grotesque as 
the lady who burst the windshield with 
her head, splashing splinters all over the 
other occupants of the car, and then, 
as the car rolled over, rolled with it 
down the edge of the windshield frame 
and cut her throat from ear to ear. 

None of all that is scare-fiction; it is 
just the horrible raw material of the 
year’s statistics as seen in the ordinary 
course of duty by policemen and doctors, 
picked at random. The surprising thing 
is that there is so little dissimilarity in 
the stories they tell. 

It’s hard to find a surviving accident 
victim who can bear to talk. After you 
come to, the gnawing, searing pain 
throughout your body is accounted for 
by learning that you have both collar- 
bones smashed, both shoulder blades 
splintered, your right arm broken in 
three places and three ribs cracked with 
every chance of bad internal ruptures 
But the pain can’t distract you, as the 
shock begins to wear off, from realizing 
that you are probably on your way out. 
You can’t forget that, not even when 
they shift you from the ground to the 
stretcher and your broken ribs bite into 
your lungs and the sharp ends of your 
collarbones slide over to stab deep into 
each side of your screaming throat 
When you've stopped screaming, it all 
comes back—you’re dying and you hate 
yourself for it. That isn’t fiction either 
It’s what it actually feels like to be one 


of that 36,000. 





New Policy 


(Continued from Page 28) 


to insure his building and contents, but 
not his money and securities. 

The Indemnity Company’s destruction 
policy was designed to fill that void and 
it will no longer be necessary for the 
insuring public to turn to London for 
this protection if the risk is one which 
measures up to the higher standards of 
moral and physical hazard. 

Says H. B. Montgomery, assistant sec- 
retary of the Company, “Not every state 
has approved this form as yet. Some 
object on the grounds that it is not a 
casualty policy, but when it is pointed 
out to them that this insurance is not 
provided by the standard form policies 
issued by fire insurance companies and 
is, therefore, not in conflict with existing 
rated forms of fire insurance, it is usu- 
ally possible to overcome this objection. 
There are at present only a few states 
in which we are not prepared to write 
this policy, and we believe it is only a 
matter of time before these will fall into 
line. 

“We are charging the following rates: 

(1) for financial institutions which maintain 
upon their premises a vault which may be classi- 
fied under the bank section of the burglary 
manual as a No. 6 or better, or which deposit 
their securities in such a vault when the prem- 
ises are not open for business, charge $.05 per 
hundred ; 

(2) If the insured property is kept at all times 
within fire proof safes, charge 50% less than 
the fire contents rate; 

(3) Otherwise, charge 25% less than the fire 
contents rate. 

“The policy is subject to a minimum 
premium of $50. Any risk may be eligi- 
ble for this insurance, but it is particu- 
larly applicable to large holders of 
money or securities.” 


Deputy Wade of Michigan 
Dep’t Difficult to Replace 


Commissioner John C. Ketcham of 
Michigan indicated this week that he 
might not act immediately on filling the 
vacancy in his staff caused by the resig- 
nation of Ralph M. Wade, second 
deputy, who has assumed his new duties 
as comptroller of the Michigan Mutual 
Liability of Detroit. The straitened 
financial condition of the Department, he 
intimated, handicaps him in selecting a 
competent deputy, who would be willing 
to accept the salary available for the 
post. 

Deputy Wade, who made an enviable 
record with the department, showed an 
unusual sense of responsibility in public 
office by remaining with the department 
for several months after his resignation 
because of the need for his services in 
connection with a number of pressing 
matters. 





Trade Pacts 


(Continued from Page 28) 


contained in voluntary agreements that 
resembles compulsion. 

While members of an industry are not 
forced to enter an agreement containing 
a liquidated damages clause, once they 
have assented they are forced to abide by 
the terms of the agreement for fear of 
the financial penalties that may be im- 
posed. Until there are more definite in- 
dications from Washington as to the 
attitude of Government officials toward 
voluntary agreements in general, many 
industries feel that the problem of en- 
forcing competitive standards upon any 
recalcitrant member of the industry must 
be approached with hesitation. 


Page 30 
















THE EASTERN 
a— UNDERWRITER 7 







August 2, 1935 








When Cucina: Trae % Not 
Listed Employe May Maintain Action 


The New York Court of Appeals holds 
that an employe who has contracted an 
occupational disease not listed as com- 
pensable under the Workmen’s Compensa- 
tion Act may maintain an action at com- 
mon law against the employer for negli- 
gence, 

The action was by James Barrencotto 
against the Cocher Law Co., Inc., for 
damages caused to the plaintiff by con- 
The defendant appealed 
from an order of the Appellate Division, 
Fourth Department, which affirmed an 
order of Special Term. The Appellate 
Division certified to the Court of Appeals 
the following question: “Does the com- 
plaint state facts sufficient to constitute a 
cause of action?” The Court of Appeals 
affirmed the order, with costs, and an- 
swered the certified question in the af- 
firmative. ‘ 

The workmen’s compensation law, the 
court said, Judge Lehman imposes 
upon the employer a new liability not 
known to the common law or enforcible 
by common law action. At the same time 
it provides that the new liability shall be 
exclusive, and thus destroys any right 
which the employe or any other person 
may have to recover damages for “such 
injury or death” arising out of and in the 
course of the employment without re- 
gard to fault as the cause of the injury. 

The Legislature, the sole judge of how 
and when it shall exercise its powers, 
“determined in its wisdom that at the out- 
set it would restrict the operation of the 
new system of compensation to accidental 
injuries. Even so, the field of the opera- 
tion embraced most of the cases in which 
at common law the employe had a remedy, 
though inadequate, for injuries resulting 
from the employment. 


tracting silicosis. 


Procedure for Injuries Not Accidental 


“For injuries not accidental, but the 
natural and unavoidable result, or even a 
result which might reasonably be antici- 
pated, from the conditions of the employ- 
ment, there was seldom any effective rem- 
edy at common law, even where the in- 
jury was due to disregard of a duty of 
care imposed by law on the employer; for 
usually the application of the doctrine of 
assumption of risk would bar recovery 
in such case. 

“There the workmen’s compensation 
law in its original form imposed no new 
liability upon the employer. It did, by 
sections added thereafter, in some degree 
enlarge the operation of the new system 
of compensation. Section 38 provides that 
the ‘disablement of an employe resulting 
from an occupational disease described in 
subdivision 2 of section 3 shall be treated 
as the happening of an accident within 
the meaning of this chapter,’ and sub- 
division 2 of section 3 provides that ‘com- 
pensation shall be payable for disabilities 
sustained or death incurred by an em- 
ploye resulting from the following occu- 
pational diseases: * * *.’ Thus the occu- 
pational diseases enumerated in that sub- 
division fell within the scope of the act 
and within the statutory definition of an 
‘injury.’ The statute does not apply to 
other diseases unless ‘the disease is an 
accidental personal injury within the 
meaning of subdivision seven of section 
two * * * (sec. 48) 

“In this case the action is for damages 
caused to the plaintiff by contracting the 
disease known as silicosis. The disease 
is not an ‘accidental personal injury,’ for 
its inception is not ‘assignable to a deter- 
minate or single act, identified in space 
or time’ and is not assignable to ‘some- 
thing catastrophic or extraordinary’ (see 
Matter of Lerner v. Rump Bros., 241 N. 
Y., 153, 155, opinion by Pound, J.). It is 
an occupational disease, the natural and 
unavoidable result of the employment, bui 
it is not included in the diseases enu- 
merated or described in subdivision 2 of 


section 3. For that reason a claim by 
the plaintiff for compensation has. been 
dismissed by the Industrial Board. 


Question One of Statutory Construction 


“The question now arises whether the 
right to compensation for disability or 
death resulting from accidental injury 
under the workmen’s compensation law is 
the sole right which an employe now has 
against his employer for injury suffered 
in the course of employment and excludes 
and takes the place of all common-law 
remedies, not only for compensable in- 
juries but for injuries entirely outside the 
scope of the act.” 

That question, the court said, is one of 
statutory construction. “The statute pro- 
vides that the statutory liability for in- 
jury or death shall be exclusive and in 
place of any other liability ‘on account of 
such injury or death.’ By no construc- 
tion, even though forced, can these words 
be found to mean that the right to com- 
pensation in case of certain injuries shall 
be exclusive and in place of liability for 
other injuries (cf. Wager v. White Star 
Candy Co., 217 App. Div. 316, opinion by 
Kellogg, J). * * * the Legislature | has 
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itself in express terms provided the limi- 
tation. We cannot disregard the express 
limitation. There still is a field in which 
the statute fails to impose liability, on the 
part of an employer, to provide compen- 
sation for injury or death, regardless of 
fault; and in which an injured person 
may seek damages by action at law, where 
there has been fault. Whether the Legis- 
lature should provide a more effective and 
comprehensive remedy in such cases, or 
whether the employer should in such 
cases be relieved of liability even in case 
of fault, is a matter which concerns the 
Legislature and not the courts.” 





E. J. Deininger Leader in 
Another Production Drive 


E. J. Deininger, one of the foremost 
insurance producers of Reading, Pa., who 
represents the Aetna Casualty & Surety 
through Essick & Barr, general agents, 
recently won first prize in an accident 
and health contest conducted by that 
agency from June 15 to July 15. Despite 
the fact that he was away for nearly 
two weeks of the time Mr. Deininger 
made twenty-nine sales for a total of 
$487.80 in premiums. His production rec- 
ord for the Aetna C. & S. has shown 
little or no let-up during the recent de- 
ical years. 
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—honesty would be no gamble 


As long as cnet are mechanized by “human nature” and not by 


gears and springwheels 


, breakdowns will occur in the human machine— 


as they do in any other. The most rigid checks and investigations do not 
filter out the potential embezzler. Often enough, the criminal himself does 


not foresee his crime. 


Business and banking lose enormous sums yearly through embezzlements 
and criminal dishonesty of employees. Moreover, losses of this kind are 
usually substantial, in many cases disastrous. Against this gamble on 


the inevitable “human element,” 


National Surety Fidelity Bonds offer 
definite, dollar-for-dollar protection. 


Between 30% and 40% of the businesses that need this coverage are still 
entirely unprotected. Others, including banks and financial organizations, 
are only partly protected. National Surety representatives will find our 
individual surveys and other cooperation effective in materializing these 


opportunities. 


Inquiries from agents and brokers will be promptly answered. 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, PRESIDENT 


—————————— 


United States Fidelity & Guaranty Cg 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 

















Accurate 


INSURANCE SERVICE Bureau 
80 John St., N. Y., BEekman 3.4467 





Accuracy in both inspecting and claim 
investigating is the foundation upon 
which our business has been built. 





ARTHUR G. FITZGERALD 


President 











ACQUISITION COST BIRTHDAY 





California Conference a Year Old Under 
Revamped Setup; Enforcement Success 


Credited to Rollo E. Fay, Chairman 


At a time when acquisition cost regula- 
tion in casualty and surety lines is said 
to be at a somewhat discouraging low 
ebb it is stimulating to read of the birth- 
day anniversary of the California Con- 
ference on Acquisition & Field Supervi- 
sion Cost for Casualty Insurance. Rules 
of this Conference were revamped a year 
ago and have been successfully enforced 
by Rollo E. Fay, its chairman. Practic- 
ally all of the companies holding mem- 
bership in the National Bureau of Casu- 
alty & Surety Underwriters are sub- 
scribers as well as a number of non- 
bureau carriers. “In addition,” says the 
Underwriters’ Report, “the local confer- 
ence had something that had never really 
been accorded the local acquisition cost 
movement in the past. It had the unified 
backing of Eastern home offices as rep- 
resented in the National Conference. 

“Problems have come up in the past 
year but they were problems which were 
solved without any ‘fuss or feathers’ and 
certainly without jeopardizing the future 
of the conference, which has held a true 
course, attained its main objectives and 
has continued to serve for the genuine 
benefit of casualty insurance as a whole.” 





NOW AGENCY SUP’T 





Recognition Given to E. G. Lynch of 
American Casualty; Was Philadelphia 
Manager Before Home Office Post 
E. G. Lynch is now in charge of agen- 
cies for the American Casualty Co. of 
Reading, Pa. having demonstrated 
marked ability along supervisory lines 
since he was called to the home office 
last September to act as agency super- 
visor. He was Philadelphia branch man- 
ager of the company for two years and 

was successful there. 





NORMAN H. RICH DEAD 


Norman H. Rich, Pottsville, Pa., agent, 
who had represented the Aetna Casualty 
& Surety through Essick & Barr, its 
Reading, Pa., general agents, for many 
years, passed away recently after 4 
month’s illness. Mr. Rich was one of 
the leading agents of Schuylkill County, 
and was a consistently good “producer. 
He also ran a busy real estate office. 





NEW MANUAL EARLY IN 1936 

The simplified manual of the Health & 
Accident Underwriters Conference, upon 
which work is now under way, is ex 
pected to be ready for distribution some- 
time early in 1936. 





G. H. PRALL PROMOTED 


George H. Prall, who edits the “Loco- 
motive” for the Hartford Steam Boiler, 


has recently been promoted to assistant 
superintendent of agencies. 
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On the Production “Firing Line” 








Dust and Floods Fail to Stop Small 
Town Kansas Agent In Auto Drive 


A Travelers agent in St. John, western Kansas, a town of only 1,552 inhabi- 
tants, has recently demonstrated conclusively that no matter how small the com- 
munity or how many the obstacles, insurance can be written if the producer steps 
out, exposes himself to a reasonable number of selected prospects, and presents his 


wares in the proper manner. 


Raymond L. Budge was the agent, and he has re- 


ceived home office plaudits for a remarkable production record made during a spe- 
cial automobile drive which closed June 15, and in which he ranked second, only 


a few points behind the leader. 
Danah E. 
Protection is as follows: 

The statement that “there isn’t very 
much to see in a small town; but what 
actually can be done makes up for it,” 
was verified by our agent, Raymond L. 
Budge of St. John, Kan., when he made 
a remarkable production record during 
the automobile contest, which closed 
June 15. 

It is not by intent to belittle or ridi- 
cule the town of St. John or any other 
small community. On the contrary, I 


want to show what can actually be done, 


even in the face of adversities, in the 
moderate-size towns where it is gener- 
ally thought by producers that their pro- 
ductive possibilities are very small, due 
to the limited number of prospects, lack 
of large industries, absence of fleets, low 
frequency of accidents and other factors. 
Wrote 56 Auto Risks Despite Obstacles 


Mr. Budge was faced with these handi- 
caps, as well as with several other dis- 
advantages during the campaign. 

The business obtained by Mr. Budge 
was as follows: 

Public liability and property damage 
policies (approximately 95% were 


written with excess limits)........ 56 
Policies with fire, theft and tornado 
ONIN erty soni Lanse anes 25 
Policies with car glass coverage..... 13 
Policies with collision coverage...... 18 
Premium volume developed amounts 
ER ETE: $1,557.70 


Although Mr. Budge was confining his 
activities to automobile insurance he was 
able to sell, while soliciting that line, a 
number of other policies including four 
accident contracts, one life policy and 
five fire insurance policies for a total 
Premium volume of $1,129. Total pre- 
miums written during the campaign 
amounted to $2,686.70. And all of this 
business, with the exception of three 
policies, was written in St. John and 
vicinity. 

Combatted Drought and Dust 

After the contest was well on its way, 
applications came in in greater numbers 
each week. This increased acceleration 
of production, naturally, aroused much 
attention among our agents. It was men- 
tioned that St. John must be favored 
with a spurt of prosperity, but this was 
not true. On the contrary, Nature had 
been most unkind to this particular por- 
tion of Kansas. 

Last year it suffered one of the worst 
droughts in years. This year, and espe- 
cially during the campaign, clouds of 
dust came rolling into St. John. This 
fine silt became so concentrated in dens- 
ltyethat almost total darkness covered 
this peaceful town at times. Many busi- 
nesses were forced to Inck their doors. 
Schools were closed. Street lights were 
illuminated to guide the few automobiles 
and pedestrians that were on the street. 

Certainly, everything but prosperity 
had hit this vicinity. and. no sooner had 
the dust settled than did floods pre- 
dominate; washing crops awav, damag- 
Ing property, washing out all bridges in 
the county with the exception of one. 


Mr. Budge’s record of achievement, as outlined by 
Boyette, field assistant of the company in Kansas City, in the current 


It is pointed out that Mr. Budge re- 
ceived no benefit from fleet business as 
there is only one fleet in the entire coun- 
ty and at present it does not carry in- 
surance. All of his policies were individ- 
ual risks. As for industries, with the 
exception of a stricken farming territory, 
there are no industries in St. John. And 
as for competition, there are fourteen 
agents in this community, serving 1,552 
people. These agents represent all types 
of casualty companies—an agent for 
every 111 people. 


All New Business 


In the Kansas City branch a broker 
hinted that perhaps this business might 
have been in the agent’s office and dur- 
ing the contest it was shifted. This is 
not authentic. The producer has been 
in the insurance business for approxi- 
mately six years and has been a loyal 
Travelers agent. All of the business 
was new to the agent as well as to the 
Travelers. 

There is only one reason left for this 
splendid achievement and that is, the 
manner in which Mr. Budge prepared 
and followed through during the period 
of the contest. 


Complete Sales Kit 


At the beginning of the campaign Mr. 
Budge made up a complete sales kit on 
automobile insurance and along with it 
he prepared an enthusiastic sales talk. 
The kit contained: local clippings of lia- 
bility claims, sales helps which are sent 
out by the home office: the booklet 
“Thou Shalt Not Kill.” which was used 
in every interview, and copies of Trav- 
elers full page ads taken from variou's 
national magazines. In addition testi- 
monials, nhotostat copies of drafts naid 
and other materials were used to show 
the prospect the need for this form of 
coverage. 

Literature was sent out every few days 
by mail. fifteen or twenty-five at a time, 
and followed un by systematic solicita- 
tion. At the close of the contest Ray- 
mond L. Budge had won second nlace— 
a snlendid and well earned record. 

His prize was an electric clock mount- 
ed in a beautiful case. 





SON FOLLOWS FATHER 


David G. Barr, son of Jere Barr of the 
Essick & Barr general agency of Read- 
ing, Pa., started his insurance career 
this summer in his father’s office and 
his first assignment was to take the edu- 
cational course of the Aetna Casualtv 
& Surety. Mr. Barr senior is one of 
Reading’s most prominent insurance men 
and voune David aspires to follow in his 
father’s footsteps. 





OPENS N. J. OFFICES 


The Citizens Casualty. of New York 
has just opened New Jersey offices at 
744 Broad Street, Newark, in charge of 
L. Lloyd Koch of East Orange, N. J., as 
resident.agent. The company specializes 
in taxicab insurance, and has been li- 
censed to do business in fourteen other 
states. 


il 





Refreshing hot-weather menus 
... tall, frosty drinks ...cool comfort 
in a restful, club-like atmosphere 


cAt 


Golden Hill 


RESTAURANT 
Fulton and William Streets 


In the parlance of the day, Childs 
Golden Hill “has everything.” 
Convenience. . .Fine food, appe- 
tizingly varied. . .Cocktails and 
other liquid cheer by master mix- 
ers. . Skillful service. . .And a 
cozy, club-like setting which will 
delight you. Try the Colonial 
Room for new enjoyment of any 
meal. . .Join your friends in a 
semi-private room, if you wish 
. . Or drop in for a quick snack 
at the Lunch Bar. . .You’ll be 
assured of delicious food, quality 
beverages and friendly interest— 
always. Get acquainted soon! 








. . And after business hours, 


WINE, DINE and DANCE at CHILDS 


SPANISH GARDENS 
12 East 59th Street 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 








RAINBOW CLUB 
103rd St. & Broadway 


FOUNTAIN ROOM 
Broadway & 73rd Street 


No cover charge at any time—Childs Usual Moderate Prices 
-THE NATION'S HOST FROM COAST TO COAST- 
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Indemnity 


Insurance Co. of 
North America 
PHILADELPHIA 
* 


CAPITAL $1,000,000 


Casualty 
Fidelity 
Surety 


Unquestioned 
Financial Stability 


Unique, Convenient Policies 
Complete, Efficient Service 


All Modern Coverages 


Combination Automobile Policy, Com- 
bination Residence Policy and Complete 
Golfer's Policy issued jointly with allied 


fire companies. 


Limited vs. Full Coverage Policies 
Coverage Rather Than Price Should Rule in A. & H. Selling, 


Says George Brown of Detroit; Low Premium Policies 


All Right “for Man Who Is Down to Nickels” 


George Brown, progressive: general 
manager of the Brown Insurance Agen- 
cy of Detroit, has been selling accident 
insurance for the past twenty-five years; 
has built up a sizeable volume of busi- 
ness. The highest premium he ever 
wrote was for $175 and he’s written a 
thousand or two on personal sales from 
that amount down to $5. He started out 
on fives and tens and sold hundreds of 
them, nearly every man being a prospect. 
Sales came easily, whether in the store, 
the office, the saloon or the picnic 
ground. 

Because George Brown has had as 
diversified a selling experience in the ac- 
cident line as any one man in this line, 
both in limited and full coverage policies, 
he was selected by the National Acci- 
dent & Health Association to discuss 
at its recent Detroit convention the sub- 
ject: “Is the limited policy of assistance 
in stimulating the sale of broader cover- 
age?” 

In Mr. Brown’s frank opinion it is 
first necessary in getting at the answer 
to this question to understand the es- 
sential differences between the limited 
or low premium policies and the full cov- 
erage contracts. When an agent tells 
his manager or supervisor that he hasn’t 
been able to sell Jones or Smith a policy 
because he already has one in this or that 
company for a dollar a year or $10 a 
year, “the fault is more the manager’s 
than his,” says Mr. Brown. He sug- 
gested: 

“You should tell him just what the 
dollar or the ten dollar contract does 
and does not do and post him from first 
to last line on the essential differences 
in coverage between the low premium 
policies he will run into and the full or 
fuller coverage your policy gives the 
buyer. The trouble with most of us is 
that we don’t know the difference our- 
selves.” 

Mr. Brown sized up low premium poli- 
cies as being “all good in their way and 
as far as they go, provided they are 
written by reputable companies—and 
most of them are.” He said he was not 
talking about shoe-string concerns doing 
a mail order business and who never pay 
a claim if they can duck it. When he 
did a big business in the “limiteds” years 
ago “there was good money in it if you 
wrote enough of them since the commis- 
sion was from 421%4% to 45% but it finally 
got under my skin that if I could sell 
fives and tens I could sell a full cover- 
age policy.” Thereafter his selling talk 
was based on the following plan: 

“I made parallel columns showing the 
amounts and provisions in the two low 


price contracts compared with one at $25 
for business and professional men. Along 
with this parallel, I used a so-called rail- 
road ticket sold by the ticket agents at 
25 cents a day. Splendid value I used 
to tell them but if you bought one a 
day, you’d be paying $91.25 a year for 
insurance covering you only when you’re 
on a train while this policy covers you 
anywhere day and night, to say nothing 
of a lot of special provisions paying ad- 
ditional indemnities. If you had all these 
on a railroad accident ticket day by day 
it would cost you around $500 a year.” 

Sees No Bargain Sales in Insurance 

Further along in his talk Mr. Brown 
made the point that “common sense tells 
you no one sells a dollar’s worth for 
seventy-five cents except at bargain sales 
—and there are no bargain sales in in- 
surance.” In his opinion the insurance 
buyer gets about what he pays for. He 
emphasized: 

“No need to worry about the dollar 
policy absorbing the market. If no high 
priced merchandise could be sold, the five 
and tens would do all the business on 
Main Street. There was never anything 
good on the market but someone fixed 
up something not so good to sell at a 
lower price. Don’t sell price, sell cover- 
age. 

“Know your own policy and know the 
dollar and other limited forms so well 
that you can show your prospect the dif- 
ference. Don’t ridicule his dollar policy. 
Commend it as good in its way but not 
good enough for him, not good enough 
for the man who spends good money on 
good furniture, good clothes, good food, 
not extravagently but wisely. His insur- 
ance should be considered equally, if not 
more carefully. Good insurance isn’t 
cheap; cheap insurance isn’t good. He 
can replace furniture, clothes, food, but 
he can’t replace time. Time lost on a 
hospital bed is lost forever. 

“The limited policies are all right for 
the man who is down to nickels if the 
companies are sound.” 


DR. STACK IN MILWAUKEE 

Dr. Herbert J. Stack of New York, 
director, educational division, National 
Bureau of Casualty & Surety Under- 
writers, spent the early part of this week 
in Milwaukee. His principal appearance 
was Monday evening before a_ public 
meeting on “Highway Traffic Problems 
and Their Solution” held in the Milwau- 
kee Vocational School with a large at- 
tendance of casualty underwriters, man- 
agers, engineers and adjusters. On Tues- 
day noon, July 30, he was guest speaker 
at the Milwaukee Rotary Club luncheon. 
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HAS $2,334,039 IN ASSETS 





Mid-Year Statement of Mass. Accident 
Shows $2,334,039 in Policyholder,’ 
Surplus; No More Non-Can, 
Writings 
The Massachusetts Accident in jt, 
mid-year statement reports total assets 
of $2,334,039 including government and 
municipal bonds amounting to $1,149,152 
and cash of $318,423. Real estate ac- 


counts for only $7,900. The reserve for 
undetermined claims of $1,004,630 is the 
largest liability item. Unearned premiym 
reserve totals $373,970 and special re. 
serve, $646,097. Surplus to policyholders 
including $125,000 capital, amounts to 
$2,334,039. The company carries jt 
stocks and real estate at market value 
and its bonds are amortized. 

_A recent action taken was to discon. 
tinue the writing of non-can. accident 
and health insurance in which field the 
Massachusetts Accident was a pioneer, 





KILL AUTO BILL 


The Massachusetts senate has killed a 
bill which would have compelled casualty 
companies to keep compulsory automo- 
bile liability insurance in force for ninety 
days after the death of the registrant. 





Indiana Commission Named 


To Study Comp. Rate Setup 


The Indiana Chamber of Commerce 
has authorized an intensive study of an 
act passed by the last session of the 
legislature creating a rating bureau for 
the administration of workmen’s com- 
pensation insurance rates. G. B. Tut- 
hill of Elkhart has been named chairman 
of a special committee to study the rates 
and make recommendations. Officials of 
the chamber explained that a preliminary 
study of the act has revealed that it 
will increase the rates for small manu- 
facturers who have been carrying com- 
pensation insurance in amounts where 
the premium is less than $1,000 annu- 
ally. In some instances, officials, said, it 
has been found that the rates for small 
manufacturers have increased as much 
as 40%. 





Brokers Licensed 


(Continued from Page 22) 


John J. Garrison, Jr., Sackman-Gilliland Corp., 
383 Jay Street, Brooklyn, N. Y. 

Herman L. Haber, 236 West 55th Street, 
New York City. 

Thomas D. Hogan, 84 William Street, c/o 
American Credit Ind. Co., New York City. 

Bertha S. Jacobson, 299 Broadway, New York 


City. 

Beatrice M. Judge, 189 Montague Street, 
Brooklyn, N. Y. 

William W. Kaye, 1495 Nostrand Avenue, 


Brooklyn, N. Y. 

George P. Kenny, 89 Hendricks Avenue, New 
Brighton, N. Y. 

Arno T. Koempel, 
ing, New York, N. a 

Louis R. Koenig, 741 Annadale Road, Staten 
Island, N. Y. 

James A. Lee, 381 Fulton Street, c/o M. F. 
McDonald, Inc., Brooklyn, N. 

Helen M. Lynn, 25 Broadview 
Rochelle, N. Y. 

Arthur A. Lyons, 16 Court Street, c/o Alex- 
ander-Warshauer Agency, Brooklyn, N. Y. 

Abram S. Magida, 393 Seventh Avenue, ¢/0 
Equitable Society, New York City. 

Clarence G. Martens, 299 Madison Avenue, 
New York, N. Y. 

Irving Mendelsohn, 111 Franklin Avenue, 
New Rochelle, N. Y 

Nelson Post, 2nd, 
Life, Brooklyn, N. 

Leon A. Rosenbaum, 45 Beaver Street, c/o 
Manufacturers Trust Co., New York City. _ 

Morris A. Rubenstein, 1457 Broadway, New 
York City. F 

John A. Sachs, 16 Court Street, c/o Guardian 
Life, Brooklyn, N. Y. 

Frank A. Schuessler, 509 Elderts Lane, Brook- 
lyn, N. Y. 4 

Richard R. Smith, 120 East 39th Street, New 


York City. 
Goldie Spiro, 1477 Dahill Road, Brooklyn, 


. mee 
Louis Waller, 1616 46th Street, Brooklyn, 
Y 


NN. 


Jeanne Weinberg, 395 Ft. Washington Ave 


1329 Empire State Build 
Y 


Avenue, New 


16 Court Street, c/o Aetna 


nue, New York, N. Y. 
Abraham Weiner, 131-24 226th Street, Laurel- 
ton, N. 


John Whittet, Brewster-Badeau & Co., Inc. 
111 John Street, New York City. 
nd Wolk, 193 Quentin Road, Brooklyn, 
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Gov. Kump of West Va. 
To Welcome Ins. Counsel 


FINAL CONVENTION PROGRAM 





lity Lineup of Speakers and Topics; 
py ole for White Sulphur Gath- 
ering, August 28 to 30 





The final draft of the program for 
the annual convention of the Interna- 
tional Association of Insurance Coun- 
sel has just been released, and it indi- 
cates a quality lineup of legal talent and 
discussions for this always popular three- 
day gathering. The dates are August 
28 to 30 and the place, the Greenbrier, 
White Sulphur Springs, W. Va. 

H. G. Kump, Governor of West Vir- 
ginia, will welcome the delegates on the 
opening day with response by John S. 
Leahy of St. Louis. The presidential 
address by Walter R. Mayne of St. Louis 
will then be presented. Other high spots 
of the program follow: 


Wednesday, August 28 


Address by L. Barrett Jones, Esq., Jackson, 
Miss., on “The Case at Bar.” 

Adjournment. 

Re-convene. 

Address by Joseph H. Collins, Esq., general 
counsel’s staff of the Metropolitan Life Insur- 
ance Co., New York City, on “Introduction to 
the Common Law of Life Insurance.” 

Report of the secretary and treasurer. 

Address by Lionel P. Kristeller, Esq., New- 
ark, N. J., on “The Mortgagee Under the 
Standard or Union Mortgage Clause, Some of 
His Rights and Liabilities.” 

Open discussion of committees’ reports and 
action to be taken thereon by association. 

Appointment of nominating committee. 

Adjournment. 

Dinner and dance. 

First run pictures in auditorium of hotel. 


Thursday, August 29 


Address by Richard Montgomery, Jr., Esq., 
New Orleans, La., on “The Effect of the Pre- 
sumption Against Suicide Upon Burden of Proof 
in Life and Accident Cases.” 

Address by Henry Swift Ives, special counsel, 
Association of Casualty & Surety Executives, on 
“Guarding Insurance from Political Spoilation.” 

Address by Willis Smith, Esq., Raleigh, N. 
C., on “Use of the Federal Declaratory Judg- 
ments Act to Test the Constitutionality of State 
Insurance Statutes.” 

Adjournment. 

Golf tournament (for men). Bridge tourna- 
ment (for ladies and men). 

Dinner and dance. 

First run pictures in auditorium of hotel. 


Friday, August 30 


Address by Robert L. Webb, Esq., Topeka, 
Kan., on “Liability of Insurance Company 
When It Takes Full Charge of the Investigation 
and Defense.” 

Address by Robert H. Jackson, Esq., assistant 
general counsel, Bureau of Internal Revenue, 
Washington, D. C., on “Equity in Tax Admin- 
istration.” 

Open discussion on any matters which mem- 
bers may desire to present to the association 
for consideration and action thereon. 

Report of the nominating committee and elec- 
tion of officers. 

Report of golf committee and presentation of 
trophies. 

Adjournment. 

Meeting of executive committee. 





HEAR H. R. GORDON 


Harold R. Gordon, executive secretary, 
Health & Accident Underwriters’ Con- 
ference, was the guest speaker of the 
Accident & Health Managers’ Club of 
Los Angeles at a luncheon on July 16. 
He talked interestingly on the history 
and development of accident and health 
clubs throughout the United States and 
the work that is being accomplished by 
the National Association. 

The Los Angeles club is making am- 
bitious plans for the sales congress which 
it will stage in September in conjunction 
with the annual convention of the Cali- 
fornia Accident & Health Association. 






































































The Market that Knows 


No “Summer Slump” 


MERICA’S BIGGEST BUYER—the Govern- 
ment—keeps on buying winter and summer. 
And you can help clients go after a share of 
this business by telling them about the Govern- 
ment Service Office of the U.S. F.& G. Through 
this office, at Washington, you can have clients 
supplied with advance information on Govern- | 
ment purchases and building projects in time 
to submit bids. 


Brokers as well as U.S. F.& G. agents are 
invited to furnish their nearest U. S. F. & G. 
office with a list of clients who would like to 
receive this information. 


We Solk G. 


UNITED STATES FIDELITY & GUARANTY COMPANY 


with which is affiliated 


i & G FIR 


FIDELITY & GUARANTY FIRE CORPORAT’N 


Home Offices: BALTIMORE 





“Consult Your Agent or Broker as You Would Your Doctor or Lawyer” 
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Pacific Mutual Makes 
Capital Adjustment 


APPROVE TRANSFER TO SURPLUS 





President Cochran Reports Business In- 
crease in All Dep’ts for Half Year; 
Investments in Sound Condition 





At a special meeting of stockholders 
of the Pacific Mutual Life held at the 
home office July 24, it was unanimously 
voted to approve the reduction of the 
par value of the company’s outstanding 
common capital stock from $10 per share 
to $1 per share. This reduces the stated 
capital of the company from $5,082,000 
to $508,200. The amount of the reduc- 
tion, $4,573,800, will be added to surplus. 

President George I. Cochran said the 
reason for the action of the stockholders 
in reducing the par value of the stock 
to create such additional surplus was to 
provide against future losses that may 
arise in connection with certain non- 
cancellable accident and health business 
written in prior years and which has 
developed an abnormal claim experience 
during the depression period. This par- 
ticular form of policy has not been is- 
sued since 1926. 

Mr. Cochran further stated that the 
company’s investments are in a sound 
condition. On June 30, 1935, the com- 
pany owned over $50,000,000 book value 
of bonds, on which at such time the 
market value was slightly in excess of 
the book value. The company’s collat- 
eral loan department has been fully re- 
served against, and due to the increase 
in market value of certain collateral, the 
company now has a strong equity in the 
reserves in this department. The com- 
pany’s other investments are also in a 
thoroughly satisfactory condition. 

For the first six months of the year, 
the company showed better than the 
average in increased assets. It has also 
enjoyed a most satisfactory increase in 
volume of business in all departments. 

At the meeting the stockholders also 
approved amending the articles of in- 
corporation in several respects, in order 
to clarify present provisions relating to 
corporate powers, and also approved ex- 
tending the charter to provide for per- 
petual existence, as is now permitted by 
the laws of the state of California. 





European Notes 








The cost of keeping an automobile was 
recently estimated by a Dutch insurance 
weekly, de Polis, at 100 florins per month. 
The cost is distributed as follows: 


Ce ccawéedaersoenddneengeeeoee 26 % 
BOE sncesecevdcesoreesens ves 22.4% 
DEED cosctcconcescstess 21.6% 
NDE vnndcsetgereuwesesaons 20.4% 
BARS eres cee a 5.6% 
POURED cccccseccesonscceoesons 3 % 
GOOGD cccccvecccccccccsecereses 1 % 





The internationally known Italian As- 
sicurazioni Italiani in Trieste has decid- 
ed to double the capital. The increase 
is paid for by writing the corresponding 
amount from surplus to capital. The 
same has been done for the Infortuni 
belonging to the Generali fleet. Here 
the capital is increased from twenty-four 
to forty-eight million lire. 





The well-known Paris brokerage firm 
of Michel, together with the Reassurance 
Europeonne and Parisienne, have bought 
a large block of shares in the Rou- 
manian company, “La Franco Roumana” 
of Bucharest, founded in 1920, and hav- 
ing a paid in capital of Lei 15 million. 
(A lei is equal to about one U. S. cent.) 





The Deutsche Versicherungspresse, 
cne of Germany’s leading insurance 
weeklies, reports that in Germany one 
traffic accident per annum is accounted 
for by eight to nine cars; in Great Brit- 
ain twelve to thirteen automobiles pro- 
duce one traffic accident, and in the 


United States twenty-one to twenty-two 
cars. 





















Further Rate Revision 
Is Requested in Virginia 


Companies writing casualty and surety 
business in Virginia have applied for a 
further revision in rates, including a 
number of increases. The case is set for 
a hearing before the state corporation 
commission August 27. The companies 
do not propose rate changes on public 
official bonds but a number of changes 
are sought in fidelity, forgery, judicial 
contract and indemnity bond schedules. 
Increases sought on fidelity bonds range 
from 10% to 331/3%. Decreases range 
from 10% to 50%. 

On forgery bonds the schedules pro- 
vide for a moderate increase on two in- 
suring clauses and a 50% decrease on 
premium charges for branches. Mini- 
mum increases on judicial bonds would 
be increased from $5 to $10 with few ex- 
ceptions, and the rate for inheritance tax 


bonds and refunding bonds increased 
50%. 
In the contract bond classifications 


maintenance guarantees covering effi- 
cient and successful operation would be 
increased 100%. Contracts for aerial 
surveys, charter parties, convict lease 
bonds and stevedoring contracts would 
advance 50%. Draying and carting con- 
tracts would also go up 50%. 





RATE DEVIATION APPROVED 


The American Fidelity & Casualty of 
Richmond has been authorized by the 
Virginia state corporation commission to 
deviate from prescribed rates for motor 
vehicle liability and property damage 
coverage but it is stipulated that the 
deviations shall be confined to buses op- 
erating under franchise and an earning 
or mileage basis. The rates are approxi- 
mately 10% below manual. 


A Progressive 


SURETY AND CASUALTY 
Company 






EFFECTIVE F. & D. EXHIBIT 





Company Represented at Annual Meet- 
ing of N. J. State Safe Deposit Box 
Ass’n; Withers Banquet Speaker 

At the recent annual meeting of the 
New Jersey State Safe Deposit Box As- 
sociation, held in Asbury Park, the 
Fidelity & Deposit had an exhibit which 
attracted considerable favorable atten- 
tion. Milton J. Gimber and Henry Burr, 
connected with the Newark branch office 
of the company, were its representatives 
at the convention which was a three-day 
affair. At the banquet Carl K. Withers, 
State Commissioner of Banking and In- 
surance, was one of the speakers. Dale 
Carnegie, noted public speaking instruc- 
tor, was another. 


F. ROBERTSON JONES BACK 


F. Robertson Jones, general manager, 
Association of Casualty & Surety Exec- 
utives, is back at his desk after a trip 
to the Pacific Coast which included the 
commissioners’ convention and the Amer- 
ican Bar Association meeting. Hervey J. 
Drake, special counsel of the association, 
who accompanied Mr. Jones to the bar 
association meeting, has not yet re- 
turned. 


DAVID GIDDINGS DEAD 
David Giddings, 27, son of Eugene A. 
Giddings, assistant secretary, Aetna Cas- 
ualty & Surety, died recently at the 
Hartford Hospital after a long illness. 
He was a University of North Carolina 
man. 











NEWSY HOUSE ORGAN 
“The Recording Meter” is the name 
of a newsv monthly house organ put out 
by the Hartford Steam Boiler for its 
home office and field staffs. Its editor is 
Everett E. Lyles. 
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67 Wall Street 


CAPITAL... . 


Contingency Reserve 








TOTAL ASSETS . 


e AMERICAN 


Re-Insurance Co. 
Robert C. Ream, President 


DECEMBER 53lst, 1934 


Surplus (at Market Values) 
Voluntary Catastrophe Reserve . 
Reserve for Losses . . 


All Other Liabilities . 


NOTE: Securities carri 
aed 


New York 


$1,000,000.00 
2,574,975.70 
500,000.00 
2,690,601.13 
48,127.58 
1,110,130.69 

° 7,923,835.10 


ed at $739,222.50 in the 
ited as required by law. 
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Briggs Hoffmann Produces 
Advertising File Folde; 


Convinced that good direct-mail aq. 
vertising has real value but also cop. 
vinced that 100,000,000 American waste 
baskets can’t be wrong, Briggs A. Hof. 
mann, vice-president of Lawton-Byrne. 
Bruner Insurance Agency Co., of § 
Louis, has recently worked out the ide, 
of a file-folder which has already me 
with success. It is being marketed 
through a new firm called the Advertis. 
ing File Folder Co. of America, and js 
fully protected by copyright. 

The file folder is designed to hold in. 
surance correspondence. On the back js 
a register for insurance, to. save many 
steps to the safe deposit box. On the in- 
side is what has been called an adver. 
tising “natural” which can be used for 
pushing any line of insurance as well as 
the services of the agency. The latest 
application is on the comprehensive per- 
sonal property floater policy. When a 
sales presentation is made to a prospect 
the merits of the folder itself are ex. 
plained, then the folder is opened and 
within is a complete presentation of the 
personal property policy. 

Here is the experience of three men on 
this folder in the Lawton-Byrne-Bruner 
Agency, in the past few days: 

Russel E. Lortz, just for trial, left a 
folder on a friend’s desk. He came back 
two days later and picked up a $2% 
order. 

James S. Manion—of golf fame as well 
as insurance—reported the sale of three 
rolicies in four interviews, using the 
folder in making his presentations. 

Mason Miller sent out six folders 
through the mails. Four inquiries for 
rates were received within three days 
The best way to deliver the folders is in 
person, but this merely shows that mail- 
ing them out is also effective. 





Golden Anniversary Observed 
By Eaves & Hamilton Agency 


Eaves & Hamilton Insurance Agency 
of Battle Creek, Mich., is fifty years 
old this month and staged a golden anni- 
versary celebration recently to com- 
memorate the event which will be long 
remembered by those who attended. The 
founder of the agency, Ebenezer Eaves, 
died only a year ago. In 1915 he took 
into partnership R. J. Hamilton, who 
is now head of the business. 

The agency has represented several 
companies throughout a good portion of 
its existence, notably the National Farm, 
represented for thirty-four years; the 
Fidelity & Deposit, for twenty years, and 
Hartford Accident & Indemnity for 
fifteen years. It now has a total of four- 
teen companies. 

The anniversary observance was partici- 
pated in by some thirty special and state 
agents of companies represented, to- 
gether with adjusters, inspectors and 
others from the home offices and state 
offices. A golf tournament at the Battle 
Creek Country club was one of the high- 
lights of the day followed by a banquet 
at the Post Tavern. 





CLAIM CONVENTION SEPT. 9-11 


Fine Program Planned for Annual Gath- 
ering of Association at White Sulphur 
Springs; Wm. I. Morrow of Aetna 
Life President 

The International Claim Association of 
which William I. Morrow of the Aetna 
Life is president this year, has set the 
dates of September 9 to 11 for its an- 
nual convention, which will be held at 
the Greenbrier, White Sulphur Springs. 
A fine program is being shaped up an 
the usual large attendance is expected. 

One of the veteran members of the 
association is H. H. Shomo, president, 
American Casualty of Reading, Pa., who 
was one of the organizers back in 1910 
and who has not missed a convention 
since that time. He is looking forward 
to being “on deck” this year. 

















t 2, 1935 
—. 


uces 
Folder 


mail ad. 
also con. 
ran Waste 


marketed 
Advertis- 
“a, and js 


» hold in- 
1e back js 
wy Many 
’n the in- 
in adver- 
used for 
‘Swell as 
he latest 
iSive per- 
When a 
prospect 
are ex. 
ened and 
In of the 


e men on 
e-Bruner 


il, left a 
ime back 


» a $2% 


€ as well 
of three 


fe ders 
iries for 
ee days 
lers is in 
lat mail- 


served 
gency 


Agency 
y years 
en anni- 
Oo com- 
be long 
led. The 
> Eaves, 
he took 
mn, who 


several 
rtion of 
| Farm, 
rs; the 
ars, and 
ity for 
of four- 


partici- 
id state 
ed, to- 
rs and 
d state 
Battle 
e high- 
panquet 


. 9-11 


| Gath- 
ulphur 
etna 


tion of 
Aetna 
set the 
its an- 
1eld at 
prings. 
up and 
pected. 
of the 
sident, 


| 
| 








1., who 
n 1910 
rention 
yrward 


August 2, 1935 






Page 35 












































WZ 


HE same difference that exists 
between old-fashioned luggage 
and up-to-date traveling equipment 
exists between the old-fashioned 
Tourist Baggage policy and modern 


Personal Effects Floater coverage. 


Today, ordinary activities continual- 
ly subject personal belongings to 
damaging and destructive hazards. 
At restaurants, hotels and country 
clubs they may be damaged, lost 
or stolen; they are similarly endan- 
gered while being transported or 


while at the laundry or cleaners. 


A Personal Effects Floater policy in 
a Company of the Royal-Liverpool 
Groups will protect an insured 
against losses of this type in prac- 
tically all situations away from his 


permanent residence. 





COURTESY PAN AMERICAN AIRWAYS, INC 


PERSONAL EFFECTS 


insurance is needed by every one— whether or not 
he travels. For information regarding up-to-date un- 


derwriting and selling facilities for Personal Effects 





insurance and other Inland Marine lines, write to 


ROYAL; LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY * BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. e CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LTD. . THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. QUEEN INSURANCE COMPANY OF AMERICA 
FEDERAL UNION INSURANCE COMPANY e THE NEWARK FIRE INSURANCE COMPANY © ROYAL INSURANCE COMPANY, LTD. © STAR INSURANCE COMPANY OF AMERICA 
















































‘FAITHFUL PERFORMANCE 


The heske: has condeved to manlindl 6 aandins iAaeatanaieania! ploughing the ground, harvesting his food, carrying his burdens, 

speeding his communications and facing death in his battles. dumbly begging in retum, with gentle, pleading eyes. naught save a 

little care and the plainest of rations. 

Surely, if “patient endurance is Godlike,” there must be ax equine heaven with tender grass and gentle breeses to reward the 

long suffering patience and loyal endurance of our ancient friend, the horse. pt 
eieebiteseneneenniiiishinllibaidiaias 















































LOYALTY GROUP 
Firemen’s Insurance Company of Newark, New Jersey, organized 1855 | Milwaukee Mechanics’ Insurance Company organized 1852 
The Girard Fire & Marine Insurance Company 1853 | National-Ben Franklin Fire Insurance Company 1866 
The Mechanics Insurance Company of Philadelphia ‘* 1854 | The Concordia Fire Insurance Company of Milwaukee 5a 1870 
Superior Fire Insurance Company ‘* 1871 | The Capital Fire Insurance Company - 1886 
The Metropolitan Casualty Insurance Company of New York ‘‘ 1874 | Commercial Casualty Insurance Company Be 1909 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, Chicago, Illinois ee 220 Bush Street, San Francisco, Cal. n 









CANADIAN DEPARTMENT 
461 Bay Street, Toronto, Canada 


SOUTH-WESTERN DEPT. 


Newark, New Jersey 912 Commerce Street, Dallas, Texas 























